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Commissioners’ Head 
Appoints Committees 
To Serve For Year 


Several New Chairmen Named by 
President Julian; Boney Heads 
Fire-Marine Committee 


SOME CHAIRMEN HELD OVER 





Blanks, Examinations, Valuations, 
Comp., Fire Policy Committees 
Retain Former Heads 
President Frank N. Julian of the Na- 
tional Association of Insurance Com- 
missioners has announced the appoint- 
ment of members of standing and spe- 
cial committees to serve during his ad- 
ministration, which ends with the 1939 
annual meeting next June. Mr. Julian 
s Commissioner of Alabama. Several 
new committee chairmen have been 
named. Charles F. Hobbs, Kansas, suc- 
ceeds Robert L. Bowen, Ohio, as head 
f the accident and health committee. 
W. S. Hanna, Maryland, is now head of 
the casualty and surety committee, suc- 
ceeding Sam B. King, South Carolina. 
Fire and Marine Sub-Committee 
Dan C. Boney, North Carolina, has 
become chairman of the fire and marine 
committee, succeeding C. E. Gauss, 
Michigan. A sub-committee of the fire 
and marine committee, to consider ex- 
cess commissions, pool and association 
affiliations, auto finance commission, 
brokerages, etc., has Marvin Hall, Texas, 
chairman, and Ernest Palmer, Illinois, 
vice-chairman. Serving with them are 
(auss, Michigan; Harlan Justice, West 
Virginia, and Rex B. Goodcell, Cal- 

ifornia, 

Chairman of the laws and legislation 
committee is George A. Bowles, Vir- 
ginia, immediate past-president of the 
association. He succeeds John C. Black- 
all, Connecticut. John J. Holmes, Mon- 
tana, heads the committee on taxation, 
succeeding Francis J. DeCelles, who was 
Massachusetts Commissioner. Oscar E. 
Erickson, North Dakota, is chairman of 
the unauthorized insurance committee, 
succeeding Arthur J. Ham, Wyoming. 
Sam B. King, South Carolina, is vice- 
chairman. 

Louis H. Pink, New York, is chair- 
man of the special committee on inter- 
State liquidation and reorganization. He 
Was vice _——- under Samuel L. Car- 
penter, Jr. California, until the latter 
left office. Ernest Palmer, Illinois, suc- 
ceeds Ray Murphy as chairman of the 
tniform code committee, Mr. Murphy no 
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Suddenly it came to him,— 


A prospect in the state’s capitol. 
sales talk. Unsuccessfully. 
of the next desk, an elbow away, who had heard the sales 


talk, stopped him and said, “Say, ll take one of those.” 


” 9°? 
your prospect. 


cidents in a recent day’s work:— 


two or three times, but made no headway. 


Income. 


We pull two reminders from these incidents. 
that good old, sound old admonition, “Don’t argue with 
The other, “A prospect at each elbow.” 
And we add that the underwriter is prudent who sticks 
closely to a tested organized sales talk. 


Ws. H. Kincs_Ley, President 


Independence Square 


We Pull Two Reminders 


To an Oklahoma Pennmutualist came these two in- 


A prospect in one of the banks. Had called on him 
When back on 
the street, he tried to find the flaw in his workmanship. 
argument had shattered and 
ended his organized sales talk, and he had lost the lead. 
So, he walked back into the bank, started in immediately 
at the beginning of the appropriate sales talk, dominat- 
ingly went through it, and closed for a $5,000 Retirement 


Gave him a selected 
Turned to go, but the occupant 


One. 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 














Discount On Premiums 
Paid In Advance Not 
“Interest On Debt” 


Internal Revenue Bureau Passes On 
Method of Handling Pre- 
mium Differential 


MUST ENTER FULL CREDIT 


Rule of State Departments Leaves 
Difference Now Held Not De- 
ductible as Interest 


leach year many policyholders pay in 
advance premiums which fall due in fu- 
ture months or years. In such cases the 
present worth of the premium falling due 
in the future is determined and the 
amount so determined is accepted in full 
discharge of the premium liability of the 
policyholder for the period involved. 

On the other hand various state Insur- 
ance Departments require the credit of 
the full amount of the premium to the 
premium account as of the due date of 
the premium. The differential for one 
year is less than 1% and for five years 
it is less than 14% per annum. 

As the amount of premium waived 
under these circumstances represents a 
sum which the company must make up 
from earnings, it has been contended 
that it should be allowed as an interest 
deduction in determining the net in- 
come of the company. 


What Bureau Opinion Holds 


This matter was submitted to the In- 
ternal Revenue Bureau for decision and 
an opinion has been written by Chief 
Counsel J. P. Wenchel of the Internal 
Revenue Bureau. This opinion holds 
that discount on premiums which are 
paid to a life insurance compafiy in ad- 
vance of the due date does not repre- 
sent interest paid on indebtedness of 
the company within the contemplation 
of section 203(a)7 of the Revenue Act 
of 1936 and the corresponding provisions 
of prior revenue acts. It was further 
held in the opinion that such items for 
Federal income tax purposes are not de- 
ductible under any other provisions of 
law. 

The opinion quotes section 203(a)7 
which provides as follows: 

(a) General Rule-—In the case of a life 
surance company the term “net income” 1 
the gross income less— 

(7) Interest—All interest paid within — the 
taxable year on its indebtedness, except on in 
debtedness incurred or continued to purchas« 

carry obligations (other than obligations 


the United States issued after September 24, 
1917, and originally subscribed for by the tax 
payer) the interest upon which is wholly exempt 
from taxation under this title. 


The opinion goes on to say, “The de 
duction allowed by section 203(a)7 of 
the Revenue Act of 1936 for interest o1 
indebtedness in the case of a life insur 
ance company is the same as that al 
lowed corporations other than insurance 
companies under the applicable pre 
visions of the Federal Revenue Act. (Sc 
article 203(a)7-i of Regulations 94 and 
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French Lick 





SEAL OF THE SELECT 


19 3 8 
Tenth Anniversary 


ATNA LIFE REGIONAL CONVENTIONS 


TENTH ANNIVERSARY 
REGIONNAIRES WILL 
CONVENE AT THESE 
BEAUTIFUL RESORTS 


Springs—Indiana Lake Tahoe—California Chateau Frontenac—Quebec 




















August 18 to August 21 August 29 to September 1 


September 11 to September 14 














Tendet 
jo impai 
to perm 
the obli; 
{rift tov 
ernment, 
more thi 
tion of 1 
cial priv 
tion of 
groups, 


tion, M 
Democr 
lealt bl 
may be 
f this 
Expla 
pany ac 
later ye 
is more 
policy he 
obligati 
inson V 
the sac 
and life 
sized. 
vest at 
which | 
the fur 
inadeqt 
later y 
investn 
ent an 
ment; 
up to 
formed 
dence 
parts « 
pair th 
mit s¢ 
obligat 
not W 
tions 
policy! 
future 
contin 
the pe 
tracts 
the Ie 
token, 
sired 
upon 
which 


“Th 
datior 
rights 
atten: 
field. 
days 
upon 
first 
lien 
prefe 
US g 
tions 
mana 
wher 
upon 
unde 
ing | 
paid 
With 
curit 
of th 
docu 
a de 
ther 
in t 
beca 











August 12, 1938 








Tendencies of the present government 
jo impair the sanctity of contracts and 
w permit some kind of readjustment ot 
the obligations which they impose, the 
(rift toward absolute authority in gov- 
ermment, and the placing of something 
more than one-third of the adult popula- 
ion of the country in a position of spe- 
cal privilege with what amounis to taxa- 
ion of the whole for the benefit of 
groups, was the theme of a challenging 
address by Thomas I. Parkinson, presi- 
dent of the Equitable Life Assurance 
Society, before the recent meeting of 
the New York State Bankers Associa- 
tion. Mr. Parkinson titled his talk “The 
Democratization of Privilege,” and he 
lealt bluntly with the consequences that 
mav be expected to follow a continuance 
f this policy. 

Explaining that a life insurance com- 
pany accumulates reserves so that in the 
later years of the policy when the cost 
is more than the premium which the 
policyholder pays it can meet the full 
obligation under the contract, Mr. Park- 
inson went on to say: “There is where 
the sacredness of life insurance funds 
and life insurance investment is empha- 
sized. Unless we do keep safely and in- 
vest at 3% or better the excess funds 
which he has given us, we shall not have 
the funds with which to supplement his 
inadequate payments of premium in his 
later years. Therefore, our problem of 
investment; our concern over the pres- 
ent and future opportunities for invest- 
ment; our emphasis upon the fact that, 
up to the present time we have _ per- 
formed our contracts, though we see evi- 
dence in this country, as well as in other 
parts of the world, of a tendency to im- 
pair the sanctity of contracts and to per- 
mit some kind of readjustment of the 
obligations which they impose. We do 
not want a readjustment of the cbliga- 
tions of the insurance contract with 
policyholders and their beneficiaries. The 
future of our business depends on our 
continuing to do what we have done in 
the past—that is, to perform those con- 
tracts in accordance with the spirit and 
the letter thereof. But, by the same 
token, if we are to accomplish that de- 
sired end, we must be able to depend 
upon the performance of those contracts 
which are the basis of our investment. 


Cites Railroad Field 


“These contracts which are the foun- 
dation of investments confer peculiar 
rights on the promisees. I direct your 
attention for the moment to the railroad 
held. Nobody has to travel far these 
days without having his attention focused 
“pon railroad investments. There are 
irst lien bonds, second lien bonds, third 
lien bonds, income bonds, debentures, 
Preferred stock, common stock, of vari- 
us grades. We who operate the institu- 
tions of thrift, and especially we who 
Manage the life insurance companies, 
Where we know that we are dependent 
upon income, have generally bought the 
inderlying bonds because we were buy- 
mg continuity of income, and we have 
paid the price. We have been content 
with low yield because we wanted se- 
curity. If there is serious readjustment 
of the contract rights conferred by those 
documents, then I suggest that there is 
a detriment on the whole financial world, 
there is a detriment to the whole nation 
in the damage which is done to thrift 
cause, by and large, we life insurance 





companies, however big, are not big in- 
vestors. We are the representatives of 
little investors. It is they, the rank and 
file of the people of the country, who 
are thrifty, who are the real promisees. 
It is their rights that will be readjusted, 
and it is their attitude toward future 
thrift and future saving that will be af- 
fected detrimentally. 

“These contracts, like all contracts, 
confer advantages and privileges which 
are confined to certain groups, that is, 
those who are entitled to their benefits. 
And ‘privilege’ is another bad word 
What do we mean by privilege? Well, 
in current public discussion it has come 
to mean some advantage peculiar to an 
individual or a group which is supported 
by government, and if it happens to be 
economic privilege, then the phrase has 
the capacity to inspire the current orator, 
particularly if he seeks popular support 
from the voters, with a fury which I 
think surpasses anything insp‘red by any 
other combination of words. Economic 
privilege is the butt of political oratory; 
it is the phrase which is thought most 
useful for stirring up the opposition of 
the large mass of the people to the fa- 
vored privileged classes and at the same 
time stirring up their support for him 
who needs it. 

“With all this onslaught on privilege 
and economic privilege, particularly, are 
we really making progress in abolishing 
privilege, or in abolishing economic 
privilege ? 

Delegation of Taxing Power 

Continuing, Mr. Parkinson said: “To 
talk of private taxation in our days, 
analogous to practices obtaining seven 
centuries ago, would convey little mean- 
ing to most citizens of our relativel) 
integrated, compactly fiscalized states. 
There is the wholesale delegation of the 
taxing power that has been in 
of expansion in this country 
generations. First, we had the right of 
private taxation conferred upon the 
manufacturer through the protective 
tariff, not a grant by charter to a spe- 
cified individual with reference to a spe- 
cified area and to specified goods or 
services, but a grant by statute to a 
class, whatever the number of persons 
it might contain. Generations of politi- 
cal struggles were waged around those 
grants of taxing power, and they have 
today been in part supplemented—it 
would not be exact to say ‘corrected’ 
by other grants of taxing power on a 
still more sweeping scale. I refer to the 
effort made by the Federal Government 
to lift standards of income for large 
segments of the population in agricul 
ture and industry by various measures 
which in the last analysis amount to the 
delegation of the taxing power. 

“When the Federal Government grants 
the agricultural producers, as a class, a 
direct subvention (conditional though it 
may be upon precise performance by 
them of numerous acts of omission as 
well as positive acts) it attaches to the 
class of those producers a right of pri- 
vate taxation as unmistakably as the 
textile or steel tariff of our grand- 
fathers’ days, or the feudal tax of their 
remote ancestors’ day. When the in 
dustrial workers, in a constant race with 
labor-saving devices and fixed capital, 
secure from the national government a 
series of measures whereby they are in 
a position to exact higher nominal wages, 
shorter hours, and the like, they are re- 
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ceiving from that government a grant of 
power to tax the consumer of the goods 
they produce, or the services which they 
render. Substantially more than a third 
of the adult population of this country 
may now be fairly described as in pos- 
session of this grant of power to impose 
a tax, if we take into consideration the 
agricultural and industrial producers of 
all classes, employing and employed, and 


the direct and indirect delegations 
through tariff legislation, agricultural 
legislation, National Labor Relations 


Joard Act, and the like. And if these 
delegations have authority to hook some- 
thing up out of the passing stream of in- 
come—something additional to what 
would be had under a regime of free 
occupation of the river bank and free 
competition of men’s respective dili- 
gence, resourcefulness and endurance— 
are they putting an end to privilege or 
are they extending it? When free mar- 
kets and freedom of competition tend to 
grow narrower, or are summarily termi- 
nated either because the caliber of those 
who administer and interpret the law is 
no longer up to the exacting task of 
maintaining perfect equality before the 
law whatsoever the complexities of in- 
terest, or because the enlightened inter- 
ventionism of bureaucracy is kindled by 
the passionate zeal of social reformers 
suddenly risen to popular leadership, 
then what really seems to happen is 
that a sort of wholesale privilege is ex- 
tended to the class in whose transactions 
the government takes a hand. 


Becomes Democratization of Privilege 


“Governmental intervention is to one 
side a license to do or to refrain from 
doing, a specified act; to the other, an 
injunction to observe the peace and to 
beware of using any resources (physical, 
procedural, virtual, or even spiritual) to 
interfere with the action of the first 
group, but in consideration for so doing, 
having its own compensatory grant of 
power or immunity. This whole process, 
in one phrase, seems to be not the elimi- 
nation of privilege, but the democratiza- 
tion of privilege. 

“The democratization of privilege in- 
volves, if it is to be successful, ab- 
solute state authority, the power to in: 
terfere with private property and private 
contracts in such a way as may be nec- 
essary to meet the constantly increas 
ing difficulties of the leaders of the state 
to make good on the promises which they 
have tried to assure 

“We know that our insurance business 
is dependent upon the continuance of the 
spirit of self-sacrifice, of saving, of pro 
vision for family and commercial ass 
ciations, and we know that this pro 
vision, if reasonab'y made and conscien 
tiously carried out by our institutions, 
is making an important contribution t 
the public welfare. particularly of the 
next generation. We know that more 
than anything else the public welfare of 
this country depends upon the continu 
ance of the spirit of saving and the ac 
cumulations of the product of savings t 
translate into a greater future that which 
we all agree has been a great past. It is 
the savings of one kind or another, by 
the present generation, which will make 
that transition for the benefit of future 
generations. Therefore, we cannot look 
without concern at the democratization 


of privilege and a governmental attempt 
to give to every group that is strong 





Some Recent Tendencies In Government 


Commented Upon By T. I. Parkinson 


enough to make demands something out 
of the common pocket which the gov- 
ernment undertakes to control absolutely 

“We know that these concerns involve 
difficult problems of public policy, and 
we know that public policy, especially in 
the lay mind, is associated with politics. 
We in the business world do not like to 
have the reputation of being interested 
in politics, or of taking our business into 
politics. I should be the last to suggest 
that the business man go into politics; 
certainly the Jast to suggest that the 
banking business go into politics, be- 
cause, after all, as Edmund Burke once 
observed, the principal pursuit of the 
politician ‘is still further to contract the 
narrowness of men’s ideas, to confirm 
inveterate prejudices, to inflame vulgar 
passions, and to abet, all sorts of popular 
absurdities. That is a fairly good de- 
scription of a successful politician. 

“But our disinclination to take business 
into politics must not lead us to the 
point of refraining from participation in 
the formation of public policy, particular- 
ly when that public policy is vital to the 
concerns of your business and to the 
concerns of my business. Sometimes I 
think that we, who are the managers of 
business—not proprietors—because that 
is what we are today, give too much at- 
tention to the success or failure of our 
current management and to current re- 
sults, and do not give as much attention 
as did the old-fashioned proprietor of 
business to the ultimate effect of cur- 
rent tendencies, current measures, upon 
the whole institution of private property 
and private business. We who are the 
managers of business—especially in those 
matters where government touches our 
problems—have refrained from personal 
participation. We have depended upon 
our executive directors, our executive 
secretaries, our lawyers, and the presi- 
dents of our associations. 

“The time has come when you do not 
need me to say to you that if we, the 
managers of thrift institutions, are to 
save those institutions for the benefit of 
those to come, those to whom they be- 
long, for whom they exist, we must give 
attention to current drifts in public 
policy, which may not interfere with our 
figures today, but which will interfere 
with our performance, or the perform- 
ance of our successors. 

“Up until a few years ago we in the 
life insurance companies had done a very 
great deal to democratize investment 
and the ownership of the industries and 
financial institutions of the country. Now 
the democratization of privilege and of 
economic privilege threatens, as I view 
the situation in our country, to und 
have done and substitute a mad 
scramble for something out of the gov- 
ernment’s beneficent hand. 3ut that 
cannot long. The government's 
hand will be empty and however pious 
wishing are those who are in control of 
the government, however generous-mind 
ed they may be toward the downtrodden, 
there will not be the means, and when 
that time comes, all that has been gained 
in the development of the moral fiber of 
the people, all that has been gained in 
the distribution among the great mass 
f the thrifty people of the benefits of 
business and investment, will have been 
undone. 

“No, we don’t need democratization of 
privilece What we need is the self- 
discipline of democracy.” 


what we 


last 
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Ross R. Cole Joins 
Klingman in Texas 


LONG PROMINENT IN STATE 
Will Be Assistant Manager in Houston 
Territory for Equitable Life 
Assurance Society 


\W. W. Klingman, general manager for 


Texas of the Equitable Life Assurance 
Soc‘ety, announces the promotion of 
Ross R. Cole to assistant manager in 


the Houston territory. Mr, Cole will 
have supervision over a group of Equit 
able agents in Houston, Beaumont, Port 
Arthur, Columbus and Galveston, as well 
as assisting to appoint and train other 
agents in the territory handled by the 
Houston office. 

Before joining the Equitable in March 


of this year Mr. Cole was for several 
vears field supervisor of the Amicable 
Life in San Antonio and Houston. He 


has served as secretary of the General 
Agents & Managers Association in Hous- 
ton and is at present a director of the 
Houston Life Underwriters Association 
He also heads the company convention 
committee in connection with the con- 
vention of the National Association of 
Life Underwriters to be held in Houston 
in September. 

Mr. Cole is a captain in the Officers’ 
Reserve Corps and since the war has 
been an active worker in the American 
Legion, having filled several loca! and 
state offices in the latter organization 
For the past several years he has been 
state chairman of the American Legion 
Safety Committee directing the work of 
that organization to help reduce traffic 
accidents on the streets and highways 
of Texas 

W. W. Klingman stated that Mr. Cole’s 
state-wide acquaintance and long expe- 
rience in the life insurance business, 
coupled with a substantial amount of 
business produced in the short time he 
has been with the company, was re- 
sponsible for his early promotion. 





EXPECT LARGE ATTENDANCE 


Million Dollar Round Table Will Spend 
Three Days in Galveston; Then 
Meet in Houston September 20 

The Million Dollar Round Table ex- 

pects to have a large representation at 

its meetings in Texas in September. The 


pre-convention Round Table meeting 
will be held in Galveston at the Buc- 
caneer Hotel, September 16-19. From 


there the members will go to Houston 
for the National Association of Life Un- 
derwriters convention, and will have 
their own breakfast and all day session, 
beginning at 8:30 o’clock September 20 
at the Rice Hotel. 


START CHICAGO CLU PLANS 


Committee chairmen of the Chicago 
Chapter Chartered Life Underwriters 
met August 1 with officers and members 
of the board and executive committee 
to discuss plans for the year. Committee 
chairmen are these: Attendance, Leslie 
R. Schauffler, State Mutual, constitution 
and by-laws, B. H. Groves, Travelers; 
education, Roland D. Hinkle, Equitable 
Society; fall party, Harry G. Walter, 
Penn Mutual; membership, Agnes C. 
Schuette, New York Life; program, D 
Miley Phipps, Northwestern Mutual; 
publicity, Oscar C. Rome, New England 
Mutual, and reception, John D. Moyna- 
han, Metropolitan Life. 


MARRIED 51 YEARS 
Stewart Anderson, advertising mana- 
ger of the Penn Mutual Life, and Mrs. 
Anderson recently celebrated their fifty- 
first wedding anniversary. Mrs. Ander- 
son’s health is considerably improved 
after a protracted illness. 


APPOINTED BRANCH MANAGER 


L. A. Barrie has been appointed branch 
manager of the Saskatchewan Life for 
Southern Alberta. He formerly repre- 
sented the company in the Peace River 
district. 









Named on Executive Staff 


Of Edward A. Woods Co. Inc. 





BOWSER 


i, 


\. C. Bowser, formerly general agent 
for a large company in an eastern state 
and prior to that with the same com- 
pany at Pittsburgh, has been appointed 
to the executive staff of the Edward A. 
Woods Co. general agents for the 
Equitable Society in western Pennsyl- 
vania. Mr. Bowser has the CLU desig- 
nation awarded in 1935 and has had 
broad experience both in management, 
training and as a personal producer. 


ONE INTERVIEW PROGRAM SALE 

The Boston Life Underwriters Associ- 
ation conducted a programming school 
last Tuesday for members, having for 
that occasion A. M. Anderson, who orig- 
inated the “One-Interview Program Sys- 
tem.” There was a sales demonstration 
qualifving the prospect, getting the in- 
terview on a program basis, securing the 
necessary information and closing the 
business, all in one twenty-minute in- 
terview 


FORTH WORTH AGENCY WINS CUP 

The President’s Cup, supreme symbol 
of production merit in the General 
American Life, has been awarded to the 
Fred Dumas agency, Fort Worth, Texas. 
for rolling up the largest percentage of 
increase in paid premiums during the 
second quarter of 1938. 


Commissioners Named 


BY PRESIDENT F. N. JULIAN 





R. L. Bowen, Ohio, Heads Real Estate 
Appraisals; Jackson Cochrane Chair- 
man Standing Life Committee 
Members of the standing and special 
committees for the National Association 
of Insurance Commissioners have just 
been named by President Frank N. Ju- 
lian, Insurance Commissioner of Ala- 

bama. 

The standing committee on life insur- 
ance is headed by Jackson Cochrane of 
Colorado as chairman with Sam B. King, 
South Carolina, vice-chairman. The sub- 
committee of the life committee to study 
the report on Industrial insurance con- 
tains the following members: Robert L. 
Bowen, Ohio; George A. Bowles, Vir- 
ginia; C. A. Gough, New Jersey; J. W. 
3ritton, Tennessee, and E. A. Conway, 
Lonisiana, 

Superintendent Louis H. Pink of New 
York continues as chairman of the com- 
mittee on valuations of securities with 
Deputy Commissioner Gough, New Jer- 
sey, as vice-chairman. 

The special committee appointed to 
study and make recommendations rela- 
tive to the standardization of insurance 
companies’ real estate appraisals and ap- 
praisal forms has the following members 
headed by a new chairman: Robert L. 
3owen, Ohio, chairman; Louis H. Pink, 
New York; W. V. Knott, Florida; R 
L. Daniel, Texas; Rex B. Goodcell, Cali- 
fornia. 

The committee on mortality table con- 
tinues as heretofore, having among its 
members John S, Thompson, vice-presi- 
dent Mutual Benefit, representing the 
Actuarial Society of America, and Charles 
G. Taylor, second vice-president Metro 
politan Life, representing the American 
Institute of Actuaries. 


A.L.C. MEETING OCT. 10 TO 13 


The American Life Convention will 
hold its thirty-third annual meeting at 
the Edgewater Beach Hotel, Chicago, 
October 10-13. The Legal, Financial, 
Agency and Industrial Sections will mect 
in conjunction with the annual meeting 


Mildred Lundquist of the General 
American has been appointed chairman 
of the committee on attendance of In- 
surance Women’s Association of Port- 
land at the Oregon State Agents Asso- 
ciation, Portland, August 18 and 19. 





DONALD C., KEANE G. A. 


“BILL” STEVENS 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 
CH 4-2384 225 wEsT 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 
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Becomes General Agent For 
Mass. Mutual on September | 


WHITNEY W. STODDARD 


\s recently announced in The Eastern 
Underwriter, the Massachusetts Mutual 
has appointed Whitney W. Stoddard, 
formerly with the Indianapolis agency of 
the company, to be general agent at 
South Bend, Ind., succeeding Edward 
\. Schafer, veteran general agent who 
will retire as associate general agent. Mr, 
Stoddard’s appointment will become ef- 
fective September 1. 


REPORT CANADIAN SALES 


Six Months Daskenes te Dominion Totals 


$190,000,000; List Sales by 


Provinces 
More than $190,000,000 of new Ordi- 
nary life insurance was sold in Canada 
and Newfoundland during the first. six 


months of this year, according to figures 
which have just been given out by the 
Canadian Life Insurance Officers’ Asso- 
ciation. No comparison, however, is made 
with the same period of last year, De- 
tailed sales by provinces for the six 
months, based on returns by eighteen 
companies having 87% of the total in- 
surance in force, exclusive of Group 
and Wholesale insurance, annuities, pen- 
bonds without insurance, reinsur- 
ance, revivals, etc., were as follows: 
British Colaathia ....ccccesveccceeel 


Alberta 7,592,000 


Saskatchewan peeve 4,290,000 


sion 


RIE Ge eh cl ee en .. 10,453,000 
GEE ee necsctctaniates . 86,751,000 
CE vvcdueds tevksodessseeutee 50,794,000 
ren eee 4,765,000 
PN GEL, Sac kwiss-sen'edusawnes 7,511,000 
Se ere 707,000 
PION, bk bono gate bode uae es 2,035,000 





PILOT LIFE’S LARGE GAINS 

The Pilot Life of Greensboro, N. C, 
conducted its thirty-fifth anniversary 
campaign in July which resulted in the 
largest July business in its history, ac- 
cording to a report to the field force by 
President Emry C. Green. 

To stimulate interest during the cam- 
paign, the agencies and staffs were di- 
vided into five groups, and one group each 
was assigned to the following home office 
men as captains: J. M. Waddell, agency 
manager; W. B. Clement, superintendent 
of agencies; W. L. Jessup, manager sales 
promotion and advertising; and J. W. 
Thompson, Jr., agency supervisor 


TO HEAD CHICAGO LIFE DEPT. 

A. H. Ehresman, who has been as- 
sistant manager of the Travelers life 
department at the Insurance Exchange 
branch in Chicago, this week resigned to 
become associated with Cramsie, Laact 
& Co. as manager of that agency’s life 
department, The Cramsie, Laadt & Co., 
agency has represented the Northwestern 
National at Chicago for the past six 


years. 
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gen’l American Names 
Evans at Nashville 


0 HAVE LARGE TERRITORY 


st. Louis Company Also Appoints E. K. 
‘Cumming to Head Agency At 
Nogales, Ariz. 


Two new general agency appoint- 
nents by the General American Life of 
% Louis, are announced by Jack T. 
iynn, superintendent of agents. 
“TC. Evans, widely known Nashville 
ysurance man, has been named general 
went of the Nashville territory. E. K. 
‘imming, who has been associated with 
the company since 1907, was named gen- 
ml agent at Nogales, Ariz. 
During his fourteen years as a gen- 
rl agent at Nashville, Mr. Evans has 
wilt an exceptional record as a personal 
soducer and as general agent. His 
cencies have had annual productions of 
between one and two and one-half mil- 
ndollars. He has charge of the Nash- 
lle territory which includes communi- 
ties in middle Tennessee, with headquar- 
ters in the newly established General 
\merican Life offices at Warner Build- 
ug, Nashville. 
A Kentuckian, born at Clinton in 1892, 
\Mr, Evans voluntarily relinquished a sal- 
ried position as supe rintendent of city 
schools of Cartersville, Ga., fourteen 
ears ago to sell life insurance. He is 
nalumnus of Vanderbilt University and 
Jumbia University ; holds memberships 
Nashville Underwriters Association, 
th General Agents and Maragers As 
sociation, the Shriners, several civic or- 
canizations, the Richland Country Club 
nd is married and has one daughter. 
Mr. Cumming holds the distinction of 
wing qualified seventeen times for the 
mpany’s production clubs and the con 
ention trips. He is prominently iden- 
ified in business and civic activities at 
Nogales. A sportsman and marksman, 
Mr. Cumming is head of the Game Pro- 
tection Association in Santa Cruz Coun- 
ty and devotes a large portion of his 
time to charity work, heading both the 
\ssociated Charities and American Red 
‘ross in Santa Cruz County, as chair- 
man, 


H. L. Walker Manager At 


Syracuse for Union Mutual 


Hugh L. Walker until recently super 
ntendent of agencies of the Scranton 
fe f Ser mton, Pa... has been app inted 
manager of the Syracuse agency of the 
Union Mutual Life of Portland, Maine. 
Mr. Walker, who has been in life in- 
surance work since his graduation from 
college, has been a leader in the busi 
ness. Prior to his connection with the 
Scranton Life he was assistant superin 
tendent of agencies for the Home Life of 
New York, following a number of years 
a a service man for the Life Insurance 
Sales Research Bureau of Hartford. 

He was born in Florida, attended 
Aullips Exeter Academy and Massa 
husetts Institute of Technology, gradu- 
ating from there in 1924, receiving his 
master’s degree in 1925. 


| 


NEW LOS ANGELES BRANCH 


Canada Life has opened an additional 
thee in Los Angeles, to meet the needs 
! its business, the new office being 
cated at Hollywood Boulevard and Wil 
x Avenue, with Neil Burton as man 
ager. The new office is entirely separate 
‘rom the downtown office in the Subway 
‘erminal Building, in charge of C. H 
Carpenter 


PLAN TENNIS TOURNAMENT 
_A tennis tournament will be a new 
feature in connection with the meeting 
of the Insurance Adve rtising Conference 
oe be held September 12-13 at Osterville, 
Mass., on Cape Cod. 


_ PHILADELPHIA PLAY DAY 
ae Philadelphia \ss ciati 1 of Life 
nderwriters will hold its fifth annual 
Ch day at the Philadelphia Country 
lub on F iday, September 9. 
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DEPENDABLE PERFORMANCE 





A NEW CONTRACT 
FOR THE YOUNGSTERS 


For nearly a century The Connecticut Mutual has 
been providing life insurance of the highest quality. The 
Company is now happy to announce an extension of 
this high type of service to boys and girls as young as 


five years of age 


Plans: Endowment at 60; 20 Pay Endow- 


ment at 60; and 20 Year Endowment. 


Benefits: Contract includes all major bene- 
fits of regular Company policies except 
that the death benefit prior to age 10 


is the return of premiums, 


Waiver of Premium: Through a supple- 
mentary protective contract, all pre- 
miums are waived until the child is 
21 years of age, in the event of the 
death of the applicant (parent, 


cuardian, etc. ) 


Limits: $10,000 for boys; $5,000 for girls. 


(ONNECTICUT 
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Union 
Two New Appointments 


A. E. MILLER ST. LOUIS G. A. 





Former Tax Expert Has Been Successful 
Producer; O. E. McCullough 


Knoxville Manager 





The Union Central Life has made two 
new appointments, Arthur E. Miller hav- 
ing been made general agent for the 
company at St. Louis and O. E. McCul- 
lough manager for the company’s new 
Knoxville agency, according to an an- 





ARTHUR E. MILLER 


nouncement by Vice-President Jerome 
Clark. 

Mr. Miller, born in Evansville, Ind., 
in 1804, spent most of his life in 5t. 
Louis. There he attended Washington 
University and the City College of Law 
and Finance. ; 

Before entering the life insurance busi- 
ness in 1924 he secured a wide back- 





O. E. McCULLOUGH 


cround as a tax consultant. For the 
five years preceding his insurance work 
he was with the tax service branch of 
Prentice-Hall, Inc., New York Begin- 
ning in 1924, he spent three years as 
tax consultant with a St. Louis insur- 
ance office. In 1927 he went into the 
field as a specialist in taxation and estate 
matters for the Northwestern Mutuai 
Since that time his personal production 
record has shown an annual paid-for to- 
tal averaging over $300,000. Just before 
joining the Union Ceneral he had com- 
pleted 229 consecutive weeks of produc- 


tion. 7 . 
In 1930 he was awarded the C.L.U. 
(Continued on Page 12) 
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Actress Asks Cash From 
Co.; She Paid Broker 


HELEN VINSON’S’- LITIGATION 


Already Has Verdict Against Broker 
In Case; Negligence Charge Is 
Denied By Company 

Because Helen Vinson is an actress 
and her husband, Fred Perry, is a tennis 
star, daily newspapers this week devoted 
some space to an action she has brought 


against an insurance company to re- 
cover $33,000 for single premium an- 
nuities she says she purchased and 
which the company never issued. She 
already has $22,000 insurance in an- 
nuities with this company which are 
now in force. 

She alleged that she paid a single 


premium of $33,000 to the man who 
took her application. And because the 
case, now pending before Justice Ferdin- 
and Pecora of the New York Supreme 
Court, carries with it the old insur- 
ance controversy of distinction between 
the agent and the broker, and brings to 
the fore some other insurance angles, 
insurance people are also interested in 
this litigation. 
Insured in Los Angeles 


The insurance man with whom Miss 
Vinson dealt is Bernard Toplitsky of 
Los Angeles who specializes in insur- 
ance on motion picture people, tennis 
stars and other celebrities of the Coast 
city and who has in the past bought a 
number of annuities for her, including 
the $22,000 now in force. 

In an affidavit submitted to the Su- 
preme Court Miss Vinson said Toplitsky 
represented to her that he was an agent 
of the New York Life working through 
the offices of Charles Cohen and Frank 
N. Nathan, representing the company 
in Tos Angeles Her counsel, Leon 
Leighton, contended that Toplitsky’s 
promptness in obtaining policies from 
the company—before they were paid for 
~made it appear to the actress that her 
money paid to Toplitsky had been for- 
warded to the company. 

Miss Vinson first sued Toplitsky and 
recovered $5,700 on a $25,700 judgment 
against him in California courts. Now 
she has sued the New York Life to re- 
cover $33,000 which she alleges she paid 
Toplitsky. 

Not Company’s Agent 


At the arguments of the motions in 
the suit the plaintiff’s attorney stated 
that the theory of the action was not 
to hold the company as principal for 
acts of Toplitsky as an agent, but was 
rather upon the theory of negligence 
The New York Life denied that Top- 
litsky was its agent or that there was 
any negligence on its part. 


In an affidavit of Miss Vinson she 
admitted that as an insurance broker 
Toplitsky had handled her automobile 


insurance as well 
in other life insurance 


insurance and other 
as insurance 
companies. 
The New York Life’s affidavit de- 
clared that the careful provision in the 
application which provides for bank 
drafts or certified checks to the order 
of the company only, for such single 
premium annuities was known and dis- 
regarded. Her complaint said that Top- 
litsky called to her attention this pro- 
vision and stated that he would attend 
to getting the proper bank drafts for her. 
Miss Vinson has been purchasing an- 
nuities from Toplitsky for sometime. 


WORKING OUT DETAILS 





Busy in Aiheng With Rates, Forms, 
Policies, Reserves for Savings Bank 
Life Insurance 
Work is 


forms, 


now being done on rates, 
reserves, printing, policies, book- 
keeping cards and other detail in con- 
nection with savings bank life insur- 
ance in this state. Paul R. Taylor, 
Deputy Superintendent of the New York 
Department, is in charge of the division 
of savings bank life insurance for the 
New York State Insurance Department. 
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Wm. E. Hughes Installed At 
Springfield By Mut. Benefit 


William E., 


whose appoint- 
ment as Springfield, Mass. general 
agent for the Mutual Benefit Life was 
announced last week, was officially intro- 
duced as general agent by H. G. 
Kenagy, agency executive of the com- 
pany, at a dinner on August 8 at the 
Kimball Hotel, Springfield. The dinnei 
also marked a farewell to Theodore EF. 
Trombley who is retiring after twenty- 
seven years as general agent for the 
company there. 

Mr. Hughes was welcomed to Spring- 
field by H. D. Leslie, general secretary 
of the Chamber of Commerce; by C. K. 
Litchard, president of the Springfield 
General Agents and Managers Associa- 
tion; by H. W. Abrahams for the Life 
Underwriters Association; and by R. A 
McConn for members of the Springfield 
agency. Mr. Kenagy also introduced as 


speakers, William E. Johnson, Jr, Mu- 


Hughes, 


tual Benefit general agent for New 
Hampshire and Vermont, and T .F 
Trombley, retiring general agent. 


More than fifty-five persons attended 
the dinner, including members of the 
agency and their wives; practically the 
entire membership of the Springfield 
General Agents and Managers Associa- 
tion; Hollis L, Woods, Mutual Benefit 
general agent at Hartford; J. Bruce 
Thompson, general agent, and Ralph 
Butler of the company’s Albany, N. Y., 
agency. 


DR. G. B. VAN ARSDALL DEAD 


Dr. George B. Van Arsdall, one of the 
best known of insurance men of Los 
Angeles, associated with the Kellogg 
Van Winkle general agency of the Equit- 
able Society of New York, died in Los 
Angeles this week after a brief illness. 
Dr. Van Arsdall was a lecturer on life 
insurance subjects, and also was a mem- 
ber of the Life Underwriters Associa- 
tion of Los Angeles, and of the Los 
\ngeles Chapter, C. L. U. 
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Improves Earnings 


ACTIVE IN CITY MORTGAGES 





Better Investment Income and Good 
Mortality Experience Features of 
Current Conditions 





At a recent series of regional meet- 
ings of agents of the Connecticut Mu- 
tual Life results of that company’s opera- 
tions usually discussed at such gather- 
ings by President James Lee Loomis 
or Vice-President Peter M,. Fraser, were, 
in the absence of both—President Loomis 


being in Europe and _ Vice-President 
Fraser being necessarily at the home 
office—given to the field force by Second 


Vincent B. Coffin. 

In its operations so far this year the 
Connecticut Mutual has experienced ex- 
cellent earnings due chiefly to favorable 
mortality and improved investment earn- 


Vice-President 


ings, the latter because Vice-President 
Fraser three or four years ago went 
after city mortgages anticipating im- 


proved conditions in the real estate mar- 
ket and the company is benefiting from 
this activity in the city loan depart- 
ment. Mr. Coffin read a letter from 
President Loomis stating that utilities 
are beginning to emerge from their un- 
favorable situation. 

Discussing life insurance production 
Mr. Coffin said, “There is too much talk 
about averages. We say that average 
business conditions are poor; that life 
insurance production is off. The life 
underwriter who considers himself aver- 
age and who is content to be mediocre 
will then remain in that class. But, the 
one who wants to be better, the man 
who wants to lift himself out of the 
average class, has wonderful opportuni- 


ties. Men are doing it in our company 
and in other companies. You can do 
it, too. Your company is determined 


to be a company of distinction in every 
possible field and channel. You can 
have the same ambition.” 
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Conn. Mutual Has Gains In 
New Business and in Force 


Peter M. Fraser, vice-president of the 
Connecticut Mutual Life, announces that 
for July the company had gains jn jt, 
paid-for life insurance and in its insur. 
ance in force. Paid-for business for th, 
month was $7,225,206, which is 6.4% ahead 
of July last year, while insurance jy 
force showed a $1,993,326 gain for the 
month. 

The sizable increase in July puts the 
new paid-for business for the first seven 
months at a total of $51,279,993 and the 
net decrease for the year to date . 
new sales is now only 94%. This iy 
crease for the month was not confined 
to any one locality, but was nation-wide 
in scope, with forty-three of the com. 
pany’s agencies reporting gains in Jyly 

The total insurance in force in’ the 
Connecticut Mutual continues its steady 
upward swing and for the year to date 
has increased by $16,017,758, and_ puts 
the total in force at $995,158,826. This 
increase in insurance in force, Mr, Fraser 
points out, has been due to the splendid 
record of low terminations, plus th 
encouraging manner in which the com. 
pany’s new business has been maintained 
close to the 1937 level. 


Zimmerman Agency Honors 


W. H. Siegmund, Supervisor 


The Charles J. Zimmerman agency of 
the Connecticut Mutual Life, Chicago, 
has set aside the week as “William H 
Siegmund” week, in honor of the 
agency’s supervisor of the brokerage 
department. Mr. Siegmund joined the 
Zimmerman agency in August, 1937, 

During the year he has been asso- 
ciated with the agency, Mr. Siegmund 
has received many honors, including the 
one of being runner-up for the Fred 
Lyter Cup, which is the company’s an- 
nual supervisors’ award. He attended 
the Fifth Supervisors Conference held 
at Indianapolis last November, and quali- 
fied for the Supervisors’ Corps for the 
club year ending in April, and for the 
Regional Convention that was held in 
June. 

Mr. Siegmund assisted as lecturer be- 
fore the evening sales training course 
for brokers, of which four courses were 
completed last year. He also recruited 
in excess of 100 brokers who produced 
the agency’s full 1938 quota in the first 
seven months. 


Benjamin Salinger Chairman 

Last week notice was given in The 
Eastern Underwriter of the — sixteen 
wecks’ sales training course to be given 
by the Life Underwriters Association 
of New York City during the Fall ol 
1938. The chairman of that course was 
inaccurately reported as Benjamin Alk 
The chairman will be Benjamin Salinger 
of the DeLong agency, Mutual Benefit 
Mr. Salinger is a C. L. U., an active 
member of the Life Supervisors Associa- 
tion of New York City and for several 
years active in affairs of the Life Under- 
writers Association, having served one 
year as editor of the Bulletin. Mr. 
Alk is educational vice-president of the 
association, having been elected in June 


CHICAGO ASS’N ADS 

The Chicago Association of Life Under- 
writers has been cooperating with th 
Chicago Better Business Bureau this 
week in publication in local newspapers 
of an advertisement urging policyholders 
not to cash in their life insurance poli- 
cies. Theme of the ads is: “Cash In 
Your Policy—‘Cash Out’ Your Future. 


NEW TOP BY ST. LOUIS AGENCY 


The Morton & Morton Agency of the 
Connecticut Mutual Life headed by Strat- 
ford Lee Morton, set a new record for 
July in the production of paid-for life 
insurance and annuities, The gain ove! 


July, 1937, was 93%. 
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Full Program For 
L.O.M.A. Conference 


AT MONTREAL IN SEPTEMBER 


Office Machinery Exhibit to Be Fea- 
tured on First Day; Many 
Speakers Listed 


The program for the fifteenth annual 
conference of the Life Office 
ment Association is being announced to 


Manage- 


member companies this week. The mect- 
ing is to be held in Montreal, Quebec, 
September 26-29, the headquarters being 
the Mount Hotel and the host 
company, Sun Life of Canada. Among 
prominent speakers who will address the 
assemblage are Arthur B. Wood, presi- 
dent, Sun Life of Canada; G. D. Finlay- 
on, Dominion Superintendent of Insur- 
ance; T. Guy Woolford, chairman of the 
board, Retail Credit Co.; Saul B. Acker- 
man, professor of insurance, New York 


Royal 


University. 

One day of the program will be de- 
voted to an office machinery and equip- 
ment seminar supplemented by an ex- 
hibit of the more recent developments in 
ofice equipment applicable to life office 
operations. The association’s standing 
committee on office machinery and equip- 
ment will present several reports on their 
research activities during the past year. 

Another feature of the conference will 
be the report of the standing committee 
on departmental and functional costs, of 
which Louis R. Menagh, Jr., assistant 
actuary Prudential, is chairman. The 
subject of life insurance office and field 
erating cost is arousing considerable 
interest among the managements of 
companies today. The committee will 
present a practical plan of classifying 
erating expenditures along  depart- 
mental and functional lines. 

Several of the technical reports to be 
presented at this conference will be dis- 
tributed to member companies in advance 
of the meeting in order to facilitate dis- 
cussions, 

It is expected that there will be ap- 
proximately 350 in attendance. Richard 
Boissard, vice-president National Guar- 
dian Life of Madison, Wis., is president, 
and Frank L, Rowland is executive sec- 
retary. Program speakers are these: 

Monday, September 26 

Report of chairman, office machinery 
and equipment committee, George A. 
Drieu, assistant secretary, Connecticut 
General. 

Discussion of premium billing report 
led by John M. Brown, assistant secre- 
tary, Canada Life. 

Recent developments in 
equipment, Logan J. Massee, 
chusetts Mutual. 

Applications of keysort and peg-strip 
analysis and accounting to life office op- 
erations, Thomas F. Meagher, coordina- 
tor, New England Mutual. 

Discussion of report on sorting de- 
vices, time recorders, counting and num- 
bering machines, Oliver D. Seely, stand 
ardization bureau, Metropolitan, 

Tuesday, September 27 

General chairman, R. R. Coombs, as- 
sistant secretary, Massachusetts Mutual. 
Welcome, Arthur B. Wood, president, 
Sun Life of Canada. 

Present social and economic trends and 
their probable effect upon the life in- 
surance business, Richard Boissard, vice- 
President, National Guardian Life. 

. Management, G. D. Finlayson, Domin- 
on Superintendent of Insurance. 

The responsibility of educational in- 
Stitutions in developing future office 
executives, Saul B. Ackerman, professor 
of insurance, New York University. 
Afternoon chairman, E. E. Reid, man- 
aging director, London Life. 

_ Management's responsibility in build- 
Gary = maintaining office morale, T. 
“we oolford, chairman of the board, 
Xetail Credit Co. Assembling material 


duplicating 
Massa- 
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for balance sheet and gain and_ loss 
statement, H. M. Sarason, assistant actu- 
ary, General American Life. Discussion 
leader, Charles H. Yardley, assistant to 
comptroller, Penn Mutual. 

Preparation of standard forms for op- 
tional settlements, Robert J, Lawthers, 
head, benefit department, New England 


Mutual. Discussion leader, Edward M. 
Keys, assistant secretary, Metropolitan 
Life. 


Report of test committee, chairman, 
Miss Marion A. Bills, assistant secretary, 
Aetna Life. 

Wednesday, September 28 

Chairman, Louis R. Menagh, Jr., as- 
sistant actuary, Prudential. 

Scope and practical uses of depart- 


mental and functional costs data, Mr. 

Menagh. 

Technique and procedure for cost 
studies—large companies, R. R. Ben- 
jamin, assistant actuary, Metropolitan 
Life. 

Technique and procedure for cost 
studies—small and medium-sized com- 


panies, W. C. Damuth, planning super- 
visor, Home Life, and Willard D. Holt, 
assistant secretary, Provident Mutual. 

Investment cost studies, M. H. LeVita. 
statistician, Fidelity Mutual, and R. E. 
Heitmuller, general comptroller, Acacia 
Mutual. 
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Changes in New England 
Mutual Los Angeles Agency 


Hays & Bradstreet, 
general agents in 
New England Mutual 
Hays, Hudson & 
being occasioned by the appointment of 
William Eugene Hays of the latter firm 
to the position of director of agencies of 
the company at its home office in Bos- 
ton, and by the retirement of Clarence 
W. Hudson, who requested that he be 
relieved from general agency responsi- 
bility. He will remain as associate gen- 
eral agent in charge of the Long Beach 
office. 

The members of the new firm are Rolla 
R. Hays, Rolla R. Hays, Jr., and R. H. 
Bradstreet. Offices will continue to be 
maintained in Los Angeles, Hollywood, 
Long Beach, Pasadena and Santa Ana. 

The Hays, Hudson & Bradstreet 
agency began business in 1932, and has 
made a remarkable record. One of the 
most important contributors to its suc- 
cess was William Eugene Hays, who has 
been associated with his father in the 
life insurance business since 1926. The 
responsibility for production was largely 
in his hands, and it was in recognition 


August 1, became 
Angeles for the 
Life, 
sradstreet, the change 


Los 


succeeding 
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of lis ability that he won the appoint 
ment of director of agencies for th 
whole country, 

Rolla R, Hays, the senior member of 
the new general agency, has been in the 
insurance business for thirty-five years, 
gaining his initial experience with th¢ 
New England Mutual in Kentucky. 

Rolla R. Hays, Jr., entered the life in- 
surance business more than ten years 
ago, and last August was appointed man- 
ager of the “New Agents Training De- 
partment.” He now assumes the re- 
sponsibility for production of new busi 
ness. 

R. H. Bradstreet has been a member 
of the agency since its inception, and 
now takes charge of the agency’s terri 
torial expansion program, and will estab 
lish further district offices, 


YATES AGENCY SHOWS GAIN 

The John W. Yates general agency, 
Massachusetts Mutual Life, Los Angeles, 
had another million dollar month in July, 
having written $1,021,005 in new business 
during the month, including annuities, a 
gain of $204,700 over the same month of 


1937. Mr. Yates and his family left Los 
Angeles August 7, going to San Fran- 
cisco, Lake Tahoe and Carmel, where 


they will spend their vacation, returning 


to Los Angeles August 22. 














1. 


ATTENTION! RENTAL BARGAIN! 
at 314 Broadway, New York 


Is there a Life Insurance Company Executive in New York City 

who wouldn’t sit up and take notice if he found he could rent 

agency or branch offices on downtown Broadway—3,500 square 
feet of second floor space at $1 per foot? 


Here is an opportunity not easily duplicated which is to be 
found in THE O. B. POTTER BUILDING at 314 BROADWAY, 


waiting for an October Ist rental. 
interested in QUALITY space at ECONOMY rent should inves- 


tigate now the following facts 


building. 


The 


2. Offices, light and sunny, never occupied, face on 
Broadway, second floor. 


3. Your own name or the company’s on the windows, 
thus giving you benefit of additional advertising. 


4. 


Lease will be arranged for a reasonable term of years. 


Why not investigate this rental opportunity at once! In- 
spection of the premises can be arranged at any time through 
C. W. Gibson, vice-president in charge of leasing, REctor 2-0213. 


Eugene W. Potter, President 


THE 0. B. POTTER PROPERTIES, INC. 


Life insurance executives 


about this rental: 


ideal for agency headquarters or a 
downtown branch office, is located at 314 Broadway (near City 
Hall). It was constructed in 1935. 
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Left to right: W. T. Grant, Mrs. Maclean, 


On their recent trip to Europe Alex- 
ander T. Maclean, vice-president and ac- 
tuary of the Massachusetts Mutual Life, 
and Mrs. Maclean spent their time on 
the British Isles. The objective of the 
trip was a rest and to visit relatives and 
friends. The Macleans returned from 
Europe on the Europa with W. T. Grant, 
president Business Men’s Assurance, and 
Mrs. Grant. In discussing Great Britain 
Mr. Maclean said: 

“The tremendous increase in the 
amount of government housing is very 


evident, and the development of air 
transport in its various forms is like- 
wise very much to the fore. Although 


no one I happened to talk to, including 
business men, was of the opinion that 
war was at all likely for some time to 
come, nonetheless, defensive preparations 


of all kinds have been taken up very 
thoroughly and the papers are full of 
articles on air raid protection as well 


as advertisements for the creation of 
bomb proof cellars in homes and offices. 
Business seemed to be good, although it 
is difficult to say how much of it rests 
upon the manufacture of war materials. 
People, as a whole, are optimistic and 
apparently doing good business. Traffic 
on the railroads was heavy all the time 
I was there, and on one occasion I saw 
a line of people waiting for a train which 
line extended not only all through the 
station (Glasgow Central) but for almost 
a full city block outside the station.” 


Joseph Y. Gayle, agent at Richmond, 
Va. for the Aetna Life and formerly 
general agent there for the State Mutual 
Life, has devised a novel scheme to gain 
approach to young married couples and 
he says it is working satisfactorily. When 
the engagement is announced he sends 
them a policy purported to have been 
issued by the Cupid National Life In- 
surance Co. in consideration of the pay- 
ment continually of a premium of love, 
respect, honor and harmony. In the case 
of default the policy may be reinstated 
upon the payment by the joint assureds 
of the defaulted premiums together with 
a “make-up” kiss plus accrued interest. 
No assignment of the policy shall be 
binding upon the company, nor does the 
company assume any liability for or on 
account of tiffs and spats arising from 
any of the following causes: (a) Can’t 
cook as well as mother could, (b) golf, 
(c) trumping partner's aces, (d) conven- 
tions or meetings (real or alleged), (e) 
crackers in bed, (f) Christmas neckwear. 


Mrs. Grant, Alexander T. Maclean 


The policy is non-cancellable during the 
lifetime of the joint assureds provided 
the agreed premiums are paid in accord- 
ance with stipulations. It is called the 
Happiness Indemnity Plan, Plenty Pay 
Life. Mr, Gayle has had the policy copy- 
righted. His practice is to call on a 
couple after the marriage and he finds 
that the policy has paved the way for 





an easy approach and establishment of 
a favorable contact. 

in the financial end of life insurance 
Fred W. Walker, vice-president North 
western Mutual, is regarded as one of 


the most modest, able and important 
executives. He is also one of the best 
posted. He has been an active figure 


in many of the security committees, es 
pecially in connection with reorganiza 
tion of railroads. Many thousands of 
miles have been traveled by him between 
Milwaukee and Washington and New 
York. Discussing these trips, a writer 
in a Milwaukee daily paper said that it 
is not an unusual sight to Mr. 
Walker on a railroad train “with bricf 
cases under each arm, and two or three 
other experts with him sitting in his 
room,” discussing various angles of the 
securities problems. “A couple of days 
under cross-examination before the In- 
terstate Commerce Commission is not ex 
actly duck soup for Frederick W., but 
it’s no nightmare either.” 


see 


In explaining what it means to be an 
expert on railroad securities, for in 
stance, that writer said that he has at 
his finger’s tips the 4,500 pages of testi 
mony and the 500 exhibits already pre- 
sented in connection with the reorgani- 
zation of one of the roads. He is chair- 
man of a committee on securities of the 

M. & St. P.; of a committee on Chi- 
cago, Indianapolis & Louisville first and 
general mortgage bonds; of a committee 
for the New York, Westchester & Bos- 
ton bonds; also is a member of eight 
other railroad security committees. 

The Northwestern Mutual, as is the 
case with the other life insurance com 
panies, are taking the railroad situation 
in their stride, and an encouraging view 
of the whole picture was given by Presi- 
dent M. J. Cleary of the Northwestern 
Mutual Life at the recent annual con- 
vention of fieldmen in Milwaukee in the 
latter part of July. Hearing Mr. Cleary 
give the correct viewpoint of the railroad 
situation (in contrast to the gloomy man 
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ner in which the situation js sometim 
handled by financial writers) and tellin, 


agents why there is nothing for them t 


worry about in the situation. js - 
rr) tui , IS a ore 
relief. - 
Fred Walker was born in New Y rh 
City, 1874. He usually rf 


L Wears darkish 
clothes, a sort of high statistical collar 
his hair is graying and 
forehead like spray off a 


llar, 
shoots Off his 
cliffhead, For 


recreation he likes to fish 

\s a kid his family moved out ¢ 
Long Island; beyond | the “horse car 
line.” They lived on Flatbush Avenne 


Brooklyn \fter public schoo lain. 
nimbly polished off a brace a oa 
logical institutes; emerged a mechanical 
engineer. Pretty soon he had charge oj 
all Brooklyn stations of the Edison Elec 
tric Illuminating Co. ; 

_ The keen, sharp face next appeared as 
field engineer for Westinghouse, Churel, 
Kerr & Co., which, from franchise to 
full functioning, built clectric roads in 
the U.S. A. Nineteen thre< found hin 
the Walker of Comstock, High, Walke: 
Co. From scratch he built the Toled 
Freemont & Norwalk line; the Grand 
Rapids, Grand Haven & Muskegon: the 
Rochester & Eastern; the Milwaukee 
Northern, later sold to the Electric Co 
of Milwaukee. 

He's also been an oiler, fired boilers 
stood night watch on the switchboard 
valleys; when there wasn’t anybody else 
he’s been motorman and conductor on 
some of the roads he’s built. 

For a handful of years, he had a tich, 
svelte consulting business of his own 
in Chicago to whose doors came large 
estates, banks, trust companies, 

In 1926 came the Northwestern 
Mutual Life 

The W. in Mr. Walker’s name stands 
for Wiley. It was the name of his 
grandfather, who was an_ Episcopalian 
minister. 


also 


Uncle Francis. 


Premium Discounts 
(Continued from Page 1) 


the corresponding articles of prior regu- 


lations.) 
“In the opinion of -this office, the 
question presented in the instant case 


comes within the principle announced by 
the Board of Tax Appeals in the Balti- 
more & Ohio Railroad Co. et al v. Com- 
missioner (29 B. T. A., 368), in which 
the Board (page 372) said: 


(a) Despite the petitioner’s cl 
the notice to shareholders of the 
price as the full price less interest, this seems 
merely a mathematical method ¢ 
arriving at the actual price to be paid und 
each of the two elective methods of payment 
no “interest paid or accrued withit 
t ) year on its indebtedness.” What 
the petitioner did, apparently, was to figure out 

vhich would embody the fair considera: 
tion at the dates of payment and the time ¢ 
in relation to a basic figure of $107.3! 
for full cash before July 21, $106.89, 

















ind for part cash and part deferred, $10 
That this may have been arrived at by using 4 
mental concept of interest, or that mathematical- 
ly the figures are the same as if par of $1 
(not the assumed base figure of $107.50) wet 
paid and interest thereon paid before delivery 


f the shares, is not determinative. The statut 











res that there should be an _ indebtednes. 

that there should be interest upon it, and that 
it should he paid or accrued within the taxable 
year A formula is not enough. (Commussioner 
. Old Colony R. R. Co., 284 U. S. 5 
Henrictt Mills, Inc. v. Commi 
(2d), 931; 20 B. T. A., 651; D 
v. Commissioner, 28 Fed. (2d), 761 
16086; Carl Lang, 3 B. T. A., 417 
Varsh, Inc., 5 B. T. A.. 902 & ( 
6 RF. A. Fee * * 

(See also Jilinois Life Insu } Co. Vv. om 
misswwner, 30 B. T. A., 1160.) 


MINNESOTA MUTUAL GAINS 
Total insurance in force of the Minne- 
sota Mutual Life Insurance Co. has this 


month reached a new all time high, 
Harold J. Cummings, vice president, & 
ports. The company now has $2189; 


000 on its books compared to the dd 
vious high of $217,000,000. During the 


depression the company’s volume drop- 
ped below the $200,000,000 mark but ™ 
the last two years has gained sharply. 
Mr. Cummings said that new paid tor 
business in the first six months this 
was 15% ahead of a year ago wilt 
regular business dropped off 8%. 


year 
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Investment Tax In 
British Finance Bill 


pROPPED AFTER PROTESTS 


Insurance Companies Claimed Discrimi- 
nation in Levy on Investment Income 
For Defense Contribution 


Sir John Simon, British chancellor of 
the exchequer, in accordance with his 
promise to the insurance companies, has 
tabled a new clause for insertion in the 
Finance Bill for 1938 designed to meet 
the claim of the insurance offices that 
the bill, as originally drawn up, unfairly 
discriminated against the business of in- 
surance. : : . 

This complaint, which was voiced by 
Sir William Brass during the committee 
stage of the bill, arose because the in- 
vestment imcome of insurance offices 
was to be liable to National Defense 
Contribution, the special rearmainent tax 
introduced in the 1937 budget. The com- 
panies contended that income from re- 
serves accumulated over a period of 
years to meet contingencies should be 
exempt from the tax. 

The suggestion was made that_ re- 
serves up to 100% of the premiums 
should be regarded as used in the busi- 
ness and the income earned on it should 
be liable to National Defense Contribu- 
tion Reserves beyond that amount 
should be exempt from tax. 

Following is Sir John Simon’s amend- 
ment : 

(1) In the case of any assurance business to 
which this section applies carried on by a body 
corporate, the amount of income arising from 
investments or other property to be included in 
the profits of the business shall not exceed such 
a sum as bears to the investment income the 
same proportion as one and a half times the 
net premium revenue bears to the value of the 
investments. 

(2) In this section, in relation to any such 
business and any such period 

(a) The expression “investment income” 
means the aggregate amount of income aris 
ing from investments and other property 
which would, but for this section, have been 
included in the profits of the business for that 
period; 

(b) The expression “net premium revenue” 
means the aggregate amount of the premiums 
received, less any reinsurance premiums paid, 
for the purposes of the business in that period 
or, in a case where the period is less than 
twelve months, a sum which bears the same 
proportion to that amount as twelve monthis 
bears to the length of that period; and 

(c) The expression “value of investments” 
means the average value over that period of 
all the investments and other property held in 
that period by the body corporate, other than 
investments and property held in connection 
with any assurance business to which this 
section does not apply. 


, (3) This section applies to all assurance 
jusiness, except life assurance business v ithin 
the meaning of the Assurance Companies Act, 


1909, and capital redemption business as de 
fned in subsection (3) of section 25 of this 
act, 


(4) In relation to any such period beginning 
before the first day of April, nineteen hundred 
and thirty-eight, references in this section to 
income arising from investments and other prop 
erty shall be construed as not including in 
come so arising before that date. 

This amendment does not completely 
meet the claims of the offices, as it 
places a limit upon investment income to 
be liable to taxation in place of the 
method advocated in the House of Com- 
mons. However, the clause will not be 
contested when it comes before the Com- 
mons on the report stage of the finance 
bill. Those members who have acted as 
spokesmen for the insurance interests 
have announced their intention of accept- 
ing the amendment as the best solution 
that is obtainable in the circumstances. 

LEYENDECKER-SCHNUR GAINS 

New paid-for business of the Leyen- 
decker-Schnur agency of the Guardian 
Life, 225 Broadway, New York City, for 
July amounted to $510,643 which was an 
increase over July last year. The busi- 
ness for the first seven months of this 
year shows an increase of 5% over the 
Same period last year, 





CONVENTION AT GREENBRIER 
aaee National Life of Vermont will 
old its biennial convention for field men 
: the Greenbrier, White Sulphur 
Springs, W. Va., August 29, 30 and 31. 
The Prestige of Life Insurance” will be 
theme of the meeting. 
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This full-page magazine ad is paving the way for still more successful 
interviews for Union Central representatives. 


The agent who presents the FAMILY-NEEDS FORECAST 


becomes permanent 


Union Central’s new basic selling plan, 
the Family-needs Forecast, enhances the 
prestige of the life underwriter who uses 
it... makes his services as intimately pro- 
fessional as those of the family physician. 

The Forecast’s “magic” lies in the fact 
that it shows the prospect a picture he’s 
never seen before—a clear, graphic view 
of his family’s financial affairs after his 


insurance counselor 


own death. It points out their seven vital 
needs—and gives him an expert diagnosis 
of how his present insurance can best be 
arranged to offset those needs. 

Thus the Forecast establishes Union 
Central’s able representatives as wise and 
authoritative counselors . . . makes it easy 
for them to win the permanent trust and 
confidence of their client. 


The UNION CENTRAL LIFE /nsurance Company 


CINCINNATI, OHIO 
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CLU Exam Questions 
Cover Broad Field 


PART I IS ON FUNDAMENTALS 


Dean McCahan of . American College 
Releases List of Questions 
And Answers 
The American College of Life Under- 


writers yesterday released the full list 
of questions which were asked in the 
June, 1938, examinations covering Part I 
fundamentals. Ques- 
tions inquire into various types of poli- 


on life insurance 
cies and their relative advantages under 
the 
premiums and the significance of vari- 
ous clauses in the insurance contract. 
Dean David McCahan of the American 
College of Life Underwriters, in releas- 
ing the questions on Part I and the set 


certain situations computing of 


of composite answers to them, made 
this statement in part: 
“This set does not purport to show 


perfect answers to each question, nor 
to indicate that the answers presented 


were the best which appeared on any 
paper, but rather to give representative 
answers . . . A candidate who has 
properly studied the various subjects 


contemplated by the examinations may 
find a compilation such as this helpful 
in suggesting the comprehensiveness 
with which questions should be an- 
swered.” Here are some of the questions: 
Question 2, Business Insurance 


“A” is a chemist who has been em- 
ployed by the “X” Company for the 
past eight years. The corporation is 
engaged in the manufacture and dis- 
tribution of industrial cleansing ma- 
terials. “A’s” most important duties are 
to assist customers of the “X” Com- 
pany in the use of its products and to 
experiment in the development of more 
efficient cleansers. The Board of 
Directors of the “X” Company consists 
of nine men, experienced in corpora- 
tion management and finance, but with 
little knowledge of life insurance and 
its functions. 

A life underwriter prepared a proposal 
for $100,000 of endowment insurance 
maturing at age 65 on the life of “A”. 
payable to the “X” Company. He ap- 
peared before the Board of Directors 
to present his proposition but failed be- 
cause of his inability to explain and 
demonstrate the value of the proposed 
insurance in terms which the members 
of the Board of Directors understood. 

(a) Explain the economic functions of 


endowment insurance maturing at age 
65 in the situation described. 
(b) What economic analogies could 


you utilize in your presentation which 
would make your explanation more 
readily understood by the members of 
the Board? Discuss each briefly. 
Question 3, Mortgage Insurance 


(a) Among the creative functions of 
life insurance are (1) the promotion of 
the individual’s initiative and (2) the 
prolongation of the individual’s work- 
ing life. Explain how life insurance 
accomplishes each of these functions 

(b) “B” owns his own home subject to 
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1938 A. & H. Week Success Greater 
Than Ever, H. R. Gordon Reports 


Kighty companies in the life, accident 
and health and casualty fields contrib- 
uted generously to the financial support 
of the fourth annual Accident & Health 
Insurance Week of last April, report on 
which has just been made by General 
Chairman Harold R. Gordon. The in- 
terest in this national movement was 
greater than in any previous year and 
Mr. Gordon was glad to note a greater 
recognition on the part of the buying 
public of the value of accident and health 
insurance as the protector of earning 


power. “This is the major objective to- 
ward which A. & H. Insurance Week 
is directed,” he said, “and those who 


have taken part in its program can justi- 
fiably point with pride to what has been 
accomplished.” 

In many ways the special week is a 
unique institution, the chairman ex- 
plained, but it does reach the public 
through one of the most effective me- 


diums known—the personal contact of 
thousands of agents. This is supple- 
mented by local publicity of agents’ 


associations and by some radio and news- 
paper advertising, but the stimulation of 
agents everywhere is what has impressed 
Mr. Gordon as the real publicity channel 
of A. & H. Week. He said: “The agent 
is given a reason to ‘expose’ himself to 
more people than he ordinarily would 
and this acts as a stimulant that lasts 
not only the seven days of the week but 
for many days preceding and following 
A. & H. Insurance Week. Thus the 
week creates a psychological influence 
that motivates the agent to go out and 
carry the message of accident and health 
insurance to the public.” 


Pleased With Cooperative Advertising 


Chairman Gordon, in hitting the high- 





a mortgage of $8,000 which will mature 
in ten years, no payments on account 
of the principal being required before 
the mortgage matures. He is consider- 
ing applying for either $8,000 of ten- 
year term insurance or $8,000 of ten- 
year endowment insurance. Explain the 
difference in economic purpose of these 
two forms as applied to the particular 
situation set forth above, and state the 
advantages of the ten-year endowment 
insurance which you would emphasize. 
Question 6, Contract Provisions 
(a) The policies of many life insur- 
ance companies now contain an “auto- 


Ex- 


matic premium loan” provision. 
plain the nature of this provision. 
(b) Policies which do not contain 


an “automatic premium loan” provision 
frequently provide for “automatic ex- 
tended term” insurance. Compare the 
advantages and disadvantages to be in- 
sured by these two provisions. 

(c) Explain how the “extended term” 
provision operates under a_ $10,000 
twenty-year endowment insurance policy, 
if the insured should elect to discon- 
tinue premiums at the end of fifteen 
years, 


Question 8, State Supervision 


Most of the states have enacted a 
large body of legislation regulating the 








° OPEN TERRITORY ° 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








spots of A. & H. Week activity, fea- 
tured the fine working spirit shown by 
his committee of twenty company men, 
and the cooperative poster ad in colors 
which appeared in leading insurance 
trade journals—the first effort of its 
kind—which advertised the A. & H. busi- 
ness to such splendid advantage that Mr. 
Gordon recommended its inclusion in the 
1939 program. 

\ new idea this year which resulted 
in worthwhile publicity and created much 


interest on the part of agents was a 
window display contest. Cash prizes 
were awarded to winners of the best 


displays arranged by agents in coopera- 
tion with their druggists. Mr. Gordon 
said much difficulty was experienced by 
the judges in deciding the winners be- 
cause of the many unusual and original 
displays. 

Impressed by the liberal support given 
to the 1938 program by the companies, 
reflecting a fine spirit of cooperation by 
company officials, Mr. Gordon added that 
the companies gave liberally of their time 
and effort in placing the special publicity 
material in their agents’ hands. Their 
house organs also contained inspirational 
and informative messages about the 
weck. All of such enthusiasm and co- 
operation was significant of the growth 
and improvement of A. & H. Week this 
year, he declared. 


Local Association Activity 


Speaking about the local association 
activity, always a factor in the success 
of A. & H. Week, Mr. Gordon said: 

“Acain this year the various local acci- 
dent and health associations, cooperating 
with the general committee, carried out 
effective programs during the week in 
their cities. Most of these associations 
conducted their activities through special 





business of life insurance. Among the 
various subject matters of such legisla- 
tion are included: 

(a) Legislation pertaining to provisions 
which must be contained in life insur- 
ance policies, 

(b) Legislation prohibiting certain prac- 
tices on the part of agents, and 

(c) Legislation establishing standards 
of solvency for insurance companies. 

State why each of the above has been 
regarded as a proper subject for state 
regulation and outline carefully the 
specific legislation included within each 
category. 

Answer About Term Insurance 


Here 1s a representative answer to 
question 3(b) given above: 

If “B” buys a ten-year term policy, 
the mortgage will be paid off for his 
wife in case he dies within the ten 
years. The economic purpose of this 
policy is to provide protection against 
death—and protection only. here is 
no savings fund incorporated in it. If 
“B” survives the ten years he will still 
have the maturing mortgage to meet 
from his other savings since no pro- 
vision for its retirement is made in 
the term insurance policy. If the mort- 
gage can be renewed, “B” will be re- 
quired to show evidence of good health 

(Continued on Page 15) 
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committees appointed for this PUrpose 
and financed the cost of their work 


themselves, supplemented by posters and 
other material furnished by the general 
committee. In Detroit, New York, Phil. 
adelphia and Cincinnati sales congresse; 
or special meetings were held attracting 
large numbers of agents and brokers 
who were given practical talks and sales 
demonstrations. In New York a sales 
congress brought to a conclusion a series 
of educational lectures lasting over a De- 
riod of four months. 

“Early morning breakfasts were spon- 
sored by local associations in St. Loyis 
New York, Portland and Chicago, Jy, 
New York and Portland, banquets were 
held following the week for those pro- 
ducers who met certain sales qualifica- 
tions during the week. The Detroit 
association offered a cup for its leading 
producer. Street car advertising was 
used in Denver and newspaper ads were 
placed in Detroit, St. Louis and Los 
Angeles local papers. Several of the 
clubs, including St. Louis, New York 
Los Angeles, Portland and San Fran. 
cisco, purchased advertising space in jp. 
surance trade publications. 

“Special window displays were ar- 
ranged in Detroit, St. Louis, Los Angeles 
and San Francisco—in the latter city a 
series of attractive window displays wer 
arranged in downtown stores. Proclama- 
tions were delivered by the mayors of 
many cities and governors in several 
states. A huge street banner calling 
attention to A. & H. Insurance Week 
appeared across William Street, New 
York City. In St. Louis the local asso- 
ciation conducted inter-company con. 
tests. The San Francisco association 
secured a full page display and writeup 
on accident and health insurance in the 
National Motorists (California) Maga- 
zine, 

Recommendations 


As chairman of the general committee 
for the third successive vear Mr. Gor- 
don made five recommendations for the 
1939 week, based upon past experience: 

1. An effort should be made by those com- 
panies who buy newspaper and magazine space, 
or radio time, to devote one or more of their 
ads during April, 1939, to A. & H. insurance 

2. Trade Journal Advertising.—The success 
of the institutional advertising by means of 
poster insurance trade _ publications 
the repetition of this part of 
next year. 

3. Window Display Contest.—This or a simi- 
lar contest should be utilized again next year 
because of its immense publicity value and in- 
terest created among However, any 
contest involving window displays should be 
decided on some other than was used 
during 1938. It is practically impossible to 
establish comparative values of window displays 
by means of photographs alone. Furthermore, 
the committee of judges should consist of the 
insurance advertising men instead of non-insur- 
ance advertising experts. 

4. Agents’ Promotional Material.—The pro- 
gram involving azents’ promotional material was 
well prepared this year but could not be used 
by many companies due to selling methods pe- 
culiar to each individual company. There is 4 
demand on the part of many companies for 
material of this kind and every 
effort should be made to devise something along 
this line of more practical value. 

5. Sales Congresses and Local Association 
Activities—More interest should be shown by 
companies in the plans and activities of local 
during A. & H. Insurance Week. 
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INDEPENDENCE SQUARE 





THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
insurance. Modern policies are issued, on both Industrial and 
Ordinary plans, from birth to 64 next birthday. 

A POLICY FOR EVERY PURSE AND PURPOSE 


Bernard L. Connor 
Secretary 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 
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Work iinet On 
Bankers Life Building; 
Steel Contract Is Let 


Workers in the iron ore regions of 
take Superior, sailors on Great Lakes 
ore boats, steel workers in the Pitts- 
burgh and Chicago areas and railroad 
men on several lines will have more 
work because the Bankers Life Co. is 
erecting a new home office building in 
Des Moines. For the framework of the 
new building requires 2,000 tons of struc- 
tural steel and the contract for these 
2000 tons has been let to the Pittsburgh- 
Des Moines Steel Co. It is estimated 
that more than three train loads of steel 
will be shipped from the Pittsburgh and 
Chicago districts to fill the Bankers Life 
der. 
Workmen have begun razing the last 
) buildings on the Bankers Life site 
and excavations for the basement of the 
building are getting under way. 





BENNER ADDRESS IN DEMAND 


There was such a large demand for 
‘opies of the speech on “Present Trends 
1 Financial Thinking,” delivered at Phil- 

lelphia last month by Dr. Claude L. 
Renner, vice-president of the Continental 
\merican Life of Wilmington, that the 
mpany has had the address printed in 
pamphlet form. It is available to those 
interested either through local offices of 
the Continental American or at the home 
fice, Wilmington, Del. 


Frederick H. Adam, William P. Berry 
and Fred W. Fort, Jr., Newark, N. J., in- 
surance men, are among the thirty-six 
members of the Newark Seashore Com- 
muters’ Club which this season is mark- 
ing its twenty-fifth anniversary. The 
croup occupies a special train coach in 
Summer travel between Newark and the 
Jersey shore. 


Educational Supervisor 


For Frank H. Meyer Agency 





HERMAN E. 


Herman E. Krooss, for the past two 
years a personal producer, has been 
appointed educational supervisor in the 
Frank H. Meyer agency, Penn Mutual, 
New York City. Mr. Krooss is a gradu- 
ate of Muhlenberg College, class of 
1934, with a Ph. B. degree. He secured 
his master’s degree from the University 
of Pennsylvania. At Muhlenberg he was 
graduated with Phi Beta Kappa honors, 
was a member of Sigma Phi Epsilon 
fraternity and of several honor societies. 

His new duties with the Meyer agency 
will be to conduct the training classes 
for all new men in the young man’s 


KROOSS 


group and to supervise special study 
groups in the agency. Mr. Krooss has 
completed parts I and II of the CLU 
exams during his first two years in the 
business. He has prepared a complete 
series of weekly fundamental meetings 
for the whole of 1938. 





MAKES GIFT TO HOSPITAL 


Memorial Rooms in New Addition Of 
Building for Officers of Illinois 
Bankers Life 
A gift of $6,000 has been made by the 
Illinois Bankers Life Assurance Co. of 
Monmouth, IIll., toward the erection of 
an addition to the Monmouth Hospital 
in connection with the purchase of an 
entire issue of $50,000 bonds at a pre- 
mium of $4,000 to finance this improve- 
ment. The Works Progress Administra- 
tion has made a grant of $68,500 for this 

project, 
It is contemplated that memorial rooms 





will be established in the hospital in 
honor of Dr. J. R. Ebersole, vice-presi- 
dent and medical director of Illinois 


Bankers Life, who died July 29, and of 
W. A. Sawyer and Samuel S. Hallam, 
organizers and for many years secretary 
and general manager of the company re- 
spectively, prior to their death in 1916 
and 1919. In addition, special hospital 
facilities will be offered to the company’s 
employes. 


COMMITTEES APPOINTED 


George C. Nixon, president of the new 
association of life underwriters at Fox 
River Valley, Wis., has appointed com- 
mittees. Membership now totals 100. 





NEW ROANOKE AGENCY 


A charter of incorporation has been 
issued to Joseph Forman of Roanoke 
authorizing him to conduct an agency 
handling general lines. 





Lur kin S Menace 





~ GIRARD LIFE 


INSURANCE COMPANY OF PHILADELPHIA 
OPPOSITE INDEPENDENCE HALL 


Berkshire Life Shows 
84.3% Paid Increase 


RESULT OF JULY CAMPAIGN 





Ceneral Agents Association With James 
B. O’Brien as Chairman Directs 





Activities 
July paid-for business in the Berk 
shire Life soared up 84.3% over the 
ume for July, 1937. The gain in "eet 


ness came as the direct result of a twen- 
ty-eight day campaign conducted 


through July by the Berkshire Life gen- 
eral agents association which was de- 
signed to send production ahead of 
July, 1937. It was the largest paid mont} 
the company has had since August, 1935 

Campaign headquarters were at Al 
bany, N. Y. James B. O’Brien, chair- 
man of the campaign, assumed complete 
responsibility for its successful oper ‘a- 
tion. The entire campaign had for its 
theme, “Beat July, 1937.” Mr, O’Brien, 
through daily bulletins dealing entirely 


with personalities and personal accom- 
plishments, engendered so much en- 
thusiasm throughout the agencies of the 
company that it cut the company’s loss 
for the year down to 6.7% 

The campaign was one of the most 
successful ever conducted by the com- 
pany. 

The home office asked the general 
agents’ executive committee to appoint a 
committee to formal ate plans for a cam- 
paign during the month of July. The 
committee appointed was Walter Boir« 


of Boston, James B. O’Brien of Aibany 
and S. Samuel Wolfson of New York 
James B. O’Brien was appointed ger 
eral chairman and he selected as sub 


chairmen Walter H. Boireau, Bost 
William Carroll, New York; W. Rankir 
Furey, Pittsburgh, and Byron C. Howes 
of Chicago. 


With deadly, silent cunning. 
civilizations relentless foes— 
worry, failure, poverty, disease, 
death—stalk to take their toll of 


human happiness. 


The prudent man erects about 
himself and his family the impreg~ 
nable barrier of life insurance. 
properly planned with the help 
of the conscientious and well- 


informed insurance representative. 


Page 12 











By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way eg get prospects. What they sell 
» they sell it ts principally an tdea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


| 
| IDEAS that CLICK ] 


No. 45 


The intelligent use of a_ telephone 
makes it possible for an agent to save 
time. By telephone he can get his name 
and message before ten to twenty peo- 
ple in the same time it might take him 
to make one new call. 

William T, Larsen of the L. D. Day 
agency, Mutual Benefit, Newark, N. J., 














n, IT want to get you started 
> right direction 


has used the telephone approach success- 
fully. He gave some of his ideas in 
the June, 1938, Pelican, company paper. 
Talking to me he said: “When you go 
in to see a man after talking to him on 
the telephone it is not as though you are 
walking in cold. At least you have tried 
to arrange the interview at his conven- 
ience and you have not lowered your 
prestige, which is something we are all 
trying to keep up.” He declared: “The 
telephone serves no purpose in the actual 
sale. I use it simply to get my prospect 
to say that he will see me.” 

In helping an agent use his time in 
the most efficient manner, the telephone 


does these things: Gives the agent a 
chance to solicit business by appoint- 
ment, takes all the sting out of cold 


canvass, raises both number and quality 
of prospects, offers a dignified method of 
approach that is abreast of the times, 
builds self-confidence for the agent 

Mr. Larsen’s experience shows that a 
“no” will result with twenty-five out of 
every fifty people whom he calls for 
an interview, However, in his territory 
there are plenty of people. His records 
also show that a personal approach at 
a later date may be made on many who 
said “no” on the telephone. 

The most important rule that Mr. Lar- 
sen has learned is to give as little infor- 
mation as possible over the phone. After 
identifying himself his approach is some- 
thing like this: “Mr. Prospect, your name 
has come to my attention as a man who 
not only would qualify but also would 
be interested in a unique service offered 
by the Mutual Benefit. Would it be 
enient for you to see me at threc 
this afternoon or would ten o’clock to- 
morrow morning suit you better?” One 
of three things happens: He makes an 
appointment, gets permission to meet the 
prospect personally the next time he has 
ccasion to be in his neighborhood, or 
he eliminates the name. In any event he 
has saved time. 











Princeton Gets $68,000 Insurance 
From Class of 1918; The 1938 Plan 


The payment of $68,000 to Princeton 
eift of the class of 1918, 
to the use of 
gifts 
memorial 


University, the 
has drawn attention again 


endowment insurance in making 
to institutions and in creating 
funds. With the 
f 1918's 


reported in this 


maturing of the class 
endowment insurance policies, 


week’s daily news- 
papers, Princeton has realized the first 
returns on its systems of alumni con- 
tributions which has now been adopted 
by twenty-one of its graduating classes. 

Credit for originating the idea at 
Princeton of raising class memorial gifts 
through endowment insurance taken out 
by class members is given to the class 
of 1916. That class holds twenty-five 
year endowment contracts which will 
mature in 1941. The class of 1915 
adopted the idea in 1927, the agent in 
that particular plan being the late Wil- 
liam W. Roper, former football coach 
at Princeton, and at that time an agent 
for the Prudential in Philadelphia. The 
largest gift among the plans already in 
force at Princeton will come when the 
endowment contracts held by the class 
of 1926 mature for a total of $143,000. 

It is reported that the $68,000 gift 
from the class of 1918 will be used to 
endow nine war memorial scholarships. 
The class insurance system is used by 
Princeton in lieu of the ordinary method 
of periodic contributions from class dues. 
Contracts are placed with different com- 
panies, the Prudential and Equitable So- 
ciety being among them. 

Plan of the Class of 1938 

The plan adopted by the 1938 graduat- 
ing class at Princeton is underwritten by 
the Prudential. Charles A. Schultz, 
manager, Ordinary underwriting depart- 
ment of the company, told The Eastern 
Underwriter this week that nearly 250 
members of the 1938 class had bought 
Twenty-Year Endowment contracts for 
an average policy size of between $250 
and $350. The business is issued with- 
out medical examination due to_ the 
young ages and the size of the graduat- 
ing class at Princeton. An_ individual 
po icy is issued on each life with the 
“Chairman of the a copalal Class Com- 
mittee Class of 1938” as beneficiary. 

Mr. Schultz said that many organiza- 
tions and graduating classes of other 
schools have followed similar plans. In 
most instances where the group is large 
enough the company will issue without 
medical examination but retains the 
right to make examination where it 
deems necessary. Among other col- 
leges in the Prudential are Villanova, 
University of Georgia, Wells College and 
Columbia. 

A prospectus used by the committee of 
the class of 1938 in presenting the en- 
dowment insurance idea to its members 
follows in full: 

‘Every class expects some day to make 
a gift to the University as a token of 
appreciation of the years spent in Prince- 
ton and as an expression of confidence 
in the work Princeton is doing. Most 
of the buildings on the campus, many 
of the professorships, and nearly all of 


the University scholarships are the re- 
sults of class gifts. Such a memorial 
is a gift to Princeton from each in- 


MADE ASSOCIATE IN AGENCY 

J. F. Hackman, manager brokerage 
department, W. T. Shepard Los Angeles 
general agency, Lincoln National Life, 
has been appointed associate general 
agent with Mr. Shepard. Mr. Hackman 
has been with the agency for the past 
fourteen years, 


LONDON LIFE APPOINTMENTS 

The London Life has appointed as as- 
sistant actuaries A. W. Anderson, G. H 
Johnson and T. E. Gill. All three are 
Fellows of the Actuarial Society and 
the American Institute of Actuaries. 


dividual and from the class as a whole 
at its twentieth reunion. 

“Twenty-one previous classes have 
used endowment insurance as the best 
means of ensuring a fitting memorial to 
the University, receiving subscriptions 
from as many as 98% of their niembers, 
for amounts up to $143,000. The 1938 
memorial committee has chosen this 
means of raising the fund, and has de- 
cided to write the insurance with the 
Prudential Insurance Co, of America, 
which already holds the policies of five 
other classes. 

“The success of this plan depends 
upon the individual interest and enthusi- 
asm of each member of the class. Each 
of us has paid the University $300 per 
year less than the annual instructional 
expenses per student. Subscription to 
the class memorial fund is our oppor- 
tunity to repay to the extent of our 
ability the debt we owe as individuals 
and as a class. Under this plan each 
man takes out a separate twenty-year 
endowment policy with the responsibility 
for it resting entirely upon his shoulders. 
The policies mature in 1958, when we 
shall present to the university our gift 
for whatever purpose we as a class may 
decide. 

Endowment Insurance 

“Endowment insurance may be de- 
scribed as a combination of a regular 
life insurance and a savings bank ac 
count. Each year a fixed premium is 
paid to the insurance company by the 
man who is insured and at the maturity 
of the policy (1958) the class receives 
an amount equal to the face value of the 
policy plus the accrued dividends. (Divi- 
dends correspond to intereest on de- 
posits, i.e, premiums.) In the event of 
the death of the insured at any time 
during the twenty years, the face value 
of the policy, plus dividends, is paid at 
once to the memorial committee. 

Plan 

“1. In order that every member of the 
class may be able to participate, the 
committee has arranged for the issue, 
without physical examination, of policies 
amounting to as low as $250. 

“2. The insurance will be effective on 
April 1, 1938, and April 1 thereafter 
will be the date for payment of the an- 
nual premiums. The payment of the 
first premium will be made to the class 
representative at the time the application 
is signed. Thereafter it will be paid 
directly to the insurance company upon 
receipt of the annual premium notice. 

“3. The dividends paid by the com- 
pany after the second year will be al- 
lowed to accrue at compound interest in 
a special fund, subject to the control of 
the memorial committee. On the ex- 
piration of the policies this fund will be 
at the disposal of the class for any pur- 
pose it may decide upon, such as found- 
ing scholarships, or increasing the total 
memorial. 

“4. The memorial committee through 
its chairman is named beneficiary under 
the policies so that the committee will 
have direct control of the fund. Upon 
its maturity the fund will be used as the 
class may then see fit. 

“5. The success of this plan depends 
on you. We are making a class gift. We 
want to make it representative of the 
class as a whole.” 


BENEFITS TOTAL $180,000,000 
Approximately $40,000,000 in unemploy 
ment benefits were paid to insured job- 
less workers in 25 States during June, 
bringing the total distributed during the 
six months ending June 30 to approxi- 
mately $180,000,000, the Social Security 
Board announced last week. It is esti- 
mated that some 2,500,000 workers drew 
benefits during the first half of 1938 for 
varying periods of partial unemployment. 


GUARDIAN’S 1937 INCOME 


Total net premium income of the 





Guardian of Canada during 1937 amount- 
ed to $795,365, 
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Union Central 


(Continued from Page 5) 


designation, and since that time has 
served as president of St. Louis CL 
chapter and was president of his com- 
pany’s C 1, group. 
A well known man in his field in St 
Louis, he is past president of the St 
Louis Association of Life Underwriters 
and is at present treasurer of the St 
Louis Life Insurance & Trust Council 
Mr. McCullough comes from Little 
Rock, Ark., where he enjoyed the posi- 
tion of one of the company’s leading 
producers. Signing his first contract in 
1932, McCullough topped the $200,000 
mark the following year. Since that 
time he has never been below that 
figure. In both 1936 and 1937 he was 
a member of the $250,000 Club 

Zorn in Fairfield, Ill, in 1897, McCul- 
lough lived there until he was ready 
for school. At that time his family 
moved to Poplar Bluff, Mo., where young 
McCullough completed his primary edu- 
cation. Then the McCulloughs again 
moved, this time to Hickory Plains, 
Ark., where Oris finished high school. 
From high school he went to Hendrick’s 
College in Conway, Ark., where his 
prowess as a football star landed him a 
job as assistant coach with his alma 
mater after graduation. In 1927 he be- 
came athletic director of Batesville High 
School and one year later bec: ay super- 


intendent of schools, a position he held 
for the next five years. 

After the school year of 1931-32 he 
signed his first contract with the Little 


Rock agency and three years later was 
appointed field assistant to Manager J. 
J. Harrison 


Cc. B. KNIGHT AGCY. PRODUCTION 

The Charles B. Knight Agency, Inc. 
Union Central Life, 225 Broadway, New 
York City, of which Walter FE. Bart 
is president, had new paid-for bust 
for July of $1,050,000 and total business 
for seven months of this year was $10,- 


045,243. 
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Committees Named For 
Northern Jersey Ass’n 


TO SERVE DURING 1938 - 1939 
President of Life adierwetbere Associa- 
tion of Northern New Jersey An- 


nounces List of Appointments 


President J. Brucs 
Life Underwriters ition } 
ern New Jersey has announced the ap- 
pointme! t f the various committe € 
which will serve under him during his 
term of office of 1938 and 1939. The) 
are these: 
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RICHARD HENRY LAKE DEAD 





Prominent Memphis Insurance Man, One 
of Founders of Life Underwriters 
Association, Was 59 
Long a prominent figure in life insur- 
ance circles in Memphis as was his father 
before him, Richard Henry Lake, genera] 
agent for the Equitable Life Assurance 
Society at Memphis, died August 5 afte 
a brief illness. He was 59 
Mr. Lake was born on a plantation, 
educated at University of Mississippi and 
entered the insurance business in 1907 
with his father, the late Richard Pink- 


ears old 


ney Lake, who was general agent for 

the Equitable Society. The elder Lake 

died in 1921 when the son succeeded t 

the general ag ( M s 4KE Wa one 
f the ganiz the Memphis I 


Underwriters Association and served as 
resident in 1912. 

Surviving are Mrs. Lake, 
ter, Laura Terrel] Lake, and one 


Rk. H. Lake, Jr. 

HARRY L. ROSENBERGER DEAD 
Harry L. Rosenberger, 75, who retired 
Pe 


about ten years ago as supervi 
de 
J the ] 
i kl Hq 


THE EASTERN 





Harmelin 20 Years With 

Columbian Nat?’l Life 
THREE DECADES IN INSURANCE 
Agency Leads Cones for Company 


First Half of This Year; Formerly 
Newark General Agent 
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T. M. RIEHLE SAILS TOMORROW 








Former President of National Association 
of Life Underwriters Going on Cruise 
to Italy and North Africa 


Mr. and Mrs. Theodore Martin Riehl 
nd their son, Theodore, Jr., are sailing 
the S.S. Saturnia tomorrow for Ven- 
i Z Li b Gibraltar, 
Algiers, Palermo, Naples, Patras and 
a a. F Venice they will go by 
tor to } via Florence, Perugia 
and Rome, ning to Ne York on 
the S.S. Saturnia from Naples 
{r. Riehle anager of the Equitable 
Life Assurance Society at 225 West Thir- 
fourth Street New York City, and 
s formerly president of National As- 
e ¥ tz Inder ‘ 


JAMES F. LITTLE ILL 


James F. Little, vice-president and 
actuary of the Prudential, is confined to 
O M H tal, Orange, 


._ with a streptococcus infect 


‘ 

agency four years, is 

in s courses at Nev rk 

University at night. One of the agency’s 
is Max Parker. 






















BERKSHIRE LIFE 
INSURANCE COMPANY 


(INCORPORATED 1851) 
PITTSFIELD, MASS. 


FRED H. RHODES, 
PRESIDENT. 


87 Years Old! 


WELL OVER THREE-QUARTERS 
OF A CENTURY! 


An old company with modern 
ideas is a happy combination 
because it combines experi- 
ence with progress. 
pany policies and contacts 
offered are always kept in 
tune with the times. 





Such a company is the 
BERKSHIRE LiFe. 87 years 


old, yes! 
in its concept of life 
insurance. 


Berkshire Agent” 


Its com- 


But modern 


“Ask Any 
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Ass’t Secretary of War 
To Speak at Meeting 

AT BIG FELLOWSHIP LUNCHEON 

Louis A. Johnson Will Be Honored 


Guest at Closing Event Of 
Annual Convention 





Louis A. Johnson, assistant secretary 
of war, will deliver the feature address 
at the fellowship luncheon which will 
close the Houston Convention of the 
National Association of Life Underwrit- 
ers in September. Mr. Johnson will fly 
to Houston immediately after appearing 
as a chief speaker at the American 
Legion convention in Los Angeles. 

The fellowship hour, which was in- 
augurated last year at Denver in the 
form of a huge luncheon, met with such 
success that it is on its way to becoming 
a National Association institution. This 
huge gathering of the entire group of 
conventioneers at luncheon will climax 
the week’s convention proceedings and 
it is at this final convention session that 
the new officers, trustees, past national 
presidents, and the national headquar- 
ters staff, as well as the host association 
officers and committee chairmen, are in- 
troduced to the conventioneers. 

Walter Jenkins, prominent Houston 
song leader, will preside over the musi- 
cal part of the program, 

Mr. Johnson is a native of West Vir- 
ginia. During the World War he served 
overseas as a captain of infantry. He is 
now a lieutenant-colonel in the reserves. 
Since returning to civilian life he has 
taken an active part in the political and 
civic affairs in his own state and city 
and he was a member of the West Vir- 
ginia legislature for a term. He was 
national commander of the American 
Legion in 1932 and 1933, and he has 
gained a reputation as one of the most 
colorful and forceful speakers in the 
executive department of the United 
States Government. 





Creditor Bank, Not Widow, 
Gets Proceeds From Policy 


The insured under a life policy and 
his wife assigned the policy to a bank 
as additional security for a loan. In 
an action between the wife and the re- 
ceiver of the bank to determine the dis- 
position of the proceeds of the policy 
after insured’s death judgment was 
awarded to the receiver by the Federal 
District Court for Eastern Michigan. 
The wife, who was the beneficiary named 
in the policy, appealed. The judgment 
was affirmed by the Sixth Circuit Court 
of Appeals, Pipper v. Schram, 97 F. 2d. 
507. 


\lthough the insured was an employe 
of the holding company which owned the 
stock of the bank no coercion was exer- 
cised either by the bank or the holding 
company to induce insured or his wife 
to execute the assignment. Such coercion 
could not be inferred solely from unsup- 
ported fears that failure to assign would 
jeopardize his position with the com- 
pany. 

Although the insured named his wife 
as beneficiary in the policy, he had re- 
served to himself the right at will to 
change the beneficiary and there being 
therefore no vested right of the wife to 
the policy, he was at liberty to assign it 
without regard to whether such assign- 
ment did or did not constitute a change 
of beneficiary in pursuance of its terms. 
The assignment was not one conveying 
the wife’s personal estate to satisfy her 
husband’s debts in contravention of the 
Michigan statute. 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 
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Trip Through Old 


Mexico Will 


Follow Annual Meeting at Houston 


A specially conducted railroad tour by 
special train through Old Mexico will 
be one of the chief post-convention fea- 
tures of the Houston convention of the 
National Association of Life Underwrit- 
ers, September 19-23, it has been an- 
nounced. 

The tour, which will be under the 
management of the American Express 
Travel Service, will begin immediately 
after the final adjournment of the con- 
vention on Friday, September 23. After 
a stop-off at Monterey the special train 
will proceed directly to Mexico City 
which will be the travelers’ base until 
Thursday evening. 

Some of the entertainments that have 
been planned for the Mexico City stay 
include sightseeing tours of the city 
proper, Guadaloupe, the pyramids of the 
Sun and the Moon, Puebla, the great 
pyramid of Cholula, the Floating Gar- 


dens of Xochimilco, and Cuernavaca; an 
informal dance at Mexico City’s Univer- 
sity Club; receptions sponsored by the 
Secretary of the Interior of the Re- 
public of Mexico and the United States 
Embassy; and a cabaret show with a 
native musical review, as well as several 
other special events and tours. 

During Friday the train will return to 
the United States with a special stop- 
off at San Luis Potosi, arriving back in 
Texas on Saturday, October 1, where 
further sightseeing will be in order be- 
fore the final departure home. 

Maxwell L. Hoffman of the National 
Association staff at 11 West Forty-sce- 
ond Street, New York City, is handling 
reservations for the tour and giving in- 
formation about the all-expense rate and 
special accommodations being offered by 
the American Express. Special rates 
cover transportation from home cities to 
Mexico City and return. 





Security Mutual Appoints 
S. J. Aronson General Agent 


Harry I. Kapp, assistant superintend- 
ent of agencies, Security Mutual Life, 
announced this week that Samuel J. 
Aronson, formerly with the Wolfson 
agency, Berkshire Life, New York City, 
has been appointed general agent for the 
Security. The appointment is effective 
as of July 15. Mr. Aronson now has his 
office at 919 East Twenty-eighth Street, 
Brooklyn. His son, Arthur Aronson, is 
associated with him as office manager. 





BANKERS LIFE BUSINESS OFF 


Net issued and paid-for business of 
the Bankers Life Co. of Des Moines for 
the first seven months of 1938 was off 
18% as compared with the first seven 
months of 1937. Eleven agencies which 
gained this year as compared with last 
vear were distributed geographically as 
follows: Minnesota and Texas, two each; 
Illinois, Iowa, Utah, Nebraska, Oregon, 
New York and California, one each. Nine 
agencies showing losses of 10% or less 
were distributed geographically as fol- 
lows: Towa, two; Nebraska, Texas, West 
Virginia, Illinois, Pennsylvania, Kansas 
and Ohio, one each. 





HEADING TOWARD A DINNER 


The members of the San Antonio 
agency, Jefferson Standard Life, have 
divided in two teams and they are vieing 
with each other as to who will eat chili 
and who will eat chicken at the end of 
August. Team captains are A. G. Jans- 
zen and B. J. Novak, veterans in the 
San Antonio agency. Julian Price, presi- 
dent of the Jefferson Standard, will be 
toastmaster at the dinner which will be 
held during the time of the National 
Association of Life Underwriters con- 
vention in Texas. O. P. Schnabel is 
agency manager for the company in 
South Texas. 





ON GENERAL AGENCY BASIS 


Pacific Mutual Life has announced that 
its San Francisco and Oakland offices, 
previously operated as branches, have 
been converted to a_ general agency 
status. H. Kenneth Cassidy is general 
agent at San Francisco, and Ted Dreyer, 
general agent at Oakland. Both Col. 
Cassidy and Mr. Dreyer have been 
branch managers in the respective cities 
and have been associated with Pacific 
Mutual for many years. 


PLAN SIX CONVENTIONS 


Six regional conventions are announced 
by the Reliance Life to be held in June 
and July, 1939, in San Francisco, New 
Orleans, Jacksonville, Chicago, Bedford, 
Pa., and Hot Springs, Va. 


Group Policy Covers 
N. J. Hospital Employes 

Two hundred and sixty-four employes 
of the Orange Memorial Hospital, at 
Orange, N. J., are now protected by a 
Group life insurance policy recently ac- 
quired by that institution. 

The policy, involving a total of $235,- 
150 and issued by the Prudential, grants 
coverage in amounts ranging from $500 
to $3,000 each according to the amount 
of salary received. 

The policy is of the contributory type, 
the workers themselves paying a part of 
the premium and the remainder of the 
expense being assumed by the hospital. 





BALTIMORE ASS’N OUTING 

Featured by a closely contested base- 
ball game and golf and tennis matches 
as well as other sporting events, includ- 
ing swimming, the annual outing of the 
Life Underwriters Association of Balti 
more was held at the new Annapolis 
Roads Club on the Chesapeake Bay on 
July 29. Close to 100 members turne/ 
out for the event and the committee in 
charge carried out every detail in ex- 
cellent style. The outing lasted through- 
out the afternoon and evening and in- 
cluded a real Maryland dinner, 


WIESSING HOLDS TWO OFFICES 
William A. Wiessing of Springfield, 
Ill., won both the presidency and vice- 
presidency of the Leaders Club of the 
Illinois Bankers Life in the club year 
just ended. He wrote the largest vol- 
ume of premiums and the largest num- 
ber of commercial accident and health 
policies. The annual Leaders Club con- 
vention will be held at the Edgewater 
Beach Hotel, Chicago, on August 29, 30 
and 31. Membership in the club during 
the past year showed an increase of 30%. 





RELIANCE LIFE CHANGES 


The Reliance Life on August 1 di- 
vided the territory under its former 
Carolina agency into two departments, 
one known as the Hilliard agency and 
the other as the Carolinas Dept. Roney 
A. Hilliard, formerly manager of the 
Carolinas Dept., is now manager of the 
Hilliard agency with headquarters in 
Asheville. Ted S. Tharin, formerly as- 
sistant manager of the Carolinas Dept., 
has been promoted to manager of the 
branch office in Charlotte. 





MINNINGER AGENCY AHEAD 


For the first seven months of 1938 
the Frank M. Minninger agency, Con- 
necticut General, Newark, N. J., shows 
a 46% increase in paid premiums and a 
90% increase in paid volume over the 
corresponding period of 1937. 


——— 
<< 


Wem Agents Pla 
Full Day at Houston 


BEATRICE JONES CHAIRMAN 
Quarter Million Dollar Group to Take 
Part in Meeting on Sep- 
tember 20 
Seven individual speakers and a forum 
discussion complete the all-day program 
for women agents who will attend the 
annual convention of the National Asso- 
ciation of Life Underwriters at Houston 
the week of September 19. The special 
meeting for women will be held Tuesday 
September 20. Program chairman js 
3eatrice Jones, Equitable Society, New 

York City. 

For the first time since a special day 
has been set aside for women at the 
convention, the women underwriters and 
the Women’s Quarter Million Dollar 
Round Table will meet jointly through- 
out the day. The Quarter Million Dol- 
lar Group will also hold a special din- 
ner meeting the previous evening, plans 
for which are being matured by Chair- 
man Helen Rockwell, National Life of 
Vermont, Cleveland. 

The morning session will be given over 
chiefly to a discussion of the activities 
of women underwriters, and will end 
with the first of a series of four selling 
talks. After a special luncheon the aft- 
ernoon session will be devoted entirely 
to the problems of women underwriters 
under the theme of “The Woman Pros- 
pect.” 

Helen Summy, Equitable Society, St. 
Joseph, chairman of the national com- 
mittee on women underwriters, will be 
in the chair for the morning session, 
and Program Chairman Beatrice Jones 
will preside during the afternoon. 

Speakers on the program are these: 
Mrs. Phil Arbucle, Travelers, Houston; 
Sara Frances Jones, Equitable Society, 
Chicago; Helen B. Rockwell, National 
Life of Vermont, Cleveland; Alice E. 
Roche, Provident Mutual, Philadelphia; 
Grace Metcalfe, John Hancock, Boston; 
Bernice Meistroff, Guardian Life, Kan- 
sas City; Alberta Allen, Massachusetts 
Mutual, St. Louis. Mrs. Arbucle is 
chairman of the Houston committee on 
women agents. 


M. J. Hancel Agency Leaders 
Of Continental American 


M. J. Hancel, general agent for the 
Continental American Life at 55 Liberty 
Street, New York City, has _ received 
from President Rydgren of the company 
a letter congratulating him on the lead- 
ership of the Hancel agency. For July 
the agency again leads all agencies of 
the company both in volume and first 
year premiums. It also leads all agen- 
cies in both these respects for the seven 
months of 1938 during which it has made 
a 67% increase in new business. Mr. 
Hancel personally led all agents of the 
company in amount of first year pre- 
miums collected while two members of 
his agency were the top producers of the 
entire agency organization, Mr. Schild- 
kraut leading in amount of new business 
and Milton Berson being the top pro- 
ducer for the seven months’ period and 
therefore leading contender for the 
presidency of the Leaders Club. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 


WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 
90 John Street, New York 











Telephone BEekman 3-6799 


—— 
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Trechlood poo in L. a 
Opens Enlarged Offices 


Manager Mark S. Trueblood and As- 
sociate Manager Henry S. Belden of 
the Los Angeles office of the Union 
Central Life, held open house August 
s on the occasion of the formal opening 
of their new offices in the Edward & 
Wildey Building, 609 South Grand Ave- 
nue. The branch office controls the com- 
pany’s operations in southern California 
and Arizona, and also is the focal point 
of Pacific Coast operations, Mr. True- 
blood being Pacific Coast inspector of 
agencies of the company. 

More than 350 managers, general 
agents, brokers and others visited the 
ofice during the afternoon to inspect 
them and partake of the hospitality. 

The new offices are handsomely fur- 
nished and are arranged to give the 
most convenient service to the policy- 
holders, insurance fraternity and public. 

The private offices of Mr. Trueblood 
and Mr. Belden are located off the main 
lobby as are those of Rose M. Langdon, 
brokerage advisor, and C, Ivan Flipse, 
one of the leading producers. 

Another section is devoted to four 
private rooms for agents and a large 
agency room, which can be closed off 
from the main office, thus permitting the 
agents to work on those days when the 
main office is closed. ; 

The layout of the offices was conceived 
by Mr. Belden, and after approval by 
the home office, were built as they now 
stand. 


EXCELSIOR LIFE CONVENTION 


Production Club on Cruise From Mon- 
treal to New York City; One 
Business Session 
The 1938 convention of the Excel Club 
of the Excelsior Life of Toronto was 
held on board the Duchess of Atholl on 
her cruise from Montreal to New York, 
July 16 to 20. The number qualified for 
the trip was the largest in club history. 
The one business session held during 
the convention trip was addressed by 
President Alex Fasken who_ thanked 
the delegates for their contribution to 
the company’s business records in 1937 
and in 1938 to date. T. O. Cox, manager 
of agencies, presided. Speakers includ- 
ed M. I. Brock, London; J. Bouchard, 
Montreal; Georges Piquette, Montreal; 
E. S. Mann, Vancouver; J. H. Golding, 
Saint John, N. B., and George Nichol, 

manager, Toronto, 





OLD LINE LIFE REPORTS 


Admitted assets of the Old Line Life 
Insurance Co. of America, Milwaukee, 
Wis., increased $542,000 to $21,092,783 in 
the first half of this year, John E. Reilly, 
president, reported at a meeting of the 
board of directors. The company’s in- 
surance in force increased to $78,224,658 
as of July 1. Gross income in the first 
six months was $1,837,106, an increase of 
$97,753 compared to the first half of 
1937. Of this gain, interest on invest- 
ments contributed a 3% increase, acci- 
dent and health, 12!4% and life 1%. Of 
the company’s disbursements, payments 
to policy owners and beneficiaries for 
the first six months totaled $750,000 
while taxes amounted to more than 

88,000 


Ds 





LARGE CONN. MUTUAL LOAN 


The Connecticut Mutual Life has made 
atrangements to loan the Univers! ity of 
Illinois Foundation $550,000 on the pro- 
posed $1,000,000 student center building 





for the University of Illinois, 
AD AGENCY SURVEY 
The J. Walter Thompson Co., New 


York C ity advertising agency is to make 
a survey relative to public esteem in 
which life insurance is held. 





CLU Questions 


(Continued from Page 10) 


and will have to pay higher premiums 


at his attained age in order to con- 
tinue his protection. 

If “B” buys the ten-year endowment 
insurance policy, he will have protection 
against death during the ten-year period 
and will also accumulate a savings fund 
with which to pay off the mortgage at 
maturity. The economic function of 
the endowment insurance policy is to 
combine these two features, protection 
and saving, in one plan so that the 
mortgage can be paid off whether he 
lives or dies. This policy has a re- 
serve which equals $8,000, the face value, 
at maturity. It also has a protection 
feature which decreases as the reserve 
increases, the sum of the two providing 
$8,000 should he die before the end of 
the ten-year period over which he wishes 
to spread his savings, 

The advantages of the ten-year endow- 
ment insurance contract which I would 
emphasize are many. In the first place, 
it guarantees the payment of the mort- 
gage whether “B” survives to its matur- 
ity or dies earlier, assuming of course 
continuance of premium payments. Term 
insurance would provide for payment 
only in event of “B’s” prior death. The 
endowment contract is more likely to 
be maintained to maturity than would 
a term insurance policy and separate 
savings fund. The endowment contract 
requires systematic, semi- -compulsory de- 
posits which would ‘be lacking in a separ- 
ate savings fund, hence there _is less 
likelihood of procrastination. There is 
also less temptation to withdraw the 
accumulated deposits for other purposes 
since that would result in the sacrifice 
of his insurance protection as well. There 
is less likelihood of savings being lost 
than there would be if he operated his 
own separate investment account. He 
‘ould not diversify his security purchases 
as can the insurance company because 
his fund will be so small. He could 
not select his investments with the care 
and judgment used in making the insur- 
ance company’s investments. He would 
be tempted to invest in securities which 
produce a greater yield, but this can be 
accomplished only with the sacrifice of 
safety. The insurance plan has all of 
the attributes of a good investment, while 
his own investment plan could not have 
all of them. The protection cost of en- 
dowment insurance plan will be less than 
the cost of the level ten-year term plan, 
since the insured pays only for the 
amount of protection which he really 
needs, that is, an amount equal to the 
difference between his accumulated sav- 
ings and the face of the policy, $8,000. 
Under the term insurance plan he would 
pay for a constant $8,000 of protection 
over the entire ten years. 





FOUR REGIONAL MEETINGS 


California State Association of Insur- 
ance Agents held four regional meetings 
in southern California towns this week 
with President Donald Goldsmith of San 
Diego as the principal speaker. Regional 
Chairman W. H. H., Pilcher of Whittier 


was in charge. 





APPROVE HOSPITAL PLAN 

Unanimous approval has been given by 
directors of the Calhoun County Medi- 
cal Society and the Battle Creek, Mich., 
Academy of Medicine and Dentistry to 
a hospitalization insurance plan ad- 
vanced by the Michigan Hospital Bene- 
fit Association, represented by Andrew 
Gump of Detroit. Dr. Wilfred Haughey 
has been named temporary chairman in 
irganization of the program in Battle 
Creek following sessions at which doc- 
tors, dentists, hospitals and business were 
represented. Gump attended the last 
session, explaining the plan which he 
said is essentially a community project. 
Annual fees under the program already 
in force in Detroit are $10 a year for 
unmarried persons, $18 for a married 
couple, and $26 for an entire family 
covering children up to 19 years, 


United Life & Accident 
Club in White Mountains 


The White Mountain Club of the 
United Life & Accident Insurance Co. 
held its convention this week at the 
Balsams in New Hampshire. En route 
from the home office in Concord to 
the Balsams the party stopped at the 
Flume in Franconia Notch, made a trip 
on the new tramway from the base of 
Cannon Mountain to the top and later 
went to the top of Mount Washington. 
Club membership is well ahead of 1937. 

New officers are George L. Jordan, 
general agent, Kinston, N. C., president; 
J. N. Lavietes, special agent, New Haven, 
vice-president, and George A. Neilson, 
general agent, Boston, secretary. 

Others who qualified for the trip are 
these: Frank Swartz, Providence, R. L.; 
John H. Merrill, Laconia, N. H.: j, H. 
McGowan, Burlington, Vt.; Hyman J. 
Small, Worcester, Mass.; James C. 
Haberman, Springfield, Mass.; I. L. 
Hartenberg, Bridgeport, Conn.; Harold 
E. Wiencrot, Stamford, Conn.; Joseph 
Rudy, Hartford, Conn.; Louis Levine, 
New London, Conn.; Andrew F. Goyette, 
Pittsburgh, Pa.; Francis J. McCue, 
Braddock, Pa.; L. C. Cole, Columbia, 
Ss. C.; W illiam Korotkin, Detroit; Elmer 
Edwards, Kinston, N. C.; E. Glass, 
Hartford. 





Preparing Questionnaire 


It is reported that the S. E. C,, which 
is to investigate corporate holdings of 
life insurance companies, is preparing 
a questionnaire to go out to the com- 
panies. 





OCCIDENTAL CLUB OFFICERS 


Occidental Life, following the comple- 
tion of the roll of its Los Conquista- 
dores Club, has announced the officers 
for 1938-1939 for that club and for the 
Leading Producers Club. They are: 

Leading Producers Club—President, 
Paul McCarthy, general agent, Daven- 
port, Ia.; first vice-president, Frank J. 
Longo, agent, Los Angeles; second vice- 
president, Hoyt M. Leisure, general 
agent, Los Angeles. All won their 
places on the basis of new premiums 
paid. 

Los Conquistadores Club — President, 
Frank J. Longo, agent, Los Angeles; 
first vice-president, Rex W. Laws, agent, 
Los Angeles; second vice-president, Hoyt 
M. Leisure, general agent, Los Angeles. 
Longo won his place by being the lead- 
ing producer of the entire field forces 
of the company. Laws won on the basis 
of persistency of business, with a per- 
centage of 100. Incidentally Mr. Laws 
is the oldest agent in the employ of 
the company in number of years served, 
having just celebrated his thirty-first an- 
niversary as an Occidental man. He also 
has the honor of being a life member 
of the leading producers club. Mr. 
Leisure won his place on the basis of 
paid premiums and persistency. 





LAMAR AGENTS WIN CRUISE 


Thirty agents have qualified for the 
free trip given by the Lamar Life of 
Jackson, Miss, to Honduras and Guate- 
mala from August 10 through 18, for 
which reservations have been made on 
the United Fruit Co.’s steamer “Toloa,” 
to sail from New Orleans. These agents 
are members of the 1938 All Star Club. 

In addition to qualified agents, mem- 
bers of their families, friends and repre 
sentatives of the company’s home office 
staff will also be aboard. The party is 
headed by Dr. J. O. Segura, vice-presi- 
dent and agency director, assisted by 
R. B. Nelson, agency supervisor. 





CHICAGO MANAGERS’ OUTING 


The annual golf tournament of the 
General Agents and Managers division 
of the Chicago Association of Life 
Underwriters will be held August 18 at 
the Edgewood Valley Country Club. 
James H. Brennan is chairman of the 
committee. 








All-Year-Round 
Sales Appeal 


Quality Accident 
Insurance 


In the past few weeks the 
need for accident and health 
insurance has been stressed as 
never before. A. & H. Week 
gave the line a big impetus 
and the interest is being sus- 
tained. 


The PREFERRED ACCI- 
DENT’S 55th Anniversary Pol- 
icy is unusually attractive to 
applicants who may qualify, 
and it contains many liberal 
features at a low premium cost. 
It is one of many accident poli- 
cies issued by this company of- 
fering exceptional opportuni- 
ties to the 


LIFE INSURANCE AGENT 


who is not afraid to talk 
accident insurance during his 
interviews. 


These policies are backed by 
a casualty company that has 
specialized in offering quality 
accident insurance to preferred 
classes of risks for more than 
fifty years. 


Accident insurance is the 
easiest form of insurance to 
sell. Everyone is a prospect, 
daily newspapers are full of 
leads, the demand is increas- 
ing and April’s Accident & 
Health Week observance cen- 
ters the attention of the nation 
on this line. 


You might as well capital- 
ize on this form of insurance 
as you go along. If you don't 
someone else will. 


Send for complete details on our 
accident policies and direct agency 
contracts. 


The 
PREFERRED ACCIDENT 


Insurance Company of New York 
80 Maiden Lane New York, N. Y. 
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HOW TO KEEP TRACK OF 
WASHINGTON RULINGS 

The recent action of the American 
Bar Association in opposing what it re- 
usurpation of judicial func- 
alphabetical agencies of 
strikes a sympathetic 
lawyers who 


eards as 
tions by the 
the government 
chord 
have found it anything but simple to 
keep track of Washington rulings. As 
agencies have been multiplying, 
and often are clothed with executive, 
legislative and judicial authority, it be- 
comes increasingly difficult to 
keep up to date and is often confusing. 
agencies are 


among insurance 


these 


more 
Many of the government 
taking on more 
it is necessary to have a lawyer on the 
ground in Washington in order to find 
out what the latest ruling is, while the 
amount of correspondence is tremendous 
between lawyers all through the country 
and Washington in attempts to learn 
what is legal and what is not, how and 
agencies have made rulings, 
and circumstances re- 


authority. Frequently, 


when the 
who made them 
lating to the making of rulings and de- 
cisions. 

The situation was further complicated 
in the Spring of 1937 when the Supreme 
Court tossed out orders issued by Henry 
\. Wallace, Secretary of Agriculture, 
under the Packer and Stockyards Act. 
The court found that the Secretary had 
not followed a procedure in accordance 
with judicial tradition. Chief Justice 
Hughes, at that time said: 

“If these multiplying agencies deemed 

be necessary in our complex society 
are to serve the purposes for which they 
are created and endowed with vast pow- 
ers, they must accredit themselves by 
in accordance with the cherished 
basic 


acting 
judicial tradition embodying the 
concepts of fair play.” 
MATHEMATICS AND THE LAYMAN 
One of the best selling books through- 
out the “Mathematics for the 
Million,” written by Lancelot Hogben 
Purport of the book is to take this 
highly technical subject and explain it 


world is 


so simply that even the layman who 
can’t keep a private checkbook can un- 
derstand the subject. Many a layman 
who has tried to read this book has 
quickly found himself over his head. It 
is, therefore, interesting to know what 
the actuarial world thinks of the book, 
and now this can be told because Hugh 
H. Wolfenden, Toronto consulting actu- 
ary, reviews the work in the current 


Transactions of the Actu- 
arial Society of America. 

In most respects Mr. Wolfenden re- 
gards “Mathematics for the Million” as 
a remarkable accomplishment in its pres- 
entation of the main principles of ele- 
mathematics against a_ back- 
historical development and 


issue of the 


mentary 
ground of 
cultural appreciation. He is not sur- 
prised at its large circulation, admits 
the author’s power of lucid exposition, 
but believes, as do most reviewers, that 
few who commenced to read without 
some appreciable mathematical training 
can have emerged with even a slight 
mathematical equipment at their com- 
mand. The ground covered is so large, 
the details so immense. 

When it comes to the actuarial refer- 
“Mathematics for the Million” 
indica- 


ences in 
Mr. Wolfenden sees misleading 
tions of the technique, scope and mean- 
ing of processes. He says in part: 

Although it is gratifying in such a 
work to find an appreciation of the sig- 
nificance of standardizing death rates, 
the description is not improved by such 
ambiguous observations as that “a com- 
plete picture of the health record of a 
society is presented in the life table 
from which insurance companies cal- 
culate the risks which fix the price of 
annuities,” or that “the life table was 
originally designed to provide profits 
for insurance corporations.” Nor is the 
actuary —however relieved he might 
sometimes feel if his essential mathe- 
matical equipment could be simplified 
likely to agree with the statement that 
the construction of a life table “re- 
quires only a knowledge of arithmetic 
and the application of common sense.” 
The technique of life table construction 
seems to be envisaged only from the 
highly restricted viewpoint of mortality 
rates derivable from records of births 
and deaths “in some particular year,” 
while four nondescript symbols for some 
reason are substituted for the standard. 

It is the belief of Mr. Wolfenden 
that there is no “royal road” by which 
non-actuarial laymen, at large, can grasp 
with certainty even the simplest funda- 
mentals of actuarial technique. 


Frank E. Wrong of Montreal has been 
appointed chief assistant of A. C. Baillie, 
general manager, Halifax Fire. Mr. 
Wrong began with the Royal Exchange. 
For past sixteen years he has been asso- 
ciated with the home at its Montreal 
office. 

* * * 

Russell M. Simons, general agent of 
the Home Life of New York, celebrated 
on August 1 his thirty-third anniversary 
of continuous service with that company. 
September 1 will mark his twenty-ninth 
anniversary as a Home Life general 
agent. 


———— SL 
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F. J. Williams K. K. Peters 


F. J. Williams, joint general manager Royal-Liverpool Groups, is new presi- 
dent of the Chartered Insurance Institute, succeeding K. K. Peters, general manager 
Northern of London. A picture of Mr. Peters investing Mr. Williams with the 
presidential chain and badge of office was taken at the conclusion of the retiring 
president’s address. Mr. Williams joined the Royal as a junior clerk, forty-one 
years ago. His ap pointme nt as one of the general managers of the Roy al Liverpool 
Group was logical recognition of his long and intelligent service. The other general 
manager is J. Dyer Simpson. In formally moving the election of Mr. Williams 
as president of the Chartered Insurance —— Mr. Peters said in part: “He is 
widely traveled and widely experienced in all that is best in connection with our 
business. While there is no need for me to say one single word about Mr, Wil- 
liams’ qualifications for this position it is of another side of his qualifications that | 
would like to say something, and that is his loveableness, his charm, his predomi- 
nant influence in council, and the fact that it is perfectly simple for anyone to 
work with him wholeheartedly and affectionately. It has been my lot to do so 
during the past year. On many occasions he has helped me He has his own views 
about things and does not hesitate to express thein.” 


Elston G. Wickham, special ageent in 
Eastern Pennsylvania for the National 
Union Fire, sailed last Saturday on the 


John A. Stevenson, executive vice- 
president Penn Mutual Life, has had 
added to his many other honors that of 
the presidency of the Friends of the Shawnee for a vacation trip to Miami 
University of Pennsylvania Library. The Beach. He was accompanied by his wife 
purpose of this organization is to aid and son. They will visit his father, 
Thomas S. Gates, president of the Uni- Charles E. Wickham, retired New York 
versity, in making the university library manager of the American of Newark, 
the center for scholarly and business re- who now makes his home in Miami. 
search. His idea is to expand the l- * * * 
brary’s facilities so that a person work- 
ing on a particular subject can easily 
obtain a complete picture of just what 
information is available on the topic and 
can have brought quickly to the univer- 
sity library whatever material is con 
tained in the 200 or more libraries scat- 
tered throughout the Philadelphia area 

* ” * 


William P. Crandall, who has resigned 
as superintendent of the casualty de- 
partment of the Globe Te at San 
Francisco and will become associated 
with the Home Insurance Co. of Hawaii, 
will sail for Hawaii August 26. A gradu- 
ate of University of California he began 
his insurance career in the engineering 
department of the California Inspection 
Rating Bureau. 

* * * 

Gilbert Kingan of Hartford, manager 
of the London & Lancashire and head 
of affiliated companies in the group, sails 
from New York City today for L iverpool 
on the Samaria. He will be accompanied 
by his son Gilbert, Jr. In England he 
will meet Mrs. Kingan and their daugh- 
ter who have been abroad several weeks. 

* x * 

Mary Aylette Royall, granddaughter 
of Thomas A. Buckner, chairman of New 
York Life, and Thomas Kimberly Chal- 
mers are engaged to wed. Miss Royall Arthur S. Rogers, general manager of 
attended the Misses Masters School in the London & Lancashire, has been 
Dobbs Ferry, N. Y., and is a member elected president of the Insurance In- 
of the New York Junior League. Mr. stitute of London. Alex MacDonald, 
Chalmers attended Princeton University general manager Royal Exchange Assur- 
and since 1931 has been in India, South ance, is the new deputy president of 
Africa, Egypt and the Philippines. the Insurance Institute of London. 





Photo by Pirie MacDonald 
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Printers’ Ink 


) 


Printers’ Ink, principal journal for ad- 
vertisers, is fifty years old and cele- 
brated its anniversary by the publica- 
tion of a supplement of 472 pages giving 
the history of advertising in this country 
and its relation to sales of American 
products. It did a fine job. 

Printers’ Ink was started in July, 1888, 
by the late George P. Rowell and its 
first editor was Charles L. Benjamin. The 
great development of Printers’ Ink came 
under the editorship of John Irving 
Romer, who was editor from 1908 until 
his death in 1933. Roy Dickinson is 
now president of the Printer’s Ink Pub- 
lishing Co. Editor is G. A. Nichols 
and managing editor is C. B. Larrabee. 
Richard W. Lawrence, secretary of 
Printers’ Ink, and one of principal own- 
ers, is a director of the Hanover Fire, 
the Fulton Fire and the Equitable Life 
\ssurance Society. 

Printers’ Ink’s achievements cover a 
long list. It has done more for the 
truth in merchandising movement than 
any other factor in the business. 

In 1920 Printers’ Ink made the first 
merchandising analysis of the voluntary 
chain movement. It was the first busi- 
ness paper to tabulate chain-store earn- 
ings by month. In 1930 it seadieted a 


decline in chain-store growth and _ in- 
fluence, a prediction — has come 


true. It has led in the fight for decent 

do oand drug lb rg It started 
the fight against taxation of advertising. 
It exposed the state trade-mark registra- 
tion racket. It made the first study of 
the effect of instalment selling on mer- 
chandising. 

In 1929 it saw the great confusion 
which existed among advertisers in re- 
gard to its slogans, and established a 
slogan clearing house which today has 
more than 7,5 ae advertising phrases and 
is only file of the kind in the world. 


* * * 
Galveston Lawyer Former New 
York State Man 


big insurance companies controlled by 


the ody interests in Galveston, Texas 
Sec — National Fire and American 
National Life—have as their general 


counsel Frank E. Anderson who is also 
chief legal adviser of the Galveston News 


and Tribune, W. L. Moody & Co., bank- 
ers, City National Bank, W. L. Moody 
Cotton Co, and the Moody Ranches. Al- 
though called “Judge” Anderson in 


exas he is not a judge and neither is 
he a southerner, although he has lived 
in Galveston twenty-five years. His 
birthplace is New York State and he 
came from a small town upstate. 

dmitted to the bar in 1893 at Bing- 
hamton he began practicing law there 
Then he returned to his home town of 
Callicoon in Sullivan County and_ be- 
Came district attorney from 1901 to 1904. 
In 1999 the Supreme Court of New York 
State appointed him one of the com- 
Mssioners to appraise lands situated 
near Kingston, N. Y.. which had been 





acquired by New York City for the 

purpose of —— its water supply. 
He came to Texas on business, liked 

the state, and decided to make it his 

home. In 1912 he was admitted to the 

Texas bar. After practicing six years 

in Galveston he was elected city attorney. 

* > » 


Controversy Over a Standard 
Fire Policy Clause 


Controversy over revision of the Stand- 
ard Fire Policy continues to wage in 
numerous quarters. A shot is taken at 
Superintendent Pink of the New York 
Department and Julian Lucas, president 
f Davis, Dorland & Co., by A. G. Hail, 
editor of the Insurance Advocate, in 
saying: 

“Superintendent Pink, Julian Lucas, et. 
al., may well devote some serious con- 
sideration to the address of the counsel 
of the Fire Association before the 
American Bar Association recently in 
defense of the sole and unconditional 
ownership clause in the Standard Fire 
Policy. Many insurance men are stil! 
unconvinced that this clause should bx 
eliminated.” 

Mr. Lucas, who believes the “uncondi- 
tional and sole ownership clause” in the 
policy should be removed, has written 
this letter to Editor Hall: 

“Your article constrains me to say that 
there are some who do not understand 
the effect of the removal of the ‘uncon- 
ditional and sole ownership clause’ from 
the Standard Fire Policy. It, as a mat- 
ter of fact, creates what is known as an 
‘interest policy,’ and the insured in th¢ 
event of a loss, collects his interest, and 
his interest only, whatever it may be. Of 
course, this change makes it necessary 
that all parties at interest be named as 
an assured in the policy. It cannot be 
argued that an ‘interest policy’ does not 
sustain the principal of an indemnity 
contract. 

“For many years, our organization and 
other agents and brokers, have employed 
a clause, or one similar in effect, whic 
reads as follows: ‘The insurance shall 
not be invalidated if the interest of the 
assured be other than unconditional and 
sole ownership.’ 

“In a brief published by me in May, 
last, discussing the proposed form of 
policy of the committee of the National 
Association of Insurance Commissioners, 
I commented as follows: 
panies in the 
Columbia Law Review by George W 
Goble of the University of Illinois, 
the so-called “Moral Hazard Clauses” 
of the Standard Fire Insurance Policy, 
that is, both the old New York Fire 
Policy and the new, subjected these 
clauses to an unanswerable indictment. 
Of course, the paper is of consider- 
able length, but three significant para- 
graphs are quoted as follows: 

“A jist of insured property owners, 
together with the location of the in- 


‘In an article 


sured property and the amount of the 
insurance, was obtained from a num- 
ber of insurance agents in the two 
cities of Champaign and Urbana, III. 
The deed records in the county re- 
corder’s office were then examined and 
accurate information obtained as to 
whether such property was owned sole- 
ly by the insured, or jointly by him- 
self and his wife (or some other per- 
son), or whether the insured had a 
fee simple title.’ 


“The significant figures in this study 
are that 28% of all fire insurance poli- 
cies on real property and 55% of all 
fire policies issued on jointly owned 
real property are void and unenforce- 
able under the law of Illinois as de- 
cided by the Supreme Court of that 
state as recently as February, 1936.’ 

“Note: Total policies examined, 5 

‘That so many void policies are be- 
ing issued is no reflection on the 
policyholders, upon the insurance 
agents, nor upon the Supreme Court, 
but that it is so, is a severe indict- 
ment of the moral hazard clauses in 
the Standard Fire Insurance Policy 
used in forty-four of the United 

States.’ 

“Tt should be noted that Massachusetts, 
Maine, New Hampshire and Minnesota 
standard forms of policy, have no ‘un- 
conditional and soie ownership, fore- 
closure, chattel mortgage and fee simple 
clauses.’ It seems to me, therefore, that 
the so-called ‘moral hazard clauses’ like 
all other clauses of the Standard Fire 
Policy which are waived in every day 
practice, should be eliminated from the 
Standard Fire Policy.” 

* * ce 


The Late W. E. Findlay 

William E. Findlay, who died in Eng- 
land on August 1 in his seventy-second 
vear, was since 1929 manager in Canada 
for the Springfield group. He was one 
of Montreal’s most public spirited citi- 
zens; was chairman of the Montreal 
Parks and Playgrounds Association for 
many years. He left two sons, Gordon 
and Douglas. Gordon Findlay is assist- 
ant manager of the Springfield group in 
Canada. 


Cunard White Star Nearly 
Century Old 

The Cunard White Star, Ltd., cele- 
brated its ninety-eighth anniversary this 
vear. The first regular passenger and 
cargo service of the organization was in 
1840 when Samuel Cunard sent out the 
paddle-wheel steamship Britannia which 
sailed to Halifax and Boston. It took 
fourteen days and eight hours to reach 
Boston from Liverpool. After the pas- 
sage of seven years four new ships had 
been added and the steaming time had 
been cut to eight days and ten hours 

The new Mauretania was launched on 
the Mersey River on July 28. It will be 
a 33,000 gross ton liner. Late this month 
the giant Queen Elizabeth, sister ship of 
the Queen Mary, will slide down Clyde- 
side ways. 

This year the North German Lloyd, 
“hich operates in combination with the 
Hamburg-American Line, celebrated its 
eighty years’ existence. In 1858 a tiny 
ship of 2,500 tons, called oy Bremen, 
came into this port on July 4. It took 
twenty days to make the journey from 
Germany. Present Bremen is a 51,000 
ton liner. In all four ships have been 
named the Bremen 

The Cunard White Star liner, Queen 
Mary, now is the fastest ship on the 
ocean. The liner made the journey from 
Bishops Rock to Ambrose lightship— 
technical crossing of the Atlantic—in 
three days, twenty-one hours and forty- 
eight minutes, arriving August 8 Nor- 
mandie was previous record breaker, 
having made the journey in August, 1937, 
in three days, twenty-three hours and 
two minutes. Queen Mary averaged 
30.99 knots an hour; Normandie, 30.58 
knots. 





x * * 

Sir A. Ernest Bain 
Sir A. Ernest Bain, one of the best 
known of the British insurance pro- 
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ducers, president of the Insurance In 
stitute of Yorkshire, and vice-president 
of the Corporation of Insurance Brokers, 
joined A. W. Bain & Sons, Ltd., in 1891, 
and became a partner in 1896. For a 
year he was mayor of Harrogate and 
for many years has acted as ch: 1irman 
of the finance committee of the Harro 
gate Corporation. During the World 
War he was official adviser to the Minis- 
try of Food, having charge of flour 
mills control. He is a member of the 
Senate of the University of Leeds and 
has been chairman of the university’s 
finance committee for the past eighteen 
years. He is also a vice-president of the 
Corporation of Insurance Brokers. His 
late father was one of the founders of 
the Yorkshire Insurance Institute. 
* ~*~ 


Defeat O'Malley Candidate 
Tom Prendergast of Kansas 
City and former Superintendent of In- 
surance R. Emmet O'Malley saw Circuit 
Judge James V. Billings, their candidat 
for Democratic nomination for a place 
on the Missourj Supreme Court, de- 
feated in the recent Missouri primary 
election. Winner was Judge James M 
Douglas, and by a wide margin. 

One of the dominant issues in cam- 
paign was the O'Malley compromise Mis- 
souri fire insurance rate litigation of 
May, 1933, later rejected bs the Missouri 
Supreme Court by one vote. O'Malley 
had made a personal cee to insurance 
agents and brokers to support Billings 

* * * 
William C. Moore’s Library 

William C. “Moore of the Hartford 
branch of the Fire Companies Adjus 
ment ne has his library featured 
in the August number of Fortune maga 
zine which prints one corner of the 
bookshelves in his West Hartford hon 
Fortune did this because in building his 
new house last year he decided t 
special shelves to accommodate Fortune 
of which magazine he was one of the 
original subscribers. 

Fortune has been a source 
ance to housewives all over the 


“Be ss” 





because the magazine is of 1\ 
size and the subsc ri so rs d t 
throw away old c \s a result the 
litter up the ane. 

* + * 


Los Angeles as Insurance Center 
Los Angeles is becoming quite an in- 
surance center. It now claims the hom« 
offices of thirty-nine insurance com- 
panies. They are two mutual fire and 
marine companies; five stock casualty 
companies, two mutual yom three recipro- 
cals; three stock life companies, thres 
mutual benefit ssaspiinaal plat com- 
panies under chapter 8, and 14 mutual 
life and disability stipulated premium 
companies under chapter 9; four real 
estate and title insurance companies, and 
three mortgage insurance companies 
* * * 
New York Constitutional Changes 
Many and Weird 

One of the radical proposals intr 
luced at the New York State constitu- 
tional convention was | by Judg 
W. Rippey, Rochester, which w 
peal the provisions of the constitution 
authorizing workmen’s compensation and 
leave nothing in its place Another, by 
Murray Gootrz Brooklyn, would pro- 
vide compensation for professional ath- 
letes engaged or employed by public 
’r private schools and colleges. A _ pro- 
posal by Harold Riegel: 
might be construed as 
as the legal rate for all purposes An- 
ther by A. E. Sutherland, ttsf 
would give an insurance company fine 
by the Superintendent of Insurance, a1 











an agent or broker whose license was 
suspended or revoked, the right Ia 
full judicial review 

Proposal No. 226, Stuart, transfers jur- 
isdiction and determination f compen- 
sation claims from the State Labor De- 





partment to a ser irate independent 
tribunal whose members shall be attor- 
neys, with right of appeal from 
minations or decisions of that tribunal to 
the appellate division of the judicial de- 
partment in which claimat i 
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R. C. Williams Appointed 


By North British Group 
ASSISTANT GENERAL ADJUSTER 
Has Served Fire Companies’ Adjustment 


Bureau Since 1930; Well Known 
In N. J. and Suburban N. Y. 





\nnouncement is made by the North 
British & Mercantile Group that, effec- 
tive September 1, Richard C. Williams 
is appointed assistant general adjuster 
in the loss department of the North 
British & Mercantile and its four asso- 
ciated companies— Pennsylvania Fire, 
Commonwealth, Mercantile and Home- 
land. With Assistant General Adjus- 
ter E. N. Woods he will assist Gilbert 
L. Scott, recently appointed general ad- 
juster in association with William F. 
Barton, who has been general adjuster 
since 1920 but latterly has been in indif- 
ferent health. 

Mr. Williams for three years attended 
Evansville College, Evansville, Ind. and 
then entered the University of Southern 
California from which he graduated June, 
1930. Since July of the same year he 
has been employed by the Fire Com- 
panies’ Adjustment Bureau in New Jer- 
sey and Pennsylvania. mm 

For the past five years Mr. Williams 
has been working between the Jersey 
City and Newark office of the bureau as 
an adjuster. Particularly during recent 
years he has been assigned to emer- 
gency work in the various branch of- 
fices of New Jersey and suburban New 
York territory and has seen service also 
in the South in connection with catas- 
trophe losses. Through knowledge and 
experience therefore he is well qualified 
for his new duties with the loss depart- 
of the North British Group. 


ment 





Bell of Liner Pres. Hoover 
Received by Salvage Ass’n 


The United States Salvage Associa- 
tion, 99 John Street, New York City, 
has just received the ninety pound ship’s 
bell of the President Hoover, which was 
wrecked some months ago in the Orient 
and which is now being broken up for 
scrap metal. The bell will probably be 
placed in the underwriting room of the 
American Marine Insurance Syndicate to 
serve, among other things, as a re- 
minder of the payment, in one check, of 
$2,500,000 on the President Hoover loss. 
The check was made payable to the 
Maritime Commission in Washington. 

The most famous ship’s bell in under- 
writing offices is that of the Lutine in 
the underwriting room of London 
Lloyd’s. The Lutine went down at the 
close of the eighteenth century with a 
cargo of more than $5,000,000 in gold. 
\ttempts are now being made to salvage 
that valuable cargo. The Lutine’s bell 
is rung to attract the attention of all 
Lloyd’s underwriters whenever announce- 
ment is to be made of an important de- 
velopment, such as a total loss or the 
discovery of a vessel believed to have 
been lost. 


BLAND F. & G. FIRE SPECIAL 
Richard H. Bland, Jr., has been as- 


ened as special agent of the inland 
narine department of the Fidelity & 
(suaranty Fire, Baltimore. The an- 
nouncement has been made by Frank 


\. Gantert, president of the company. 
The appointment became effective on 
\ugust 1 Mr. Bland is traveling out 
j Itimore in territory adjacent to 
that city. He has been associated with 
the department for several years and 
familiar with all the side lines. 
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EXTENDED COVERAGE RATES 





Michigan Agents Feel Premiums Are 
Still Too High to Attract Wide- 
spread Public Demand 


A resolution urging the Michigan As- 
sociation of Insurance Agents to take a 
stand at its October convention on pro- 
posed lowering of extended coverage 
rates by the fire companies was adopted 
by agents in attendance at the Summer 
meeting of upper peninsula association 
members held at Menominee on Satur- 
day. This resolution was the main one 
presented at the session by John P. Old, 
Sault Ste. Marie, chairman of the reso- 
lutions committee, and it brought forth 
extended comments. 

Extended coverage is not being sold in 
any appreciable volume at present rates, 
it was stated, but the agents expressed 
belief that if rates were lowered materi- 
ally virtually all fire policyholders would 
take the broader coverage and the in- 
creased volume would go a long way to- 
ward counteracting the reduced profit if 
not actually increasing net revenue from 
this additional line. Comparison was 
made of a typical Canadian policy being 
sold just across the river from Mr. Old’s 
home city which, it was pointed out, pro- 
vided even better coverage, it was felt, 
but at approximately half the rate. 

The meeting, preceded by an enthusi- 
astic business development session Fri- 
day night, was attended by approximately 
120 agents. It was decided to hold next 
year’s Summer meeting in Stambaugh, 
Munising withdrawing its bid in favor 
of that city. Officers were chosen to plan 
for the 1939 meeting as follows: presi- 
dent, Guy Cox, Iron River; vice-presi- 
dent, Carter W. Karkeet, Caspian; sec- 
retary, W. McGowen, Stambaugh, and 
treasurer, Ed Kreski, Iron River. 


National Union Fire 


Reports Large Surplus 

The National Union Fire reports as- 
sets amounting to $15,041,649 as of June 
30. The policyholders’ surplus of $6,550,- 
494 consists of $1,100,000 capital, $1,000,- 
000 special reserve and $4,450,494 net 
surplus. 

3onds and stocks are carried in the 
Statement on the basis of June 30, 1938, 
actual market quotations. If the bonds 
were carried on an amortized basis, this 
company’s total admitted assets would be 
$15,712,244, net surplus $5,121,089, and 
policyholders’ surplus $7,221,089, 

The reserve for unearned premiums 
amounts to $7,150,542. 

The Birmingham Fire of Pennsylvania, 
affiliated with the National Union, re- 
ports assets of $1,342,826, surplus to pol- 
icyholders of $1,145,454, and reserve for 
unearned premiums of $162,842. 








protection. 


Head Office: 


Chicago Office: 


WITH A PROGRAM OF PROTECTION... 


Real insurance protection needs a purpose and a plan. That 
is why The Alliance Insurance Company of Philadelphia 
has for years urged all its agents to survey their clients’ 
and their prospects’ needs, in order to recommend insurance 
So synonymous with this “survey” idea has 
Alliance service become, in fact, that today both public and 
insurance men themselves naturally “ask the Alliance Agent”. 


For Alliance has taught that a survey serves. 
g ) 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


1600 Arch St., Philadelphia 
New York Office: 99 John Street, N. Y. 
209 W. Jackson Boulevard 


San Francisco Office: 


222 Sansome Street 











T. R. KEEGAN JOINS PEARL 
Thomas R. Keegan has joined the 
Western department of the Pearl-Ameri- 
can fleet as special agent, supervising 
inland marine activities generally 
throughout the Middle West, with head- 
quarters at the Chicago offices of the 
Pearl, Eureka-Security and Monarch. 
Mr, Keegan, a native of Providence, en- 
tered insurance through the insurance 
department of the Hamlet Textile Co. at 
Pawtucket, R. I. He became special 
agent for Alan H. Bonito & Co. in 1935 
with headquarters in Chicago and re- 
signed the end of July, 1938. He is the 
son of J. C. Keegan, marine vice-presi- 

dent of the Providence Washington. 





CLAPP SPECIAL OF SUN 


Effective August 15, Henry Joseph 
Clapp will become special agent of the 
Sun Insurance Office and affiliated com- 
panies to assist State Agent Charles H. 
Tiedemann in the New England field. 
Mr. Clapp has previously been in the 
service of the Fitchburg Mutual Fire for 
a number of years. 











J. A. Kexszy, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 

SURPLUS TO POLICYHOLDERS . 
TOTAL ASSETS 


$609,232.73 in the above are d 


U. S. Statement December 31, 1937 


Bonds & Stocks valued on New York Insurance Department Basis. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Georce Z. Day, Ass’t. General Agent 


% 1,903,636.30 
1,044,037.34 
10,394,211.93 
13,341,885.57 


Securities carried at 
d in various States as required by law. 














H. G. TREISS BROADCASTS 


Herman G. Treiss, Great American, 
commander, Insurance Post, No. 1081, 
American Legion, was the guest speaker 
from Station WBNX New York, on 
August 10 on the regular weekly patriotic 
broadcast by The Minute Men of 
America. His subject was “Prepared- 
ness for National Defense.” 

Mr. Treiss also appeared on the pro- 
gram of The Minute Men’s meeting 
held in the Historic Arts Galleries, Hotel 
Astor, N. Y., the same day from 5:00 
to 7:00 P.M., and repeated his radio 
address of the morning. 





HALL & HENSHAW FIGURES 


Hall & Henshaw, New York City 
agents at 12 Platt Street, report Fire 
Patrol premiums for the first six months 
of 1938 as follows: Manhattan-Scottish 
Union & National, $58,658; Standard of 
New York, $67,623; Star of America, 
$53,506; Law Union & Rock, $31,135, and 
Pacific National, $20,794; Brooklyn-Scot- 
tish Union & National, $10,874; Standard 
of N. Y., $31,539; Star, $30,308; Law 
Union & Rock, $15,715, and Pacific Na- 
tional, $10,461; Long Island City, ete.- 
Scottish U. & N., $1,327; Standard of 
N. Y., $597; Star, $1,638; Law Union & 
Rock, $1,059, and Pacific National, $267. 





JOIN IN “JOBS” CRUSADE 


Insurance men representing all lines 
took an active part in the nation-wide 
“sales-make-jobs” crusade. Wednesday 
of this week was selected as “insurance 
day” in the sales drive in the Twin 
Cities and all the insurance organiza- 
tions of the twin cities got behind in 
the campaign. 

In Minneapolis the Minneapolis Under- 
writers Association (fire and casualty) 
and the Minneapolis Association of Life 
Underwriters led the sales drive while 
in St. Paul the Insurance Exchange 
(fire and casualty), St. Paul Life Under- 
writers and the St. Paul General Agents 
and Managers Club were in charge. 
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‘ire Insurance Companies Compared With 


General Management Investing Companies 


Comparative 


Analysis for the Investor in Securities; Fire Company 


Stocks Show Greater Stability of Value and Income, With 


The remark is frequently made that 
investing in fire insurance stocks is very 
similar to making commitments in those 
of investment companies. There are, of 
course, some points of similarity be- 
tween the two types of securities, but 
important features of dissimilarity are in 
the majority. 

In both cases a preponderant part of 
the total assets consists of funds invested 
in securities, subject therefore to market 
fluctuations; skilled management is es- 
sential to the efficient handling of the 
portfolios, A leverage factor is present 
in fire insurance companies and a large 
number of investment companies. In 
the case of fire insurance companies this 
occurs through the incidence of the in- 
vested legal reserves of the policyholders, 
while senior securities ahead of the com- 
mon stocks provide leverage with invest- 
ment companies. These are the prin- 
cipal points of similarity. 

Where the two types of securities be- 
gin to differ materially is in the follow- 
ing important features: 

1—The operating objectives. 
Table A—2—Sources of total income. 
Chart 1—3—Ratios of expenses to in- 
vestment income, and to net 
assets. 
Chart 2—4—Ratio of dividends paid to 
the sources of income. 
Table B—5—Fluctuation in year end net 
asset values. 
Chart 3—6—Diversification of the total 
assets. 


Sources of Ar 


Speculative Element Lessened 
By Neville C. Seymour, C. P. A. 
Security Analyst, Baltimore 


7—Contraction and expansion CHART 1 
of the total capital em- 
ployed and invested. 





4 ; : . a a 
Chart 4—8—Relationship between the enn cman STERAEE SAEEOS % ee er 
annual market price range $0 me aeeeen INVESTMENT EXPENSES TO 
of the common stocks, and —--~— GROSS INVSTMENT INCOME 
their year end net asset seseese-s) AND POTENTIAL INCOME 
values. % 13 INVESTMENT COMPANIES % 
1.25 2s 


Operating Objectives 


The main purposes of investment com- 


panies are to provide small investors 1068 2“ 
with a means of pooling their surplus =e a 

savings whereby they can obtain a di- / : eat is ; 
versification of funds which many could 075 yeu oe rape ee 15 
not acquire from their own resources, f dill _ Ps 


and also to furnish them with the pro- 50 
fessional judgment of a group of per- 5 
sons who through experience, and fa- 
miliarity with markets, have a greater 025 ee 5 
knowledge of securities than the lay in- 
dividual. An investment company after 13 FIRE INSURANCE COMPANIES 
formation has as its usual operating ob- °75 5 Borns 13 
jective the obtaining of profits through Re ? a 
security appreciation, rather than from ee at " ot. 
dividends, and interest income. Fs fe 
A fire insurance company, on the other ? ; ‘ pn 
hand, is organized with the main object 425 : or sannenede ee"? . 
of providing property owners with in- 1929 19307 1931 1932 1933 19% 9% 1936 1937 
demnity in the event of losses sustained 
by fire, or other damaging causes. The 
policyholders pay fees in advance so 
that they may be covered by insurance vested in order to provide funds for noted here, which is that investment 
protection during a given period, and paying losses should they occur, or to companies look for their operating 
the premiums which they thus deposit return the premiums if policies are can- profits chiefly through appreciation of 

















with the fire insurance companies plus _ celled. their capital funds; fire insurance com- 
the capital of the stockholders, are in- One fundamental difference should be panies seek their profits primarily 
through rendering an extremely import- 
mual Cash acm mead with Dividend Payments ant financial service, any gains on their 
al Cas 1,000) . invested assets being merely incidental 
$1, z to the efficient handling of the deposited 

9Year funds. 


1929 198019311982 1933 «193419351935 1937 Total “The effect of these two divergent ob- 
¢ 4 .—) 


8 Fire Insurance Companies— $ $ $ $ $ $ $ Bs REC St é . 

Net Invest. Income Sein Rarcosieemnn eee 12,673 12,722 13,540 11,323 10,254 10,837 11,440 12,177 12,678 ic atin ae - 
EINE Cate. «54s cnncacenctcoeeens 15,112 — 5,851 1,333 — 7,223 14,194 11,769 15,526 4,386 12,859 ts sisal Be ke 
Subsidiary Income .............eeceeeees 4,611 1,704 1,859 2,200 4015 5356 7,513 10,037 12,095 Sources of Total Income 
PI, NINE oo vacccadedeneecebion 32,396 = 8,575 16,732 = 6,300» 28,463 27,962 34,479 = 26,600 37,632 Table A analyzes the total annual cash 
MOGueee Perth. Gili iss cc<asancece stones 3,868 1,370 — 3,154 — 5,446 — 9,212 — 468 38 930 — 760 income of a representative group of in- 
Net. Casts Frieoeee oe < scien sccnccssen cece 36,264 9,945 13,578 854 19,251 27,494 34,517 27,530 36,872 vestment companies, with that of an 
ee ener s rere 9,910 11,100 10,070 9365 8772 8995 11,540 10,410 10,340 equally representative group of fire in- 
FE, Es) ON iss hernia x/saanioenmeeis 26,354 — 1,155 3,508 — 8511 10,479 18499 22,977 17,120 26,532 115,803 surance companies. 

8 Investment Companies— It is quite obvious, that from 1929 to 
et Tues’. Wes scx 5cncsaacrnwancene 4,659 12,245 8,658 5,827 4,547 5,945 5,958 9,656 6,837 1937, the dividends paid by the invest- 
ee, errr res 17,970 — 7,402 —41,633 —26,368 — 2,827 — 1,511 7,633 17,975 — 865 ment companies chiefly represented dis- 
Bil CAN PUES, «cc: cicra Sista caacieasawes ons 22,629 4,843 —32.975 —20,541 1,720 4434 13591 27,631 5,873 tribution of realized profits from sales 
Pvtlerred Tages: x ocsvceseccnscoanees 2,417 5,758 4,564 3,191 4,996 4,031 3,975 3,510 1,775 of securities, or payments out of the 
Common TDividesdS. «... + scasavsecs00<ees 3,739 4,188 1,891 1,821 1,857 2,351 7,491 = 11,836 surplus profits of prior years. In a few 
OAD (MEINE (6550's. «ws cccain diac taco 2,417 9,497 8,752 5,082 6,817 5,888 6,326 11,001 13,611 cases additional income was earned from 
PE Yak TNE ikknst dn dninaterensuss 20,212 — 4,654 —41,727 —25,623 — 5,097 — 1454 7,205 16,630 — 7,738 —42,186 special services, but these were excep- 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


AND ALLIED LINES—AUTOMOBILE—INLAND MARINE 


CHICAGO 





Page 20 


tions. Income on the investments alone 
was usually insufficient to meet the 
amount of dividends paid to the stock 
holders 

In direct contrast to this, fire insur 
ance companies derive their  imcome 
from underwriting profits and dividends 
and interest on their investments; they 
do not make much profit from portfolio 
changes, because as a rule they seek to 
balance realized losses against realized 
profits, and any sales which are made, 
are merely incidental to improving the 
quality of the portfolio. 

There is an important distinction in 
the sources of investment income be- 
tween fire insurance and_ investment 
companies, The earning assets of the 
former are principally invested in senior 
securities, gilt edged bonds and high 
erade preferred stocks, where the income 
remains more or less stable; in the case 
of investment companies the investment 
income is chiefly derived from dividends 
on common stocks, which while exceed- 
ingly large in boom periods, substantially 
decrease during depressions. 
Ratio of Investment Expenses to Gross 

Investment Income, and to Year 


End Net Assets 


The heaviest items of expense with 
investment companies are salaries, and 
management fees. It is generally con 
sidered reasonable if a ratio of % of 1% 
of net assets, and about 15% of totai 
cash income can be maintained. In Chart 
1 the composite expense ratio of thirteen 
investment companies is seen to vary 
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CHART 2 
RATIO % OF DIVITENDS PAID 
% 
8 INVESTMENT COMPANIES - TO NET INVESTMENT INCOME 
ae 8 FIRE INSURANCE COMPANIES = TO NET INVESTMENT INCOME 
—-— 8 FIRE INSURANCE COMPANIES - TO POTENTIAL INCOME 
200 
175 
150 : 
125 
_ Ince 
” \ 
\ 
\ 
\ 
50 \ 
U \ -~ 
\ na > 
’ —-——= i 
25 
1929 1930 1931 1932 1933 1934 1935 1936 1937 
been able to pay dividends continuously of comparisons reading from left to 


for periods of more than fifty years. right as follows: 
Fluctuation in Year End Net Asset \djusted net assets of 12/31/37 shown 
Values as a percentage of the same item at 

Table B is designed to show five sets 12/31/29. (Column 9.) 





20 Fire Ins. Companies............... 


19 Investment Companies Were rere 
Index (S.S.).....eeeeceeeeeeeees 
OO) Bond Tradex (SS. ).ccccccccccdccoccsves 


90 Stock 


from 0.375% to 1.075% of net assets, 
and from 11.5% to 18.5% of gross in- 
vestment income. 

In the case of fire insurance companies 
a third test is necessary, and that is 
the ratio of investment expenses to “Po- 
tential Income.” This latter consists of 
the underwriting profit, the dividends 
and interest on the investments, and the 
earnings of controlled operating subsi- 
diaries not paid to the parent companies 
in dividends. This latter is an extra 
source of income enjoyed by most fire 
insurance companies, which investment 
companies do not have. The expense 
ratios of thirteen fire insurance com- 
panies varied from 43% to 49% of net 
assets: from 625% to 13.25% of gross 
investment income, and from 4.10% to 
12.75% of potential income. It seems, 
therefore, that from an investor’s view- 
point the management of income is con- 
siderably more economical in the case 
of fire insurance companies, than it is 
in the case of investment companies. 

In both cases realized profits are ex- 
cluded from the calculations. 


Ratios of Dividends Paid to the 


Sources of Income 


Chart 2 shows that in the case of the 
investment companies the ratio of divi- 
dend payments to net investment income 
varied from 51% to 205% Ratios for 
the fire insurance companies varied from 
74% to 101% of net investment income, 
(usually below 80%); and from 24% to 
148% of potential income, a very low 
ratio here being the prevailing ruie. 

As already pointed out, however, di- 
vidends paid by the investment com- 
panies largely came from realized profits 
on sales of securities, or were from sur- 
plus, while fire insurance companies nor- 
mally reinvest a substantial portion of 
their net investment income, pay no divi- 
dends at all from any realized portfolio 
profits, and compound 100% of their un- 
derwriting profits. It is this policy which 
accounts for the fact that a large num- 
ber of fire insurance companies have 


TABLE B 
Year End Net Asset Comparisons 
l 2 3 } 5 6 7 8 9 


Decline Gain 9 Gain Gain (Gain Ave. of the Ann. Adjusted Adj. Net 
in in in in in Decline Gain Changes Assets 
1937 1936 1935 1934 1933 1930-32 1933-36 1930-37 12/31/37 
% of 
12/31 
Of oA oA oA LY oA Y LY/7 
10.9 13.9 24.0) 50 20.0) 15.4 28.0 am 3 97.1 
secae 37.0 31.6 10.3 5.1 18.8 26.7 23.1 2.9 61.9 
sees 38.6 27.8 41.5 6.0 40.6 30.2 27.5 24 49.1 
waa 18.2 7.4 76 15.5 97 10.9 10.0 +-(.9 83.1 


AGENCY COMPANIES OPERATING IN 
ACCORDANCE WITH THE PRINCIPLES 
OF THE AMERICAN AGENCY SYSTEM. 


GLOBE AND RUTGERS 
FIRE INSURANCE 
COMPANY 


AMERICAN HOME 
FIRE ASSURANCE 
COMPANY 


111 WILLIAM ST. NEW YORK 
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The average annual gain or loss jp 
net asset value between 12/31/20 ang 
12/31/37. (Column 8&8.) 

The annual percentage of cain from 
the a ee 12/31/32 to the hi ch point 
12/31/36. (Column 7.) 

they annual percentage of decline from 
12/31/29 to the low point 12/31/32, (Col. 
umn 6.) 

The annual gain or loss of each suc- 
cessive year from 1933 to 1937 inclusive. 
Except for the years 1935 and 1936 the 
averages are in favor of the fire insur- 
ance companies in comparison with 
those of the investment companies, (Col- 
umn 1 to 5.) In the case of the latter, 
net assets at market value were taken 
at the beginning of each year, and to 
this was added the proceeds from the 
sale of bonds and stocks, while the cost 
of any such capital repurchases was de- 
deducted, During this period there 
were no additions to, or reductions jn 
the outstanding capital of the fire in- 
surance companies. Any changes which 
did take place were merely transfers 
from capital paid-in to surplus account. 

(To be continued) 


Durham, Former - Gen’ | Mgr. 
Of London Assurance, Dies 


Word has been received from Lon- 
don of the death of E, C. H. Durham, 
formerly general manager of the Lon- 
don Assurance, who died recently in his 
seventieth year at his home, Wind- 
whistle, Grayshott, Hants. Mr. Durham 
enjoyed the friendship of many leading 
\merican insurance executives whom he 
had met on trips to this country in the 
past and he had developed a keen appre- 
ciation of American underwriting meth- 
ods and practices. 

In 1919, two years after his affiliation 
with the London Assurance, Mr. Dur- 
ham was appointed assistant manager of 
the fire department, becoming joint man- 
ager of the department in August, 1922, 
and fire manager in May, 1925. He be- 
came manager of the fire and accident 
department in January, 1931, and in the 
following year was appointed general 
manager, the first such appointment in 
the history of the company which was 
founded in 1720. Mr. Durham served as 
general manager until his retirement in 
January, 1934. He is survived by his 
wife and one daughter. 


Janisch Executive Adviser 
Of Protective Association 


Harold P. Janisch has been appointed 
executive adviser of the Service Men's 
Protective Association, which has. its 
headquarters at 89 Broad Street, Boston. 
\ll existing committees, with the excep- 
tion of the board of directors, have been 
discharged. Harvey R. Preston, well 
known Springfield, Mass., local agent, is 
president of the association. He says 
that Mr. Janisch will shortly tour the 
state, visiting agents and brokers and 
following that will make recommenda- 
tions concerning the appointment of a 
veneral manager and a program of ac- 
tivity for the next year. 

CANADIAN FIRE LOSSES UP 

During the week ended with August », 
fire losses in Canada exceeded $1,000,000, 
due to a serious conflagration at Van- 
couver. The Monetary Times estimates 
the week’s loss at $1,072,700, which com- 
pares with $413,300 recorded for the 
previous week and $198,400 for the cor- 
responding week of last year. The 
Canadian Pacific Railway dock fire at 
Vancouver accounted for the extraordi- 
nary figure, the loss there being esti- 
mated at approximately $1,000,000. The 
week's heavy losses jumped the_ total 
from January 1 to August 3 to $10,416, 
975, as compared with $8,030,125 for the 
corresponding period a year ago. 


AGENT’S LICENSE REVOKED 
Superintendent of Insurance Louis 
Pink of New York has revoked the Ii- 
cense of Gustavus H. Hertel, 189 Sunrise 
Highway, Rockville Centre, N. Y. Her 
tel, licensed only as an agent of a casu- 
alty insurance company, was charged 
with failure to properly account for pre 

miums collected. 
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Candidly speaking - candid 
camera photography has 
created many owners of 
expensive cameras and 


equipment. 


Our Camera policy is a 
Van- . 
imate good entering wedge to 


com- 

Si the other insurance busi- 
The a 

ire al ness of these enthusiasts. 
The 

total 


al America Fore Insurance : and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY THE FipELITY AND CASUALTY COMPANY 


. BE RD / ULVER, President 
unrise First AMERICAN FiRE INSURANCE COMPANY ee 
Her- INSVRANCE 
yoo ’ Eighty Maiden Lane, |p New York ,N.Y. 
arge GROUP 
Tr pre- e 
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Building Premiums Through Sale 
Of Sidelines Offsets Rate Cuts 


Leading Producers Convinced That Savings to Assureds Can 
Be Used for Purchase of Additional Needed 


Types of Insurance Protection 


\s insurance agents meet in mid-Sum- 
mer gatherings at country hotels and 
clubs one of the subjects invariably dis- 
cussed is how to maintain, or increase, 
commission income, depending upon the 
individual experience of the agents. Pro- 
ducers have consistently fought commis- 
sion reductions on particular lines of 
coverage, where they thought such re- 
ductions were not justified, and appar- 
ently they will continue to do so. At 
the same time they recognize that with 
straight fire insurance and numerous 
other lines written by fire, marine and 
casualty companies the actual return in 
commissions is declining by virtue of 
almost continuous lowering of premium 
rates, even though rates of commission 
remain unchanged. What to do about 
all this is the question. 

Many well-informed agents hold to the 
opinion that there are really only two 
solutions to the problem. Either more 
insurance must be sold by stock company 
agents or the number of agents must be 
reduced; better yet, a combination of 
these two factors. Stabilization of rates 
and commissions has been considered 
thoroughly and is being practiced but 
many agents realize that while stabiliza- 
tion is the correct procedure against the 
threat of uncontrolled competition—sell- 
ing practices which do not abide by ex- 
perience but are governed by nothing 
more than determination to get business 
—rate levels are bound to change in the 
light of correct underwriting experience. 

Generally speaking, with some notable 
exceptions, insurance rate levels are on 
a downward trend. And there is little 
the local agent can do to reverse this 
normal movement. In fact, he helps it 
along insofar as he contributes his time 
and energy to loss prevention and safe- 
ty movements. Offhand, one might say 
that insurance companies and producers 
are undermining their own means of live- 
lihood by helping to improve building 
construction, fire protection, safety on 
the highways, etc. 


Still Too Many Agents in Field 


But this is not actually true and intel- 
ligent agents recognize it and so they 
continue to engage in loss reduction ac- 
tivities. They do believe generally that 
many insurance companies have appoint- 
ed far too great a number of agency 
representatives; producers who are not 
sufficiently informed to accept the re- 
sponsibility of insurance counsellors and 
who write little business individually, but 
collectively deprive the well organized 
agency and brokerage offices of millions 
of dollars of premiums, Progress is be- 
ing made gradually to eliminate thou- 
sands of these unqualified producers, or- 
ganized agents pressing for recall of 
licenses and companies recognizing the 
economic disadvantage of appointing, 
supplying and servicing a horde of what 
are basically poor salesmen and likewise 
poor representatives of stock insurance 
as far as creating favorable public rela- 
tions is concerned. 

Building premium income through the 
sale of additional lines of coverage is 
the road along which the majority of 
thinking producers are convinced they 
must travel. In the long run rates of 
premium and commission are relatively 
minor factors, although they do loom 
mighty large at any particular moment. 
\ fair number of veteran fire insurance 
agents have informed the writer that 
they were better off financially years 
ago when the commission rates on fire 


busines averaged around 10%. Of 
course, premium rates were somewhat 
higher, but the main point was the 


small number of agents who divided up 
the ava lable business in any community 
With commissions doubled the number 


of producers has increased three and four 

times and practically none of the agents 

now finds himself as well off as previ- 

ously. 

Larger Percentage of Income Spent on 
Insurance 

Many agents are studying the produc- 
tion problem from the viewpoint of what 
the average assured spends for insurance 
protection. After all an agent’s income 
rests upon the premium volume he pro- 
duces and that in turn depends upon 
what his clients feel they can afford for 
insurance. 

Making full allowance for variations in 
the actual monetary income of insurance 
buyers as good and bad years come and 
go it is believed to be a fact that the 
average person now really spends a 
larger percentage of his income for vari- 
ous lines of insurance than he did ten, 
twenty and thirty years ago. The public 
is becoming more and more insurance 
minded, conscious of the economic dis- 
aster which may come from a lack of 
an essential coverage. 

Large and small buyers of insurance 
today carry a far greater variety of in- 
surance covers than formerly. With rates 
on many individual lines of insurance 
lowered and with numerous hazards be- 
ing grouped into a single contract at 
an attractive rate agents and brokers 
have something with which to appeal to 
the understanding of the average pros- 
pect. The response is gratifying. Yet, 
the surface has hardly more than been 
scratched, Questionnaires sent to insur- 
ance buyers by numerous organizations 
reveal the fact that only a comparative- 
ly small number of insurance policyhold- 
ers are what might be termed “com- 
pletely protected.” Many prospects have 
never even been approached on literally 
a dozen or more essential coverages. 

It is not expected that every, or nearly 
every, client will buy a full portfolio of 
insurance. Many large corporations can 
finance such an insurance program and 
do, but the average policyholder has to 
pick and choose his insurance, being un- 
able to stretch his available funds as far 
as he might desire to. However, he is 
always a prospect to the extent of his 
ability to buy. 

As insurance rates are lowered the 
policyholder saves to that extent; and 
the producer loses something in commis- 
sion, But the savings effected through 
such reductions ought not to be lost to 
the insurance business, Rather they con- 
stitute one of the best entering wedges 
for the sale of additional protection. A 
typical assured would prefer to have pro- 
tection against two hazards at a small 
additional cost over what only one cost 
before a rate reduction was made, rath- 
er than just pocket the difference in pre- 
mium; providing he is insurance minded. 

Just as the public has been success- 
fully sold on many new tangible prod- 
ucts in the last score of years so can 
insurance production be increased over 
its present totals by those agents who 
are willing to expend the effort in sell- 
ing. With policies being improved, cov- 
erage broadened and new fields for pro- 
tection discovered the average agent to- 
day has an excellent selling program to 
present to each of his clients, 

As before stated, as the national in- 
come fluctuates so will expenditures for 
insurance vary, but it is the firm belief 
of many keen thinkers in the insurance 
field that with the passing of each decade 
the percentage of national income used 
for the purchase of insurance is expand- 
ing gradually but steadily. If that the- 
ory is correct then the local agent with 
foresight, intelligence and ambition need 
not be too depressed by present prob- 
lems. 
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Bennett Urges Agents 
To Take ‘Trial Balance’ 


10 LEARN WHERE THEY STAND 
Holds Producers itm Helped to Main- 
tain Prestige of Insurance During 
Troublesome Years 





Preliminary to his discussions of “In- 
vestments” before three state conven- 
tions of agents in the far Northwest, 
Walter H. Bennett, general counsel of 
the National Association of Insurance 
Agents, addressed a special meeting of 
the Utah Fire & Casualty Insurors’ As- 
sociation at Salt Lake City. on Wednes- 
day, using as a subject, “A Trial Bal- 
ance.” It was intended to be a related 
subject to what was to follow in Idaho, 
Oregon and Washington. 

During the past few years American 
business has been sorely tried in at- 
tempting to bring forth trial balances 
from year to year which would not re- 
quire the use of too much red ink, Mr. 
Bennett said. The record of these years 
shows generally a decline in business 
activity, in employment of labor, in in- 
dustrial production, in national income 
and in business confidence. 

“My direct interest is in the insur- 
ance business; and, above all, in the 
production sub-division of that business.” 
continued Mr. Bennett. “The trial bal 
ance of insurance should show such a 
proper adjustment and operation as to 
reveal a working machine, complete and 
adequate in all its parts; so functioning 
as to provide fully the proper protection 
of the assets of the nation to the ad 
vantage of all those concerned witi 
them. 

Assets of Insurance Agents 

“A trial balance in order to determine 

the exact standing of an_ institution 
should, obviouslv. have to do with assets 
and liabilities. Every going concern has 
assets of variable value. The insurance 
agent finds his in the goodwill he has 
built up for his agency, his standing in 
the community, his loyal companies and 
all those other attributes contributing to 
a successful career. One of these un 
questioned assets is the work and time 
and money that has been expended over 
more than forty years in creating, estab- 
lishing and perpetuating your national 
oreanization, 
_ “It is fair to say that the business of 
insurance. including the production sub 
division thereof. has made a good show- 
ing throuch the turbulent years that 
have recorded depleted values, tumbling 
incomes, payrolls diminished and_ the 
business morale of the country cenerally 
at a low ebb. Companies and agents 
have both come through this era in a 
manner that is the wonder and admira- 
tion of the world. Notwithstandine in- 
surance 1s verv much dependent on other 
usinesses, it has been so well fortified 
and so carefully managed that it stands 
today almost unsecarred from the battles 
raring on every hand. 

“The agents of this country have con 
tributed much to this condition. Often 
times, when a client is hard pressed for 
ready money the agents have due down 
in their own pockets, paid to the com- 
panies the premiums on these insurances 
When due and carried the load far a 
season. Instead of incurrine a liability. 
these agents have, in nearly all cases. 
added much to their stature and gand- 
will as uncommon business men in their 
Tesnective communities. 

It IS a common thine for agents 
working together, to throw the full 
measure of their strenoth and experience 
nye lgma conditions in underwrit- 

S thev arise. Primarily this is the 
Tesponsibilitv of the companies. But the 
ponding slain oe to contribute and, 
a ances, their counsel and ad- 
ice has added measurably to the solu- 
> me of the problem involved. This work 
Should likewise be added to anv trial 
alance as an asset of the agents. 
w.vour national organization opened a 
Vashington office some four years ago 

(Continued on Page 27) 


World’s Fair Fire Protection to 
Include A. D. T. Aero Alarm System 


When the New York World’s Fair 
opens next year the equivalent of a 
complete battalion of the New York City 
fire department will be on the grounds 
ready to meet any emergency. This fire 
fighting force will have the support of 
American District Telegraph central sta- 
tion protection services. 

The A. D. T. system will include the 
aero automatic fire alarm. The aero 
system will be installed in all the build- 
ings of the fair corporation and in 
buildings owned by exhibitors. It will 
be depended upon to detect automatical- 
ly and report any fire that may break 
out in the areas where it is installed. 

A fire patrol trained in fire prevention 
methods by the New York City fire de- 
partment will regularly cover all fair- 
owned buildings to see that fire regula- 
tions are observed and to take precau- 
tions against fire. Since the men will 
be fire department veterans, they will 
know the proper procedures when 
emergencies arise. The buildings will 
also be patrolled by watchmen who 
will report to the A. D. T. central sta- 
tion by means of a watchman’s compul- 


sory tour system. An_ exterior fire 
alarm system consisting of approximate- 
ly 100 manually operated fire alarm sta- 
tions mounted at strategic points 
throughout the grounds will make it pos- 
sible for anyone to summon the fire de- 
partment quickly from any point in the 
fair area. 

All fire alarm signals will be automat- 
ically and simultaneously transmitted to 
the A. D. T. central station at Long 
Island City and to each of the fire 
houses being erected within the fair 
erounds, to give the fair’s fire depart- 
ment immediate notification. A. VD. T. 
also will transmit all alarms to the New 
York City fire department. A. D. T. 
service men and guards will be sta- 
tioned on the grounds continously to in- 
sure the constant and efficient function- 
ing of the electric signaling service. 

When the fair opens, four fire com- 
panies will be on call in fire houses stra- 
tegically located throughout the 
grounds. Fire apparatus valued at ap- 
proximately $60,000 is already on hand 
and in service. Two of the five pumpers 
are the most powerful constructed, 
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capable of forcing water 500 feet higher 
than the top of the 700-foot trylon. Each 
will service four lines of hose. The 
other three pumpers have _ individual 
capacities half as great. 

More than 12,000 feet of hose and all 
necessary accesesory apparatus also are 
ready for immediate use. Grover A. 
Whalen, president of the fair corpora- 
tion, has announced that all this equip- 
ment will become the property of the 
City of New York at the termination of 
the fair and will become part of the 
regular equipment of the city’s fire de- 
partment. The fair’s fire department is 
under command of Chief Thomas F 
Dougherty, who retired as_ assistant 
chief of the New York City fire depart- 
ment to assume this responsibility. 

It is estimated that the fair will cost 
from $125,000,000 to $150,000,000—the fair 
corporation spending $50,000,000; federal 
and state governments and the City of 
New York $30,000,000; foreign govern- 
ments and exhibitors $55,000,000. 


ON STAGE DURING VACATION 

Russell Rhodes of The Weekly Un- 
derwriter is taking his vacation by acting 
one of the principal roles in “The Spider,” 
a melodrama being performed at the 
Clinton Playhouse, Clinton, Conn., a 
Summer theatre. 











Strength, Safety and Service have spread the 
reputation of THE PEARL among produc- 
ers and buyers of insurance on every conti- 
nent. Thus it is a strong point of prestige 
for agents to represent The Pearl Assur- 
ance Company, Ltd.—:‘One of the Strong- 
est Insurance Institutions in the World.” 
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One thing that has disappeared is the 
then ubiquitous writing desk at smalle1 
hotels, seating four or more, provided 
with dirty blotting paper and having a 
back structure wherein the local mer- 
chants had their cards, notably under 
takers, at least so it seemed to me. The 
ink was poor and the pens worse (this 
was before the time everyone carried a 
fountain pen and before typewriters had 
come into general practice). Also the 
light was generally poor (electric light 
was not yet common and “writing desk 
kibitzers” annoyed those who did not 
relish the idea of these pests to see what 
you were writing to the firm or fam- 


ily. These pests are still with us in 
other phases 
* * * 
“That Is a Funny One” 
At Kingston, N. Y., recently I was 


reading some of the tombstones in the 
historic Dutch Reformed Church grave 
vard where also stands a monument to 
George Clinton. The tombstone referred 
to gives date of death as 1746, length of 
life about 70 (blurred), so this man was 
born in the 1600's. It is in Dutch (not 
German) and I can easily read the lan- 
guage, being of the Germanic group 
philologically. While I was looking at 


it a man in a car looked at me and 
said, “Say, that is a funny one!” I told 
him it was Dutch, and he said “Oh, 


that’s it, is it?” “Yes,” I said, “and I 
don’t see anything funny about it.” He 
was of that class that thinks any lan- 
guage is funny, if not the one, and only 
one, he knows, and seemed miffed that 
I wouldn’t laugh with him. 

* * * 


The Red, White and Blue House 


On the highway between Waterford 
and Mechanicville on westerly side is an 
old, but well preserved house which is 
painted red, white and blue, and I have 
noticed it for over forty years without 
knowing why or how come? Recently 
the thing commenced to annoy me, viz., 
to find the reason, so I investigated and 
heard this story, When Burgoyne sur- 
rendered to Gates at Schuylerville end- 
ing the great invasion, the owner of the 
aforesaid dwelling, who was a great pa- 
triot, rejoiced and had his house painted 
red, white and blue in vertical stripes 
to commemorate this momentous event 

Burgoyne’s defeat is considered one of 
the decisive battles of the world, as it 
gained the recognition of France of 
our “rebels” of the Revolution as a 
nation, and moreover stemmed cutting 
off the New York and New England 
colonists from the Southern colonists 
Burgoyne had advanced to 


very near 
his objective point, Albany; only sev- 
enty miles “more to go.” When th« 


patriot mentioned died he left a will in 
which he asked that his successors to 
the title should keep his memory green 
(or rather his house red, white and blue, 
actually) by following what he had done 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


His ‘tmmediate descendants did so, and 


| understood that his descendants are 
still living there and are continuing his 
color scheme. 


* * * 
Bank Failure Reminder 
When the bank in Mechanicville, N. 
Y., opposite our agent’s office, failed and 
closed in early part of the Roosevelt 
administration, the large clock in front 
also was stopped at exactly 11:15 a. m. 
and has remained so since 1932. I asked 
our agent (as a joke) to please have it 
taken down or covered up, as I have 
been misled by it several times, and so 
have many others. Our agent had about 
a thousand dollars in this bank when it 
failed, and he also thinks it ought to 
come down as it is a constant reminder 
to him of his misfortune, especially be- 
cause it set him back financially. 


Swearing Not in Standard Policy 

I know one adjuster who was a pro- 
digious swearer; and I became a little 
fed up.~ I asked him, during one of his 
fits, to show me the lines in the stand- 
ard policy which permitted his swearing 
at assured during the adjustment, and 
he conceded that there was no such priv- 
ilege and stopped it during that case at 
least, in which we were cooperating. 


. . 
Commissioners 
(Continued from Page 1) 
longer being Commissioner of Iowa. Mr 

Pink, New York, is vice-chairman. 

The automobile finance special com- 
mittee now has as chairman Commis- 
sioner Blackall of Connecticut. Serving 
with him on the committee are Arthur 
J. Ham, Wyoming, and J. W. Britton, 
Tennessee. C. F. J. Harrington, Massa- 
chusetts, is new chairman of the com- 
mittee on definition and interpretation of 
underwriting powers. Other members of 


this special committee are Pink, New 
York, and George H. Newbauer, In- 
diana. 


The insurance publications committee 
is headed by Ham, Wyoming, with Hugh 
H. Earle, Oregon, vice-chairman. Others 
on that committee are Read, 
Oklahoma; C, A. Gough, New Jersey, 
and Owen B. Hunt, Pennsylvania. 

Holdover Chairmen 

Committees which still have the same 
chairmen as during the last administra- 
tion under Commissioner Bowles are as 
follows: blanks, Walter A. Robinson, 
Ohio; examinations, Jess G, Read, Okla 
homa; valuation of securities, Louis H. 
Pink, New York: workmen’s compensa- 
tion, Harry J. Mortensen, Wisconsin; 
misallocated premiums, Dan C. Boney, 


North Carolina; standard fire insurance 


Jess G. 


pol'cy, Pink, New York; agents’ licenses, 
George H. Newbauer, Indiana; mortality 
table, A. N. Guertin, New Jersey. John 
Sharp Williams, III, Mississippi, con- 


tinues as vice-chairman of the examina 
tions committee 
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New York State Changes in Rating 
Rules and Uniform Schedules 


The New York Fire Insurance Rating 
Organization has sent to companies and 
agents supplements to the general rules 
and uniform schedules, effective as. of 
Tuly 30 in the Buffalo, New York subur- 
ban and Syracuse divisions. General rule 
changes are as follows: 

Rule 17B, extended coverage endorse- 
ment. Section 3 of this rule has been 
changed to permit private outbuildings of 
fireproof construction to be written at 
the same rate as fireproof private dwell- 
ines, and provides a special rate for spe- 
cifically rated fire resistive, except roof, 
dwellings having not less than two com- 
plete fireproof floors. The rate in Sec- 
tion 6 of 04 for other fire resistive, ex- 
cept roof, buildings having not less than 
two complete fireproof floors is reduced 
to .025. 

Rule 22A, errors and omissions. While 
there is no change in the rule, the com- 
mittee on rules. violations and practices 
has ruled that Form No. 2 may be used 
to cover either the direct mortgagee 
interest of the insured or the insured’s 
mortgagee interest in a fiduciary capac- 
ity. or both, as may be desired. 

Rule 25A, extension of policy term. The 
committee on rules, violations and prac- 
tices has ruled that the provisions of 
Rule 40A prohibit any extension of policy 
term or increase in amount where the 
amount of premium reduction involved 
does not exceed 1.00. 

Rule 25B, extra expense insurance. 
Paragraph 9 is added to provide a charge 
for inclusion of liability for loss caused 
by fire in outside power plant if such 
cover is desired. 


Rule 30, forms of policies. Policies 


HOME MANAGER FOR ONTARIO 


Norman G. Bethune Suscceds A. M. M. 
Kirkpatrick, Who Has Been Gen- 
eral Agent Since 1902 


A. M. M. Kirkpatrick, who since 1902 
has faithfully served the Home as gen- 
eral agent in Ontario, has asked that he 
be relieved of his responsibility. This 
the company was loath to do, but because 
of Mr. Kirkpatrick’s many outside activi- 
ties, finally accepted his resignation. It 
is of interest that Chairman of the 
3oard Wilfred Kurth and Mr. Kirkpat- 
rick joined the Home about same time. 

Norman -G. Bethune has been appoint- 
ed manager to handle the Home Fleet in 
the Province of Ontario. He started 
his insurance career in 1923 with the 
Home at the head office in New York. 
In 1924 he went to Toronto for the Home 
and later left to join Windle, Burlingame 
& Dargan, Inc., adjusters, in their New 
York office. In 1928 Mr. Bethune re- 
turned to Toronto to open his own ad- 
justment office which grew to be out- 
standing. That business he is now dis- 
posing of to manage the affairs of the 
Home Fleet in Ontario. 





AMEND ELECTRICAL CODE 
Chairman A, R. Small of the electrical 
committee of the National Fire Protec 
tion Association has addressed to the 
American Standards Association and 
general membership of the N. F. P. 
a bulletin dealing with a proposed in- 
terim revision, No. 24, to the national 
electrical code. The electrical commit- 
tee has approved amendments dealing 
with sections 2387(e) and 7104 of the 
code. 


written under the broad form permitted 
by this rule, when containing a market 
value clause applying to_ finished stock 
in connection with a whiskey distillery 
brewery or other alcoholic plant may 
qualify such market value clause by stip- 
ulation that “whiskey, beer or other al- 
coholic products being aged shall be 
considered as ‘finished stock’,” 

Rule 45A, oil risks. The change ip 
this rule provides rates applicable under 
present use and occupancy forms, 

Rule 48A, premium insurance. This js 
a new rule regulating the writing of jn- 
surance on pro rata unearned or unex- 
pired premiums. 

Rule 62, term insurance. This rule has 
been revised to permit the writing at 
reduced term rates of mineral oil in 
tanks at any location. Other oils are not 
subject to term rule privileges. 


Uniform Schedules 


Film exchanges. This supplement re- 
duces film exchange occupancy charges 
50% if rated under the fire resistive mer- 
cantile schedule. Applications for revi- 
sion will be accepted on eligible risks of 
this class 

Fire resistive mercantile buildings, A 
revised method of rating unprotected and 
“class C” fire resistive mercantile risks 
has been adopted and such risks will be 
rerated upon application. 

Protected fireproof builders’ risk sched- 
ule. This is a new schedule and atten- 
tion is called to the fact that require- 
ments of section 3, protection, or section 
4, construction, must be complied with 
in their entirety to secure the respec- 
tive credits provided by those items. 


New Hartford Fire Manager 
Appointed For St. Louis 


J. E. Tenner, who for a number of 
years has been St. Louis manager for 
the Hartford Fire and Citizens, will re- 
tire from active service on September 1. 
He will be succeeded by George W. 
Fischer, who has been underwriting su- 
perintendent in the Western department 
office in Chicago, Mr. Fischer will be 
succeeded by W. H. Birkemeier. Mr. 
Tenner has served for forty-nine years 
in the insurance business. 

Mr. Fischer has had an insurance ex- 
perience of more than twenty-five years 
including a period in the local and gen- 
eral agency fields prior to joining the 
Hartford in 1920. Following two years 
of service in the World War Mr. Fischer 
returned to Chicago and was placed in 
charge of southern Illinois as_ special 
agent where he remained until January, 
1929, when he was called into the Chi- 
cago office to occupy the position of 
underwriting superintendent in charge 
of several states including Missouri. 


FORMING CANADIAN INSTITUTE 
Gradual success is attending efforts 
made toward the formation of a Cana- 
dian Insurance Institute with a Cana- 
dian Privy Council charter, coordinating 
all local insurance institutes, according 
to J. B. Thompson, president of the In- 
surance Institute of Montreal. Mr. 
Thompson expressed approval of a plan 
adopted by many companies whereby 
special recognition is accorded _ those 
members of the staff who qualify for 
the institute’s diplomas. 


—— 








THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,500,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 


70 Pine Street, New York City 
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Mutual Fire, Pawtucket, R. I. (92%); $10; Miss Marguerite Goodrich, Employ- 


om eaten Win Sein - Clayton B. Wentworth, N. E. Mutual ers’ Liability, whose iggy Poew pg Sad 
a co ‘4 is : ia Fi y, Mutual Genera 


The Insurance Library Association of 
Boston announces the names of winners 
ef cash prizes offered by the Boston 


Life of Boston (91.5%); and Kenelm Miss Georgia Firkey, 


Th ec f Hi h M k Winslow, Fireman’s Fund, Eastern de- Agency, whose mark was 94.5%—$10. 
ree ompanies or 1g arks partment, Boston (91%). Surety Awards 
: 2 Casualty Winners Fifty dollars donated by the Massa- 
Employers’ Fire, Boston, whose average Fifty dollars offered by the Em-_ chusetts Bonding & Insurance Co. to 
mark for the three years was 885% piovers Liability, to students of the students in the suretyship class of the 
—$50. ‘asualty class of the Insurance Library Insurance Library Association of Bos- 
Second Prize -To the member of the aamdathen of Boston who took the ton who took the examinations of the 
current year’s cl: iss receiving the high- examinations of the Insurance Institute Insurance Institute in April, again be- 


Employers’ Liability and Massachusetts 
Bonding & Insurance for highest marks 
ceive din examinations in the fire, casu- 

sity and suretyship classes by students 

who took the Institute examinations last 

April. ‘Those winning the fire insur- 

ance awards of the Boston are as fol- 

lows: 

First Prize—To that student complet- 
ing the three-year course in fire insur- 
wnce with the highest average mark, to 

John R. Hudson, an employe of the 


New Jersey Insurance Course 


Will Be Launched This Fall 


Complete details are now announced 
f the new insurance course sponsored 
by the New Jersey Association of Under- 
writers which will be given this Fall at 
the University of Newark under the di- 
rection of Professor Laurence J. Ack- 
erman, who will be the lecturer. The 
class will start about September 20 and 
enrollment will be open to all and not 
just members of the ag ents! association. 

Cost of the insurance course will be 
$44 for sixty hours of alae. Subjects 
to be covered are as follows: history of 
insurance, types of carriers, the Ameri- 
can Agency System, life, fire, inland ma- 
rine and casualty insurance, organization 
and conduct of an agency and law of 
insurance agency and brokerage 

The committee of the agents’ associa- 
tion which has developed this important 
educational course to increase the know!- 
edge of insurance of those engaged in 
the business consists of H. Donald 
Holmes, chairman of the association's 
executive committee, Past-Presidents Ed- 
ward M. Schmults and Herbert A. 
Faunce, President Charles E. Meek, Jr., 
and Secretary- Treasurer William F. 
O'Brien. 

This insurance course, known as Insur- 
ance 101-102 in the University of Newark, 
will include two two-hour written exami- 
nations and two three-hour written ex 
aminations during the year. 

Associate and Fellow Awards of Ass’n 

The agents’ association has also ar- 
ranged two educational programs lead- 
ing to the awards of Associate and Fel 
low of the New Jersey Association of 
Underwriters. The first award will be 
given those who complete a prescribed 
program at the University of Newark 
calling for the study of economics, busi 
ness English, marketing, accounting and 
the hew insurance course. Those who 
continue their education by taking an 
additional course in casualty insurance 
banking and fin: ince, insurance law, gov- 
ernment of the United States and public 
speaking will receive the Fellow certifi- 

cate. The academic year opens Septem- 
ber 20 and registration must be com- 

pleted by September 16. 


D. M. Morrison New Jersey 
Special of Globe & Rutgers 


The Globe & Rutgers Fire announces 
the appointment of Duncan M. Morrison 
4s special agent in New Jersey wher: 
he will be associated with Special Agent 
Raymond Shephard in handling the busi- 
ness of be th the Globe & Rutgers and 
the American Home Fire. 

Mr. Morrison has been active in New 
Jersey field work for some time, having 
been associated with the Niagara Fire 
for many years. 

C. H. DUFF DEAD 

Charles H. Duff, chief adjuster for the 
\etna C asualty & Surety at Richmond, 
Ya, 1s dead at 52, He had been with the 
company for twenty-five years. 
_ Edward M. Parrish, acting chief ad 
Juster pty, Mr. Duff's last illness, has 
resigned to enter another line of busi- 
ness after isin years’ service, 


est marks in the Institute examin: ations in April, because of the closeness of the cause of the closeness of the marks, was 
held in April, to Winchester Smith, an marks, was distributed in equal amounts distributed in equal amounts as follows: 


employe of the United Mutual Fire, as follows: Ridgley S. Brown, Employers’ Lia- 
whose mark was 95%—$20. Clayton B. Wentworth, New England bility, whose mark was 79%—$10; John 
Third Prize—To the student receiv- Mutual Life, whose mark was 97%—$10; S. Haley, U. S. Fidelity & Guaranty, 
ing the next highest mark in the same Richard R. Stanwood, Jr., Obrion, Rus- whose mark was 79%—$10; Miss Anna 
examinations, to Wendell B. May, an sell & Co., whose mark was %.5%—$10: Chopek, Massachusetts Bonding, whose 
employe of the United Mutual Fire, George H. Duffield, American Mutual mark was 76.5%—$10; William J. Burke, 
whose mark was 94.5%—$15. Liability, whose mark was 96%—$10; Al- U.S. F. & c. whose mark was 75%— 
Fourth, Fifth and Sixth Prizes —$5 fred G. Morse, Frank Bishop Co., Paw- $10; Frank D. Whipple, Century In- 
each, to Darwin C. Gallup, Pawtucket tucket, R. I, whose mark was 95.5%— derminity, whose mark was 75%—$10. 
ee ~ . 
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HOW FIREMAN’S FUND GOT ITS NAME 


Dowie THE COLORFUL ERA of volunteer firemen and hand-drawn, 
hand-operated engines, a retired sea captain established an insurance 
company to operate in partnership with the San Francisco Fire Depart- 
ment. ¢ Ten percent of the company’s profits was paid to the firemen’s 
charitable fund. A metal plaque or “house mark” was attached to each 
building insured in the hope that the volunteers would redouble their 
efforts in safeguarding buildings bearing the “Fireman’s Fund” mark. 
¢# This impractical profit-sharing feature, dropped within two years of the 
company’s founding, thus determined the company’s name — Fireman’s 
Fund. # Today, a stabilizing factor in the nation’s business and world 


commerce, Fireman’s Fund celebrates its 75th Anniv ersary! 


Fire - Automobile - Marine + Casualty - Fidelity - Surety 


PREMANS FUND GROU 


liremans Fund Insurance Company ~ Occidental Insurance Company 
Home Fire & Marine /nsurance Company 
ireman’s Fund Indemnity Company ~ Occidental idemnily Company 


Head Office: SAN FRANCISCO 
NEW YORK - CHICAGO - BOSTON - ATLANTA -: SEATTLE - PORTLAND - LOS ANGELES 
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N. J. Agents Prepare 
For Annual Meeting 


SEVERAL SPEAKERS SECURED 


Reilly, Sion Asbo Hickman 
and Cheyney to Be Heard at 
Asbury Park Convention 


secured for the for 


Speakers already 
ty-fifth annual convention of the New 
Jersey Association of Underwriters, to 


be held September 
Carteret Hotel at 
include Commissioner 
Insurance Louis A. 
S. Dauwalter of the 
ment Office, Insurance Professor L. J 
ig er of the University of Newark, 

Col. Frederick Hickman of Atlantic City, 
past-president of the state association 
and chairman of the New Jersey high- 
way safety committee and Vice-Presi- 
dent William J. Cheyney of the National 
Retail Furniture Association. Other 
speakers will be announced later. 

The meeting will open Thursday, Sep- 
tember 15, with a golf tournament and 
get-together dinner in the evening. The 
business session will begin Friday morn- 
ing and continue during the day. Clos- 
ing the convention will be a dinner Fri- 
day evening, 

Among features will be the awarding 
of the Wilson Memorial Cup to the out- 
standing local board, the awarding of a 
cup for the golf tournament donated by 
the Berkeley-Carteret Hotel, and numer- 
ous other prizes; the rendering of an- 
nual reports, election of officers, and 
the delivery of important messages by 
the speakers. 

“Word Magic” Film to Be Shown 

Through the courtesy of the Aetna 
Casualty & Surety the newest sound film 
on salesmanship, “Word Magic,” will be 
shown during the convention. The film 
has been widely heralded as being the 
best of its type. 

The Insurance Women of New Jersey 
have announced that many of their mem- 
bers will attend the convention To- 
ward the close of the association’s Fri- 
day afternoon session the women will 
hold a brief business meeting and will 
be addressed by Thomas Deering of the 
Fire Association of Philadelphia on in- 


15-16 at the Berkeley- 
Asbury Park, N. J., 
of Banking and 
Reilly, Director F 
Business Develop- 


land marine lines. 

The Monmouth County Insurance 
\gents Association will hold its next 
meeting at Asbury Park in conjunction 
with the state convention. Two addi- 
tional members have joined the Mon- 
mouth board, making a total of fifty- 
nine at present. 

The Monmouth County committees ap- 
pointed to assist with the state conven- 
tion are as follows: 

Golf: Theodore Appleby, Asbury Park, 
chairman ; Hubert M. Farrow, Red Bank; 
S. H. Calvert, Asbury Park 


Registration and reception: Al. Stans- 
bury, chairman; Fred Smith, Sr., Asbury 
Park: Donald C. Butcher, Freehold: 
Louis E. Bronson, Ocean Grove; Jim 
Woolley, Long Branch. 

Ticket committee: Jack Jones, Bel- 
mar, chairman; Willis Wulff, Asbury 
Park; Walter C. Reid, Allenhurst; George 
Hunt (Milan Ross Agency), Asbury 
Park; Harold Warren (Albert Robbins, 
Inc.), Asbury Park: Fred Smith, Ir, 
(Brewer & Smith), As bury Park i 

The state association convention com- 


nuttee consists of President Charles E. 





Connecticut Will Curb 


Licensing of Part-Timers 


Commissioner John C. 
seeking to solve 


Insurance 
Blackall of Connecticut, 
the problem of unqualified persons 
licensed as insurance agents, says that 
his Department will not license as pro- 
ducers persons Who devote only part of 
their time to insurance unless they in- 
dicate that they will ultimately give all, 
or the greater part, of their time to in- 
surance. The Commissioner says that 
“there is no reason to permit continuance 
of a condition that will bring into the 
fire and casualty field a large group of 
men and women who will handle only 
half a dozen policies a year and have no 
intention of ever becoming real insur- 
ance agents.” 


Two New York Brokers Lose 


Increased Rate of Brokerage 


The arbitration committee of the New 
York Fire Insurance Exchange has acted 
to deprive two local brokers of the in- 





creased rate of brokerage granted to 
those who file the so-called brokers 
pledge. It is presumed the brokers are 


alleged to have accepted excess broker- 
age from a member of the exchange. 

The brokers affected are William Eisen- 
berg, 151 Montague Street, Brooklyn, 
and Fred A. Plessner, 225 Broadway, 
Manhattan. In a statement Manager 
Harold M. Hess of the exchange said in 
part: ; 

“In each case the action described is 
based upon a finding of breach of that 
portion of pledge to the New York 
Fire Insurance Exchange reading as fol- 
lows: ‘I will not accept from any source, 
directly or indirectly, a higher rate of 
brokerage on risks situated in the area 
of the exchange than is allowed by the 
rules of that organization. I agree that 
any violation of this pledge shall be held 
to constitute a revocation thereof by 
me.’ 

“Please also be advised that until 
further action and promulgation by the 
arbitration or grievance committee pay- 
ment to these two brokers of brokerage 
in excess of that payable to unpledged 
brokers on business located in the terri- 
tory of the New York Fire Insurance 
Exchange, effective on and after Au- 
gust 1, 1938, is in violation of section 
17(a) of the agreement.” 





B.D.O. OF HELP TO BROKER 


The current issue of the bulletin of the 
Independent Brokers Association of 
3rooklyn contains the following: “The 
other day one of our members had a 
problem in competition between stock 
and non-stock carriers, and asked for 
information from the Business Develop- 
ment Office, at 116 John Street, New 
York City. 

“We wish to thank F. S. Dauwalter 
for the generous help and assistance his 
office furnished. The broker held his 


line.” 





Meek, Jr., Executive Committee Chair- 


man H. Donald Holmes, Secretary-Treas- 


urer William F. O’Brien, Executive Com- 
mitteeman Hubert M. Farrow and Presi- 
dent Stephen E. Pawley of the Mon- 
mouth County Association. 


NEW PARTNERS TAKEN 





Obrion, Russell & Co. Admit Robert J. 


Dunkle, Robert T. Forrest And 
Julius F. Haller 


Obrion, Russell & Co., Boston, have 
admitted to partnership Robert J. 
Dunkle, Robert T. Forrest and Julius F. 


Haller. Mr. Dunkle is a son of the late 
Robert J. Dunkle, former senior part- 
ner in the firm. He has held several 


important insurance connections and in 
1929 became manager of the Philadel- 
phia branch of the Alliance Insurance 
Co. and in 1933 took charge of all agen- 
cies for the North America fire group 
in the Philadelphia local office. A year 
later he became manager of the fire de- 
partment for the same group of com- 
panies in the New York office under the 
general manager. In March of this vear 
he returned to the home office of the 
North America group in Philadelphia, 
which position he leaves to take up his 
new duties. 

Mr. Forrest joined the firm in 1911 
and has been in its liability department 
since that time. Mr. Haller has been 
with the firm since 1907. 





Louis C. Kuhn, Well Known 
Brooklyn Producer, Dies 


were held Tuesday 
morning at St. Francis Xavier’s Roman 
Catholic Church in Brooklyn for Louis 
C. Kuhn, well known insurance broker 
and agent, who died Saturday night after 
a long illness. He was about 48 years 
of age. Surviving him are his widow, a 
daughter and several brothers and sis- 
ters. It is understood that Mrs. Kuhn 
will carry on the insurance business of 
her late husband. 

Mr. Kuhn entered insurance in Brook- 
lyn in the office of Benedict & Benedict. 
Later he became a partner in the agency 
of Cavanaugh & Kuhn. This partnership 
was dissolved in 1928 and Mr. Kuhn or- 
ganized the O’Brien Underwriting Agen- 
cy in which he was associated with Har- 
old J. Randall and Miss Sylvia Wiener. 


Funeral services 


Mr. Kuhn was the founder and _ first 
president of the Brooklyn Insurance 
Brokers Association, The organization 


was started in order to get brokers to- 
gether to oppose passage of a bill at Al- 
bany designed to require brokers to pay 
excessive license fees. Mr. Kuhn was 
also a member of the Sons of the Revo- 
lution, St. Patrick’s Society, Emerald As- 
sociation, Elks and several political and 
athletic clubs. 


BLUE GOOSE REGISTRATION 


Further details of plans for the Grand 
Nest convention of the Blue Goose at 
Los Angeles this month are announced 
by Chairman V. W. McKinney of the 
general committee of arrangements. Res- 
ervations for the convention at the hotels 
now approach the 300 mark. He said 
that the Blue Goose special train would 
leave Chicago the night of August 18, 
and arrive in Omaha, Neb., Sunday morn- 
ing, where the delegates from the Neb- 
raska Pond would board the special, 
which will run as a section of the Los 
Angeles, Union Pacific Streamliner. 





NEW MARYLAND OFFICE 


Incorporation papers for A. M. San- 
ders & Co., Inc, Bethesda, Md., have 
been filed with the Maryland State Tax 
Commission. The company is authorized 
to engage in the general insurance busi- 
ness, Allard M. Sanders, Sylvester Met- 
tenberg and Edward C. Kriz are the 
incorporators. 





EDWARD J. CAHILL DIES 


Edward J. Cahill, 75 years of age, in- 
surance and real estate agent of Boon- 
ton, N. J., died on Monday at his home. 
He was also vice-president of the Boon- 
ton Trust Co. A life-long resident of his 
home town, Mr. Cahill had been engaged 
in insurance over forty years. Surviving 
is his widow. 


ee 
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J. L. BRANDMAIER IS MANAGER 





Branch Office Will Offer Combined Fire 
and Casualty Facilities to Local 
Producers 





Effective August 1 the combined fa- 
cilities of the Standard of New York 
and the Standard Surety & Casualty 
were placed at the disposal of producers 
in Philadelphia and surrounding territory 
through the branch office formerly main- 
tained solely by the latter company at 
114 South Fourth Street, Philadelphia, 
J. L. Brandmaier is in charge of the joint 
office. Mr, Brandmaier, who is already 
well acquainted in the territory, has the 
benefit of broad experience both in fire 
and casualty insurance and, as the result 
of home office, field and agency work, 
knows what the head office wants and 
what the local agent has to cope with, 

Within recent weeks J. A. Kelsey and 
George C. Day, president and vice-presi- 
dent, respectively, of the Standard, have 
been elected to corresponding Offices in 
the Standard Surety, assuring closely 
unified operation. At the same time, 
John Nubel, formerly production mana- 
ger of the Globe Indemnity, was added 
to the executive staff. 


Entered Business in 1909 


Mr. Brandmaier’s insurance experience 
began in 1909 when he joined the United 
States branch office of the old Aachen 
& Munich as an office boy. Mr. Kelsey 
was then United States manager of that 
company. In ten years with the Aachen 
& Munich Mr. Brandmaier worked in 
all departments of the company and, 
when it retired from the field, entered 
the local agency business in Newark. In 
six years’ time he built up a substantial 
volume of fire and casualty premiums and 
in addition engaged in real estate and 
building operations. In 1924 he went to 
Florida where he engaged in insurance 
and building construction, He was in 
that state during the great hurricane 
and gained engineering experience in the 
reconstruction period that followed. 

Returning North Mr.  Brandmaier 
joined the Firemen’s group. He became 
assistant to Vice-President A. Kemp and 
was placed in charge of underwriting 
for New York State. Later he became 
associated with the Hudson-Svea-Skan- 
dia group in charge of the Southern and 
Southwestern states. 

In March, 1934, Mr. Brandmaier was 
appointed special agent for the Standard 
and the Tokio in eastern Pennsylvania, 
Delaware and the District of Columbia. 
He became one of the leading producers 
for his companies, adding a number of 
important offices to the agency plant. 
While in New York Mr. Brandmaier 
served two terms as president of the 
Insurance Examiners Association of New 
York. He is a member of the Under- 
writers Club of Philadelphia and_ the 
Anthracite Field Club of Scranton. 

As manager of the Philadelphia branch 
office Mr. Brandmaier will be assisted by 
a competent staff including Arnold 
Schmierer, chief underwriter, and Stew- 
ard Wolcott, claims manager. Announce- 
ment will be made in the near future 
of the appointment of an additional cas- 
ualty special agent. 

The Philadelphia office will supervise 
eastern Pennsylvania, part of Maryland, 
the District of Columbia and the State 
of Delaware for both companies and in 
addition will have jurisdiction over south- 
ern New Jersey for the casualty com- 
pany. Between the two companies full 
facilities will be available for all classes 
of fire, casualty and surety business. 





HERE FROM CALCUTTA 


A visitor to Crum & Forster this week 
was S. N. Sincar of Bird & Co., chief 
agents in India of the Western Assur- 
ance of Toronto, president of which is 
E. A. Brownell. Mr. Sincar was edu- 
cated in Calcutta. 
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Transferring of Whiskey Causes 
Fire Underwriters Some Concern 


Notice has come to the attention of 
some Kentucky local agents, and reports 
have also been made to George H. Par- 
ker, manager of the Kentucky Actuarial 
Bureau, regarding cases in which at least 
some distillery warehousemen in Ken- 
tucky have transferred barrels of whis- 
key from one warehouse to another for 
their own convenience and without the 
knowledge or consent of the owners of 
the whiskey. 

This is extremely hazardous practice in 
that the standard form of warehouse re- 
ceipt, such as issued to owners who pur- 
chased the whiskey, and which standard 
form was approved by the banking inter- 
est, contains no provision for removal of 
whiskey from one warehouse to another, 
and under terms of the warehouse re- 
ceipt contract the owner would have 
every right to figure that his whiskey 
would remain in the original warehouse 
into which it was entered until forced 
out of bond by the Federal laws which 
require that Fede al tax be paid and 
whiskey moved to a free warehouse at 
the end of ninety-six months. 

In many cases the receipts were sold 
in street form and resold, perhaps sev- 
eral times, with the result that the 
distiller has no knowledge of where the 
whiskey is actually owned, and frequent- 
ly the concern to which the receipts were 
originally issued is out of business and 
there is no way in which to trace sub- 
sequent ownership. 

In event whiskey has been moved from 
warehouse A to warehouse B, C, D, E, 
etc, the company which insured it in 
warehouse A would most likely deny 
liability if warehouse D burned and it 
was learned that the whiskey insured 
in A had been transferred to D without 
the knowledge of the insurance com- 
pany, and especially if warehouse A was 
not damaged in the fire. 

Frequently a distiller may figure that 
it would facilitate his operations to move 
certain whiskeys from one warehous¢ 
to another, but unless the owner can 
be located, so that he can notify his in- 
surance company of the change in ware- 
house, it should not be removed. 

Of course the distiller could probably 
carry insurance protecting him against 





‘Bennett Talk 


(Continued from Page 23) 


and is today maintaining it as a sub- 
stantial asset of the agents of the coun- 
try. Now that the national government 
is firmly intrenched on a spending and 
lending program running into the bil- 
lions, it has created for, or imposed 
upon the business of insurance, an un- 
common and sometimes onerous obliga- 
tion to provide all kinds of protection. It 
has proven a most difficult job to recon- 
cile the insurance theories of many of 
those occupying positions of authority 
in Washington, with the practical opera- 
tion and conduct of the insurance busi- 
ness. The agent’s job in all these vary- 
ing ramifications is to do what he can 
to reconcile these differences and_ if 
possible maintain unimpaired the agency 
System as it is now established, 

_ “L hold it to be indisputable that there 
is an inherent obligation resting upon 
all governments, national, state and 
municipal, to provide for and sustain the 
sick and the incapacitated who are un- 
able to provide for themselves. I se: 
no obligation on the part of the gov- 
ernment to support and maintain those 
Who are able and unwilling to work 
This class of citizens (and I am be- 
sinning to believe they are very numer- 
ous), is not entitled to, or worthy of the 
Consideration of others. This reasoning, 
Owever, leaves unaccounted for the class 
Which js willing and anxious to work and 
's unable to obtain employment. I have 
long held to the theory that as to this 
class, here is an obligation of business 
itself and not government.” 


liability for whiskey belonging to another 
without the owner’s knowledge or con- 
sent. 

The standard warehouse receipt pro- 
vides that there shall be no liability on 
the part of the distiller-warehouseman, 
in event of loss or damage by fire, ele- 
ments, theft, accident or causes beyond 
control of the warehouseman. However, 
removal of whiskey from one warehouse 
to another would not be covered by this 
clause, in that the original receipt shows 
it stored in a certain warehouse and it 
is supposed to stay in that house until 
the whiskey is taxpaid, unless 
ments are otherwise made as 
distiller and owner. 

There have been cases in which whis- 
kies were removed from one warehouse 
to another on account of foundations 
going bad and fear of collapse, but even 
in such cases the distiller should cover 
the whiskey pending such time as the 
owner can be notified of the change in 
location. In the old days some ware- 
house receipts provided for the distiller 
to have the right to move whiskey from 


agree- 
betw een 


UNDERWRIT 





PREFERRED FIRE WITH GOLUB 

Joseph Golub, 123 William Street, New 
York City, has been appointed suburban 
ceneral agent for the Preferred Fire of 
Topeka, Kan. His territory will include 
Rockland, Putnam, Westchester, Suf- 
folk and Nassau counties and such sec- 
tions of Bronx, Richmond and Queens 
counties as are not under the jurisdic- 
tion of the New York City division. The 
Golub agency also represents several 
other companies. 


FULTON FIRE GENERAL AGENT 


Hunter Lyon, Inc., of Miami, Fla., is 
taking the general agency of the Fulton 


Fire of New York for Florida. A. E 
Gilbert, vice-president of the Hanover 
& Fulton, was in Miami this week to 


close the contract with the general 
agency. 


\ssurance. 


one warehouse to another. However, no 
such provision appears in the so-called 
banker-approved receipts, such as were 
adopted three or four years ago and 
which are in general use today. 
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W. L. JACK NELSON LECTURER 
Twenty Students in U. S. F. & G. Home 
Office Course Visit Federal Bureau of 


Investigation; School Ends Aug. 16 


As a special feature of the Summer 
course being conducted in the home office 
of the United States F. & G., W. L. Jack 
Nelson of the United States Aviation 


Underwriters recently addressed the class 
on the development of aviation insurance. 

An interesting trip to the Federal Bu- 
reau of Investigation at Washington, D 
C., was also taken by the twenty or more 
students taking the course. They visited 


all the departments. McCord Sollen 
berger, director of the Home Office 
School, accompanied the students and 


well, manager, Government Service I 
reau of the U. S. F. & G. Earlier in the 


week the students inspected the Bermuda 





Clipper while it was in Baltimore, The 
school will end August 16. 
AGENT WED 52 YEARS 
John Findlay, who operates a_ local 
agency in Paterson, N. J., and Mrs 


Findlay celebrated their  fifty-second 
wedding anniversary last week. He en- 
tered insurance thirty-five years ago. 





RESULTS 


COUNT 


It pays to represent companies 


who will help you get material results 


from your insurance business. 


— Since 1849 — 


The SPRINGFIELD GROUP 


OF FIRE INSURANCE COMPANIES 


Geo. G. Bulkley, President 


SPRINGFIELD FIRE & MARINE INSURANCE CO. 
DEPARTMENT 
SENTINEL FIRE INSURANCE COMPANY - - - - 


CONSTITUTION 


MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY .- =: 





SPRINGFIELD, MASS. 
SPRINGFIELD, MASSACHUSETTS 
SPRINGFIELD, MASS. 


DETROIT, MICH. 
PITTSFIELD, MASS. 
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Powers, Kaplan & Berger Hold 


Golf Tournament and Dinner 


\n annual event at the Old Oaks Coun- Savage, W. A, Riordan, 


try Club, Purchase, N. Y, is an insur- (collector of internal revenue); A 
ance golf tournament and dinner, hosts Stewart Shields, John H. Shuttleton, 
being Powers, Kaplan & Berger, insur- Robert F. Tierney. 

ance lawyers. On August 3 was held The Events 

the eighth tournament, present being Banquet talks were made by Senator 


Kaplan and Samuel A. Berger, and Ed 
Kelly, insurance broker and librettist, 
was author of the Gridiron part of the 


agents, loss 
ofhcials. Some of 


150 executives of companies, 
adjusters and public 
the guests drove 


long distances to at- 


Left to right: 
Harold G. Howe, 
adjuster; Senator 
Abraham Kaplan; 

Leonard Peter- 

son, Home, and 


E. E. Ikier, 


adjuster. 





tend, Commissioner Bernard Savage of dinner. Among those attending the af- 
the Boar d of Standards and Appeals fair follow 
coming from Great Barrington, Mass. H. E. Abrams, P. M. Adamson, Lane B. 
pte" E. Turner, pre sident of a aut ere — ~ amiren nt ye Me —_ . 
W holesale Furniture E exposition Corp., Banta, Albert NS pow hg W Buttikoter. ’ 
won first prize for low gross—8l1. J. W. C. B. P. Carvalho, J. H. Chalenor, Joseph H 
Buttikofer was runner-up for low gross, hapman, Walter J. Christensen, F. Cooper, 
and Jefferson W. Latham won low net C. Dameron, “James Jargan, Jr, R. 


© Delaney, H. M. Douglas, Paul 
Delaney, Edwin H. Ely, Paul 
Forman, Wm. A. Fraser, 

Gertler, J. B. C. Guile, 


ux. Ht +a ro 
erndeing, Leslie D. 
a d Fox, John G. 


L. J. Banta, H. T. Delaney, (commis 


( 

L 
~ : ; = 
prize with 67, Other prize winners included Dr. 

I 
sioner of taxes and assessments of New Ex 


Left to right: 
Joseph H. Chap- 
man, Morgan 
Williams, Home; 
Edward Maeser of 
McDaniel & Mae- 
ser; Samuel Me- 


horter, Home. 





b 


Harold M. A. Gates, R. P. Halley, John J. 


James T. Dargan, Jr., 


M. Hess. E. E. 
W.A Kendall, 


Hannon, Jr., 


Ikier, D. Neal Iverson, William E. Hill, Thomas 
Himmelman, Hopkins, Harold G. Howe, 


are aese <, -k” . 
ble Many was = " Ti — Harold C. Hyer, H. M. Hess, Joseph Higgins, 
eehan (footba coach) ; arry >. Edward E. Ikier, D. Neal Iverson, G. H. John 
Murtha, Samuel \ Mehorter, Hugh son, Dr. Abraham Kaplan, Joseph W. ‘ 
McQuillan, (chief of intelligence unit, ™4ugh, Edward B. Kelly, Thomas A, Kelly, W. 


Arthur J Harry, 


Milo B. 


U. S. Treasury Department); E. C. . Phe: a 7 aa * — 

. es > : “te ; tohert S -andstreet, fferson M. Latham, 
Nive r, Lc nard Peterson, W \ Rattle M. F. Liebler, George W. L illy, William A. 
man, Tord Ringdahl, Commissioner Lohman, Ralph W. Long, Edward Maeser, Wil 


JOSEPH S. ALEXANDER DIES 

Joseph S. Alexander, 68 years of age 
and president of the Pittsburgh agency 
of Candless, Collingwood & Alexander, 
died last Saturday at his home in that ¥ August 
city He was born in Pittsburgh and 15. He will become associated with State 
resided there all his life. In addition to Agent C. A. “Pete” Jeffrey and Special 
conducting his agency business Mr. Alex- Avent W. A. Drewelow with headquar- 


NATIONAL UNION SPECIAL 
The National Union Fire of Pittsbureh 
announces the appointment of 
Jelinek as special agent, effective 


Howard 


ander served as president and chairman ters at 845 Insurance Exch: ange ee 
of the llegheny County Board of Fire Neb., and confine his activities mainly to 
Underwriters. He was also active in the States of Nebraska and South Da- 
Masonic circles and was a member of kota. Mr. Jelinek is a graduate of the 
several clubs. He is survived by his Universtiy of Nebraska and j joins the Na- 


widow and two 
Clarence H 


sons, C. Menges and 


tional Union after several years in the 
\lexander. 


banking and local agency business. 


TT THE EASTERN 
Sa UNDERWRITER L 


Joseph Higgins, 
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i¢ 
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Left to right: 
George Phillips, 
New York Board 
of Fire Under- 
writers; William 
A. Riordan, Auto- 
mobile Insurance 
Co.; Henry M. 
Douglass, N. Y. 
Fire Insurance 
Exchange; Sam- 
uel Berger; David 
Weinstock, ad- 


juster. 

liam J. Manning, Bernard R. Marcus, J]. | 
Mcehan, Samuel A. Mehorter, Jerome S. Miller 
Harry C. Moles, Dr. Joseph L. Morse, Stephen 
Mueller, Harry B. Murtha, C. Me gg . Joh 
MeGillvary, Hugh ee, S. H. MeViear, 
Jlehn A. McKew, E. C. Niver, J. J. O’ Donohue 

. A. Payne, W. H. Peterman, Leonard 
Peterson, G. H, Phillips, A. J. Powers, W. A 


Rattleman, Prentiss B. Reed, IJr., Sidney Rich, 
bk ( 


Richard, T. Ringdahl, W. A. Riordan, 
S. ©. Ritchie, Dr. Henry H. Ritter, John UH 


COMMENTS ON FIRE POLICY 


Fire Marshal Scott of Ontario Feels 
Some Proposed Changes in Standard 
Form Would Encourage Arson 

W. J. Scott, fire marshal of Ontario 
and one of the leading figures in the 
fire prevention field, has made some ob 
servations on the proposed revision of 
the New York standard fire policy b: 
the National Association of Insurance 
Commissioners. Mr, Scott attended the 
Quebec meeting of the commissioners 
and his thoughts give consideration to 
how changes in the policy, if adopted, 
would affect fraudulent fires and arson. 

In the “proposed simplified and mod 
ernized fire policy submitted as a basis 
for discussion to the committe there 
mpe ared several things which, in Mr 

ott’s opinio n, would have the possible 
an of encouraging fraudulent fires 
and making it more difficult to oppose 
the payment of dishonest claims, thus 
increasing the total fire loss and_ the 
cost of fire insurance. 

In the main draft the words of the 
New York standard policy reading 
“against all direct loss and damage by 
fire,” are changed to read “against all 
direct loss or damage by fire, lightning, 
smudge, smoke and explosion. .” This 
proposal would extend very radicaliy the 
coverage of the fire policy to an extent 
which is not even covered by the new 
supplemental contracts in force in 
Canada. 

The three new 
risk by this proposal are: : 
analogous to soot and smoke; “smoke,” 
which would apparently cover smoke 
from stove-pipes and fireplaces, both be 
ing friendly fires, and neither of wh'ch 
is covered by the Canadian policy, and 
smoke and soot from furnaces, which 
can be covered in Canada by supple- 
mental contract, and finally, “explosion,” 
which would appear to inc iude under the 
fire policy, loss from such things as 
dynamiting, bomb outraves and ex 
plosions of houschold cnablners. 

“Smudge” and “smoke” would 
not only broaden the coverage consider- 
ably, but a desire for redecorating, etc., 
might increase the possibilities of 
fraudulent fires. There is also the pos 
sibility of new types of heavy losses in 
trade fixtures and stock. If explosion 
losses could be collected under a fire 
policy, the work of fire marshals might 
be very radically extended, and certainly 
the possibilities of establishing “plants” 
and preparations for explosions would be 


classes added to the 
“smudge,” 





losses 
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Bernard A, 


7 Savage, Milton 
Schreiber, | A. Shea, E 


Leonard Shechey, A 





Stewart Shields, John H. Shuttleton, 
Smith, George Seyfried, Gene Sullivan, 
B. Shatkin, Mr Savale, R. W. Thompson, n 
Tierney, Robert Tierney, Edgar V. Treacy, 
Herman G rreiss, Leonard E. Turner, Frank 
| Vail, I P. Veitch, Davis Weinstock, Wp 


B. White. Mor ran Williams, Thomas 0. Wil 


liams. PL M Vinchester, Dr. Leonard Winter, 
loe Wolfe, T. Foionnk E. Wood. 
much greater even, than in planned fire; 


In a second proposed new draft sub- 
mitted by Chairman L. H. Pink, New 
York Superintendent of Insurance, the 
insuring clause is simply “against. all 
direct loss or damage by fire and light- 
ning,” which is similar to the present 
Canadian policy, except that therein 
lightning losses exclude damage to elec- 
trical appliances and equipment. How- 
ever, some of the conditions and limita- 
tions would be removed by the pro- 
posed drafts, 


MRS. WILLIAM STEDLER HURT 


Wife of Insurance Newspaper Man in 
Car Struck by Truck; Arm and 
Jaw Broken 
Mrs, William Stedler, wife of the New 
York resident vice-president of The In- 
surance Field, was seriously injured in 
an automobile accident July 30 at West 
Hempstead, L. I, when their car being 
driven by their son, Alwin, was. struck 
by a truck. Mrs. Stedler suffered a frac- 
tured arm and jaw, and was in the Nas- 
sau Hospital at Mineola until she was 
removed to her home at Woodhaven, L. 
I. Mrs. Stedler’s condition is much im- 

proved, 


SETTLE HESSIAN HILLS CASE 

The Hessian Hills Country Club fire 
insurance law case, which has been a 
matter of controversy for several years, 
has been settled by compromise, the 
defendant companies, Aetna, Hartford 
Fire and Home, paying $5,000 and secut- 
ing therefor a complete release from all 
claims The settlement was effected 
through the medium of Supreme Court 
Jus tice Aaron 3 Levy and the attorneys 
of the two parties. The country club 
was damaged to the extent of about 
$55,000 by fire in 1930 and the companies 
denied liz bility, "hak ling the fire was M- 
cendiary. Several suits arose out of the 
attempts of the owner of the club and 
the mortgagee to collect. 


CAIRE AGENCY APPOINTMENTS 

The Caire Agency, Inc., 56 Court Street, 
Brooklyn, has been appointed by the 
United Firemen’s of the Phoenix-London 
group for Brooklyn fire risks and_ the 
National Surety Corp. for burglary and 
plate glass lines. 

Other companies represented by this 
fast progressing agency are the Star of 
America, Lumbermen’s and Union Fire 
for suburban; Federal Union, Union Fire 
and Lumbermen’s for inland marine. 
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Marine Losses Above Normal 
For First Six Months of 1938 


ances have recently been placed to cover 


The half-yearly marine casualty re- 
turn of the Liverpool Underwriters As- 
sociation, just issued, throws light on the 
1938. The 


casualties 


trend of marine insurance in 
total number of 


shows a small reduction in the first half 


shipping 


of 1937, and appears in the loss book at 
3,302, as against 3,333. 


The first six months of 1937 showed 


a marked increase over the figure of 
290 recorded in 1936, and 2,683 in 
1935, so that the current year still re- 


mains at a level above normal. 

There were sixty-three total losses of 
vessels of 500 tons and over, the aggre- 
gate tonnage being 197,537. In 1937 ten 
more vessels were lost, but the tonnage 
was only 166,387. The difference is al- 
most entirely accounted for by the de- 
struction by fire at Havre of the Lafay- 
ette in May. <A considerable number 
of total losses were also caused by war 
risks in Spain. 

Effects of Large and Small Losses 

So far as the effect on underwriting 
experience is concerned much depends 
upon the size and value of the variou 
ships concerned. Where a smaller num- 
ber of vessels of a higher value are lost 
the ageregate strain on the market will 


be heavy, but will probably be more 
widely distributed through reinsurance. 
On the other hand, losses of smallez, 
less valuable vessels may be concen- 
trated among fewer underwriting in- 
terests. 


The Spanish war is still providing its 
share of losses and casualties, although 
with less frequency than was the case a 
month or two ago. Subsidiary insur- 


Moving the adoption of the report at 
the annual meeting of the Insurance In- 


stitute of London, William A. Hurst, 
immediate past president, read the ad- 
dress of President A. G. Sweet, who 


was unable to be present owing to ill- 
ness. President Sweet wrote: 

“The international character of insur- 
ance needs no emphasis, but I am glad 
that during my year of office the op- 
portunity has been afforded of extending 
and consolidating the link of the institute 
with insurance in its international as- 
pects. For some years past we have had 
each session the benefit of interesting 
addresses by ieading insurance men trom 
abroad, but in May last we were able 
to extend the scope of these interna- 
tong il contacts. 

“T refer particularly to the visit to the 
institute of an important delegation of 
leading German insurance men, to the 
admirable paper presented to the insti- 
tute by Mr, Brass, leader of the eco- 
nomic group, banking, and insurance, in 
the Reich, and to the visit of prize win- 
ners in the Banking and Insurance Group 
Examinations of the German Arbeits- 
front. To cooperate with the council in 
the arrangements for these visits the 
Services of the representatives’ commit- 
tee were enlisted. In the result the 
visits were successfully carried through 
and went far to consolidate friendly re- 
lationships between insurance men in 
the two countries.” 


Institute Brings Men Together 


The purpose of the institute, said the 
report, was, in the main, the education 
of its members and the promotion of 
800d feeling among them. It serves to 


members of a British crew against 
death by war risk up to a limit of £1,200 
($6,000) per person, at a rate of 25%, 
such insurance being to provide a benefit 
over and above the normal compensation 
payable under the Workmen’s Compen- 
sation Act. The immediate outlook for 
this branch of marine underwriting, of 
course, depends on the development of 
the political situation, 
New War Risk Rates 

The joint rating committee of marine 
underwriters in the British market has 
just decided to quote minimum terms 
for war insurance in respect of mer- 
chandise carried in vessels under the 
Greek, Panamanian, or Russian flags on 
Mediterranean voyage On July 16 a 
list of fourteen nz stiendlities was issued 
whose vessels were to be subject to a 
special minimum rate of two shillings 
sixpence per £100, or one-eighth per cent. 
Hitherto it has been left entirely to un- 
derwriters to exercise their discretion 
respecting rates that should be quoted 
for vessels belonging to nationalities not 
enumerated. 

The present recommendations are that 
the cod ante war risk rates for cargo in 
Greek and Panamanian vessels shall be 
ten shillings per cent and in Russian 
ships forty shilli ings per cent (4% and 2% 
respectively). None of the minimum 
rates quoted applies to shipments to and 
from ports in Spain and Spanish Pos- 
sc ssions, 

The joint rating 
it is considering 
tion with Mediterranean 
that an amended schedule 
in the near future. 


committee adds that 
other points in connec- 
voyages and 
will be issued 


London Institute Broadening 
Its Educational Facilities 


institutions 
to be in 
ground 


together men and 
interests at first appear 
and finds common 
among them. Within the institute there 
are no differences, nor distinctions, tariff 
or non-tariff, Lloyd’s or companies, un- 
derwriters or brokers, commercial insur- 
ance or social insurance. During the past 
year the ties which bind the teal in- 
surance community into a_ corporate 
whole have been further strengthened 
In this connection the post-graduate 
lecture of Sir William Palin Elderton, 
chairman of the British Insurance Asso- 
ciation, on “The Impossibility of War 
Risks Insurance,” succeeded in bringing 
together many divergent interests. \ 
forum was provided for the exposition 
of a subject of pertinent intcrest to the 
insurance world and to the community 
as a whole. This marks a development 


bring 
whose 
opposition, 


of the institute’s structure which will 
prove in due course of the greatest 
benefit. 


Special Lectures During Last Year 
The president also referred to the 


course of special lectures on technical 
subjects conducted during the year, for 
the first time, which was an extension 


of the post-graduate work of the insti- 
tute and which helped to show that the 
worth of the institute to its members did 
not end on their attaining the fellowship 
diploma of the Chartered Insurance In- 
stitute. There was still much room, he 
added, for expansion of the technical 
aspects of the institute’s educational 
work, and he hoped that future presi- 
dents would devise means of effectively 
encouraging intensive research work. 
During the year a series of special 
lectures was arranged for the benefit 


Marine pore ees 
Hull Risk Brokerage to 12% 


Douglas C. 
vises that the 


Anderson, underwriter, ad- 
board of managers of the 
American Marine Insurance Syndicate 
have decided, due to the limited 
bilities of underwriting hull business at 
a profit, and, in order to minimize com- 
panies’ overhead on same, to reduce the 
brokerage on this class of business from 
144% to 12%. 

The Syndicate has for some time main- 
tained a policy of not binding or renew- 
ing hull insurance prior to ninety days 


pe SSI- 


before attachment of risk. This policy 
will be adhered to, and all risks bound 
on and after October 1, 1938, will be 
subject to a brokerage of 12% only. 


London re Amends 
Polish Coal Warranty 





Effective August 1 the Institute of 
London Underwriters’ Polish coal war- 
ranty has been amended to read “War- 
ranted no Polish coal as cargo except 


r European voyages not south of Cape 
Finisterre.” This new limit of warranty 
free trading includes the French Atlan- 
tic ports south of Bordeaux and the 
ports on the north coast of Spain on 
the western side of the country. 

At the beginning of 1938 the London 
Institute adopted a “warranty” under 
which insured vessels could carry Polish 
coal only on European voyages as far 
south as Bordeaux. A number of seri- 
ous fires had occurred in coal from Po- 
land carried on igs voyages. 

So far as cargo insurance is con- 
cerned aulbeoundinene can charge adequate 
rates on any interests considered un- 
usually hazardous. Underwriters on the 
hulls of ships insured for periods of time 
cannot control the cargoes such ships 
may carry unless there is some express 
provision in the policy conditions. 

By selecting Bordeaux as the southern- 
most limit within which Polish coal can 
be transported without any additional 
premiums, underwriters have excluded 
such ports as Corunna, Santander and 
Bayonne, although the risk was not ma- 
terially increased by the extra time taken 
in sailing to those ports. 


O. B. Brown Loyalty Group 
Secretary at Chicago 


O. B. Brown, who has been Indiana 
state agent for the Firemen’s, Girard, 
Milwaukee Mechanics, National - Ben 
Franklin and Keystone Underwriters for 
the past eight years, has been appointed 
secretary for all fire and casualty com- 
panies in the Loyalty group with head- 
quarters in the Western department at 
Chicago. 

Ross a Moore, 
the Indiana service 
companies in the group and state agent 
for the Concordia and Pittsburgh Un- 
derwriters, has been promoted to state 
agent for the entire fire group in addi- 
tion to his duties as manager of the 
service office. He will be assisted by 
Floyd W. Buschlen and J. W. Byrne, 
who have traveled Indiana for some time 
as special agents. 


who is manager of 
office for all fire 


Harrison H. Derrick, who has local 
agency and field experience, has been 
appointed special agent for the croup 
and will also work under Mr. Moore 


The Indiana field office will continue in 
the Guaranty Building, Indianapolis 


of members whose interests were par- 
ticularly in social insurance. <A _ similar 
series was in contemplation for next ses 
sion, and it was proposed in November 
to hold the second National Insurance 
Conference. The president expressed the 
hope that by these means national in- 
surance members might be brought into 
closer contact with the institute move- 
ment, and to realize fully the potential 
advantages it had to offer them. 

At the conclusion of the meeting Ar- 
thur S. Rogers, general manager of the 
London & Lancashire, was invested as 
president of the session 1938-39. A. Mac- 
Donald, general manager of the Royal 
Exchang ze, was elected deputy president. 
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Lutine Gold Recovery 
Stirs Much Excitement 


BELL IS RUNG AT LLOYD'S 
Hope Held That More Than $5,000,000 
In Gold May Be Salvaged From 
139 Year Old Wreck 





The Lutine Bell was twice at 
July 29, in 
the time-honored custom observed when 
news is to be announced. The 
caller in the rostrum then informed the 
members that the first gold bar recov- 
ered by the Dutch tin dredger Karimata 
from the Lutine had been dredged the 
previous night. Lloyd’s 
agent wired that the bar 
and one-half kilogrammes. 
eight inches long and worth, 


rung 


Lloyd’s on accordance with 


Loc vd 


Amsterdam 
weighed three 
The bar is 


at present 


rates, about $4,200. It is being sent to 
Lloyd's. 

The excitement in Terschelling over 
this first success of the Karimata’s et- 
forts has reached fever point. It is 
supposed that the Lutine’s treasure, 


originally valued at £1,250,000 ($6,250,- 
000), is in a chamber in the stern of 
the wreck. The bar recovered had prob- 
ably drifted away from the main 
treasure. 

When the news that a bar had been 
recovered was telegraphed from the 
Karimata, flags were hung out on all 
the buildings in Terschelling harbor. 
People gathered in little groups to cheer 
and vacationists camping on the island 
gathered on the shore. 

Bar of Gold Carried Through Streets 

When the boat arrived from the Kari- 
mata, bringing the work people from 
the night shift home, the overseer of 
the work carried the bar of gold through 
the streets of the village, holding it 
aloft for all to see and cheer. He was 
followed by a parade of scores of natives 
and visitors, who cheered as_ though 
they were celebrating a great victory. 

It was in October, 1799, that the frigate 
Lutine sank in a storm off Terschelling 
while carrying £140,000 ($700,000) in coin 
and £1,060,000 ($5,300,000) in bar gold, 
despatched to British agents in Hamburg 
for the expenses of the war againsi 
Napoleon. Of the 300 people aboard her 
one got ashore, but died the next day. 

Attempt after attempt has been made 
to salvage the gold. A few years ago 
£100,000 ($500,000) worth was recovered. 
Although her exact position is known, 
the task of raising her has always been 


difficult because of shifting sand and 
shale. 
The Karimata has 131 scoops made 


of special steel each of which cost $500 
Her complete technical equipment cost 
$1,250,000 and her owners have a license 
from Lloyd’s for the salvage operations. 
Recently the Karimata brought up a 
number of Spanish coins, presumed to 
have belonged to the Lutine’s passengers. 

The British share in any gold re- 
covered is now vested in Lloyd’s. When 
the vessel foundered the underwriters 
met the claims made upon them for the 
loss, but as Britain was then at war 
with Holl: and the Dutch government for 
a time claimed that anything salvaged 
was theirs as spoils of war. Later, a 

ompromise was reached on the British 
a Dutch claims. 

\part from the insurances on the Kari- 


mata, insurances were placed both in 
Britain and Holland to cover the ex- 
penses, up to a certain limit, of the or 
ganizers of the salvage expedition, the 
Billiton Tin Co. The effect of these 


arrangements is that the underwriters 
took an even chance on the success of 
the salvage attempts. Those who sup 
ported the expedition were confident that 
if the gold was still in the position 
dredged the Karimata would be able to 
raise it. 


750 IN NEW ‘JERSEY ASSOCIATION 
Membership in the New Jersey Ass 
ciation of Underwriters has now reached 
750, a new record high. It is hoped by 
the leaders of the agents’ association to 
reach the 800 figure by the time of the 
annual convention at Asbury Park next 

month. 
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eee Auto Rate 
Plan Urged by Pink 


FOR OPERATION IN OCTOBER 
N. Y. Superintendent Commends Special 
Committee for Good Work Done; 
Preferred Risk Rate Favored 


Superintendent of Insurance Louis H. 
Pink announced his decision yesterday 
in regard to the safe driver reward plan 
and other auto liability rating plans pro 
posed by various companies which have 
been carefully studied for several months 
past by a special committee. Briefly, 
the Superintendent approves no particular 
plan of the several presented to him, 
but urged the adoption of a composite 
arrangement which would provide pre- 


ferred risk rates for careful drivers 
entitled to them. This arrangement, 
in the nature of a compromise plan 


which the committee believes to be a 
substantial improvement on the various 
plans considered, has been agreed on 
as to main principles and features al- 
though some of its details have yet to 
be worked out. Its main provisions, 
which favorably impress Superintend 
ent Pink, are as follows: 

1. Experience period covering twenty- 
one months beginning two years prior 
to the effective date of the policy and 
ending three months prior thereto. 

2. Class A (preferred risk) rating to 
apply prospectively to assureds having 
a record of no bodily injury accident 
and not more than one property dam- 
age accident during the experience period. 

3. Surcharges to assureds with acci- 
dent records not entitling them to pre- 
ferred risk rating 

4. Signed applications by applicants 
for insurance or certificates of previous 


carriers required where company does 
not have records for the full experience 
period, 

Calls Plan a Credit to Committee 


Mr. Pink said: “I believe that the plan 
does credit to the committee and obviates 
to a considerable extent the disadvan- 
tages and criticism of the other plans 
while retaining many of these best fea- 
tures. It is fundamentally on a sound 
rating basis. It gives a monetary reward 
to safe drivers who avoid serious or 
repeated accidents.” 

In view of the fact that a new rate 
revision will be established in the Fall 
the Superintendent could see no advan- 
tage to any one in putting the plan in 
operation now and changing the prem- 
ium rate in a few months. It is our 
hope and expectation, he said, that as 
a result of educational work on the 


part of public officials, insurance com- 
panies and civic organizations as well 
as the effective enforcement of vehicle 


and traffic laws, it will be possible to 

mtinue the reduction of automobile 
rates which has been going on for some 
time in New York City and in many 
districts in the state. The rating organi- 
zations are now compiling the statistics 
showing the experience for the past year 
and expect to be able to submit tenta- 
tive rates to the department for con- 
sideration for the ensuing year some 
time in October. 

“It would seem advisable to put the 
new plan in operation at that time,” 
the Superintendent said. The committee 
is urged to complete its work at the 
earliest possible date so that the rating 
organizations will be in a position to 
file a plan along the lines indicated 
which will be effective at the time of 


the adoption of the new rates. 
Members of the special committee 
include William Leslie, National Bureau 


of C. & S. Underwriters, as chairman; 


30 Travelers Branches 
Qualify in Auto Drive 


TO MEET IN WHITE SULPHUR 





Automobile Readership Congress Set for 
Sept. 7-9 at The Greenbrier; Three 
N. Y. Offices Among Winners 





Major Howard A. Giddings, vice-presi- 
dent of the Travelers, has just announced 
the results in the 40th anniversary safe 
driver campaign participated in by fifty- 
four branch offices of that company dur- 
ing April, May and June. In the face 
of the business recession and competi- 
tive conditions which confronted the 
contestants in this period, Major Gid- 
dings happily reports that thirty offices 
qualified as winners, a number of them 
showing gains of more than 10% in 
net number of auto bodily injury risks 
and making increases of from 5 to 10%. 

The staffs of the winning branches 
have therefore earned the company’s 
invitation to attend the Automobile 
Leadership Congress which will be held 
at The Greenbrier, White Sulphur 
Springs, September 7 to 9. In his letter 
to the casualty field staff of the Travelers 
Major Giddings says in part: 

“At the end of June the company 
had countrywide, excluding . Massachu- 
setts, a gain in number of automobile 
bodily injury risks, which trend most 
certainly is in the right direction. 
Furthermore, the ratio of ‘not takens’ 
to the net number of risks was some- 
what less at the end of June than for 
the corresponding period of last year. 
That is a healthy sign. It is to be ex- 
pected that the good work done by al! 
during the automobile campaign will 
continue for the rest of the year. Geu- 
eral business conditions are looking up 
and the opportunities to increase th 
company’s volume of desirable auto- 
bile business will always prevail.” 

Three New York offices were among 
the thirty winners—55 John Street, 42nd 
Street and Yonkers branches—and their 
production success has a_ sentimental 
angle as the appeal was made to brokers 
to “roll up a large volume of business 
for Vice-President John McGinley.” 
Others qualifying included Atlanta, Balti- 
more, Charlotte, Cleveland, Columbus, 
Dallas, Denver, Des Moines, Detroit, 
Grand Rapids, Indianapolis, Kansas City, 
Manchester, Nashville, New Haven, New 
Orleans, Oakland, Peoria, Philadelphia, 
Portland, Providence, Reading, Rich- 
mond, San Francisco, St, Louis, Seattle 
and Toledo. 


’ 


C. A. DES CHAMPS’ NEW POST 

C, A. Des Champs has recently joined 
the New York staff of the American 
Automobile as assistant claim manager. 
He was formerly with the New York 
office of the Aetna Casualty & Surety 
for the past five years as superintendent 
of auto nakie liability claims. 





CONSIDERING STATE FUND 

The Essex County, N. J., Insurance 
Fund Commission has voted to investi- 
gate the advisability of setting up its 
own fund for compensation insurance. 
The county now insures itself against 
fire hazards. 


Mutual Casualty Rat- 
Magrath, Chubb & 

Stellwagen, Indemnity Co. 
of N. A.; John S. Love, Home Indem- 
nity, and R. S. Choate, American Auto- 
mobile. A. E. Spottke, Charles J. Haugh 
and A. J. Bailey of the Bureau staffs 
cooperated, as did Joseph F. Collins, head 
of the Department’s rating bureau. 


Frank A. Fleming, 
ing Bureau; J. J. 
Son; H, P. 
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SILLIMAN EVANS SAILS 


Off for European Trip as Newspapers 
Report Contemplated Liquidation of 
Maryland’s Mortgage Debentures 

Silliman Evans, chairman of the board, 
Maryland Casualty, sailed Wednesday 
on the S.S. Manhattan for a European 
with Mrs. Evans and _ their 
son, and will travel in Great Britain 
and France. Among those who wished 
the Evanses bon voyage was E. J. Bond, 
Jr., president of the Maryland. 

On the day he sailed the daily news- 
papers in New York announced that the 
Maryland Casualty has asked holders 
of $23,800,000 debentures of thirteen 
mortgage companies to submit before 
September 9 tenders of their holdings. 
The Maryland, guarantor of interest on 
the issues, seeks to repurchase and cancel 
the debentures through application of 
funds from the sale of real estate and 
mortgages held by the companies, the 
step ‘being one in the direction of final 
liquidation for the thirteen mortgage 
companies involved. 

Interestingly, bid price of Maryland 
Casualty stock has trebled in the past 
Ww eek. 


vacation 


INDEX INCORPORATED 
Southern California Group Holds Meet- 
ing Following One by Casualty 
Adjusters Association 
An address on food and drink claims; 
a full report on activities relative to the 
unauthorized practice of law; a sug- 
gested change in the status of the South- 
ern California Index, and plans to join 
the Better Business Bureau were fea- 
tures of the July meeting of the Casualty 
Insurance Adjusters Association of 
Southern California held in Los Angeles 
The committee in charge of the ques- 
tion made a report, mentioning that the 
Los Angeles Bar had asked the city at- 
torney to issue a complaint against a 
general agency for illegal practice of law, 
in connection with subrogation letters 
sent out, but that the matter was not 
concluded and it was questionable wheth- 
er the city attorney would comply with 
the request. It also was reported that 
the Lawyers Club had under discussion 
four items the attorneys desire incor- 

porated into legislation. 

The committee also reported that three 

California companies were endeavoring to 
work out an agreement with the Cali- 
fornia State Bar on the question. The 
committee urged that the association be 
prepared to take action at the meeting 
of the State Bar in Pasadena in Sep- 
tember. 

The Index committee recommended 
that member companies assume control 
of the Index. This action was taken on 
July 20 at the organization meeting of 
the Southern California Index, and the 
thirty member companies who will own 
this organization are: 

Pacific Employers; American Motorists, Lum- 


Thomas, 





A. & H. Men Interested in 
Proposed S. 66, N. Y. Law 


Accident and health company execu- 
tives are much interested in Supple- 
|ment No, 2 to the second draft of 
|the insurance law revision of New 
| York State as it proposes a new 
| Section 66 prescribing the procedure 
|of filing and approval of forms oi| 
}accident and health, life and an- 
|nuity contracts. In commenting on| 
ithis latest revision Prof. Edwin W.| 
| Patterson, chairman of the committee | 
jon insurance law revision, said that| 
|the sections relating to standard pro- 
| visions of supplemental contracts of| 
aate cancellable disability insurance| 
(Ss 66.15), group annuity 
| 
| 
|A 





contracts | 

S. 06. - and group. or _ blanket! 
. & contracts (S. 66.35) have} 
been Dh antially rewritten. They} 
will be reviewed in detail in The| 


Eastern Underwriter next week. | 





TO HEAR C. J. FITZPATRICK 

C, J. Fitzpatrick, vice-president and 
secretary of the United States F. & G, 
has accepted the invitation of the Ohio 
Association of Insurance Agents to ad- 
dress its annual meeting October 17-19 
at Akron, O. A one-time newspaper 
man, Mr. F itzpatrick will speak on “Ad- 
vertising 


E. J. SCHOFIELD IN PITTSBURGH 


E. J. Schofield, chairman of the Acqui- 
sition Cost Conferences, has been making 
a study of conditions in Pittsburgh dur- 
ing the past week in connection with 
the enforcement order he recently issued 
which is applicable to Pennsylvania, out- 
side of Philadelphia. 





MUTUAL PUSHING BOND LINES 


Marking the inauguration of its ex 
pansion program on fidelity-surety busi- 
ness countrywide the (American) Lum 
bermen’s Mutual Casualty and American 
Motorists of Chicago have appointed A 
G. Stanton as head of this department at 
the home office. Mr. Stanton since 1930 
has been associate manager of Conkling, 
Price & Webb of Chicago, Fidelity & 
Deposit general agents. 


bermens Mutual Casualty, Commercial Standard, 
Employers’ Casualty, Trinity-Universal, Ohio 
Casualty, National Automobile, Canadian In- 
demnity, Northwest Casualty, Associated In- 
demnity, Mercer Casualty, United Pacific Insut- 
ance, American States, Gulf, Yellow Cab (0. 
Farmers Automobile Interinsurance Exchange, 
Pacific Electric Railway, Los Angeles Railway, 
General Insurance of America, American Auto- 
mobile, Commercial Casualty, Metropolitan. Casu- 
alty, Associated Bakers of Southern Californt, 
Pacific Automobile, Lang Motor Bus hae. 
Glens Falls Indemnity and New Amsterdam 
Casualty. P 
The officers chosen: president, R. * 
Patterson, Yellow Cab Co.; vice-prest 
dent, George Jackson, Lumbermens Mu- 
tual Casualty; secretary, C. L Lewis 
Commercial Casualty; treasurer, H. 
American Automobile. 
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Robert W. 


Seattle. 


Continental 
for six vears. 


Called to Continental 
Office as Agency Secretary; For- 
merly Ohio Special Agent 


Harvey, 


Mr. Harvey has been representing the 
company 
Previous to then he was 


Hunt Will Keep Hospital 
Plans on Non-Profit Basis 


\ conference to insure that non-profit 
hospitalization plans should be kept on 
a strictly non-profit and non-competitive 
basis will be called soon by Pennsylvania 


M. W. one Sack These 
7,000 Mile Coast Trip 


HONORED BY LOCAL ASS’NS 


Casualty Home 


for the past six 





years special agent in Ohio, has been Towner Bureau President Talked to 500 
called to the home office of the Conti- General Agents and Managers; His 
nental Casualty Co. to take over the Tribute to R. H. Towner 
duties of agency secretary, according to anes 

an announcement made by Roy Tuch- Martin W. Lewis, president, Towner 
breiter, executive vice-president. He suc- Rating Bureau, Inc., returned to his desk 
ceeds Max Wallace, who resigned re- on Monday, after a five weeks’ trip to 
cently to go into local business at the Pacific Coast and the Midwest. He 


visited Los Angeles, San Francisco, 
Portland, Seattle, Kansas City, Mo., and 
throughout Ohio Detroit, traveling some 7,000 miles and 


conferring with executives of subscriber 


in Wisconsin for the Century Indemnity companies having head offices at these 
and prior to that with the Indemnity of points. Mr. Lewis attended many meet- 
North America. He is succeeded in Ohio ings of local surety associations and 
by C. C. Laffer, who has been special dinners at which he was the guest of 
agent in Ohio for the Hartford Acci- honor, He discussed current fidelity 
dent. and surety with some 500 general agents 


—— and managers on his trip, and returns 
to New York with a first hand impres- 
sion of field conditions. 

The most interesting bit of news Mr 
Lewis divulged while on the road was 
that the surety manual is now being 
simplified and streamlined, and that it 
should be ready by next January. As a 
step along these lines the Towner Bu- 
revision of li- 


HERBERT P. LINN Insurance Commissioner Owen B. Hunt. ‘eau has just released a t 
Mr, Hunt expressed gratification at cense and permit bond pages, which pro- 
Herbert P. Linn, who as first vice- the agreement reached in Philadelphia vides a separate page for each state 
president of the Central Surety of Kan- under which a plan for that city will Where separate ratings are necessary. 


able to offer 


sas City is the strong right hand man be 
to patients 


to President R. E. McGinnis, has a 
well rounded surety background in both 
field and home office capacities. He was 
with the National Surety from 1920 to py 
1926, serving in the states of Kentucky, , 
Indiana and Florida. In 1926 he became 
southern manager of the Southern 
Surety with headquarters in Atlanta, 
and in 1930 he was sent to Chicago as 


which the 


a vice-pre sident 


x-ray 
It is now necessary, he said, 
that existing and proposed plans of this 
kind work out some sort of arrangement 
areas to be served by the 
various plans will be 


nated manager of its bond department, 
and 


and other care Likes Junior Surety Ass’n Idea 
One of Martin Lewis’ 
of business in his boys’ club work and 
he therefore felt thoroughly at home in 
dctned addressing a luncheon gathering of the 
Junior Surety Association of California 

ae while in San Francisco. This group, 

said to be the only one of its kind in the 
United States, is composed of — men 


hobbies outside 


a director. Well 


branch office manager for the Southern known in fidelity-surety circles Mr. from 19 to 25 years old, and its presi- 
and the Home Indemnity. Joining the Linn is expected to give a good account dent is Emil Leuenberger, Jr., Hart- 
Central Surety in 1932 he was desig- of himself in his new office. ford Accident & Indemnity. The club 





ack of every figure 
Theres a FACE! 


The corporation is a person in the 
eyes of the law. But all too often that 
is just about as far as its personality 
goes. From then on it becomes a 
matter of assets and liabilities, admin- 
istrative policies, rules, regulations 
and the rest, and the personal element 
is lost in the shuffle. 


The F&D can justly boast of its finan- 
cial stability, its age, its growth and 
the efficiency of its organization—and 
it does. But back of all that, and the 





XCLUSIVELY FIDELITY 





j 


ey 


very thing which has contributed most 
to the success of the company and its 
agents, is an appreciation of the vital 
importance of personal relationship, 
a realization that the company lives 
and prospers by the personal efforts of 
those whom it employs and those who 
represent it in the field, and that its 
business must be so conducted that 
they in turn may profit by its progress. 


Just another reason why, in surety- 
ship, it pays to represent the 
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$154,996 UNDERWRITING PROFIT 

Associated Indemnity in First Six 
Months of 1938 Also Increased 
Surplus to $985,031 

An underwriting profit of $154,996 and 
a surplus increase of $198,875 for the 
first six months of 1938, is reported by 
\ssociated Indemnity Corp. of San Fran- 
cisco. The profit figure does not include 
approximately $75,000 increase in equity 
in compensation loss reserves developed 
for the half year. 

Total surplus on June WO, 1938, stood 
at $985,031 and surplus to policyholders 
was $1,708,031 based upon actual market 
values as of that date. Total net pre- 
miums written up to June 30 amounted 
to $2,018,899, 


has been so successful that plans are 
now under way to promote similar junioi 


surety organizations in other cities in- 
cluding New York. 
Mr. Lewis also made some significant 


comments about the technical angles of 


the surety business, pointing out that 
sound surety rate-making, by the very 
nature of the business, could not follow 


the usual insurance method of comparing 
with premiums. The volume of 
contract bond business so far this year, 
he said, is below that of two years ago 
but losses are better. A Fall and Win- 
ter pickup in this line due to releasing 
of Federal contracts is already under 
way. Depository bonds, in his opinion, 
are completely out of the picture. Fi- 
duciary business is getting along satis- 
factorily, public official bond writings are 
good, and liquor business has increased 
the nation-wide premium volume. 


losses 


\ high spot of Mr. Lewis’ talk on this 
occasion was the special tribute he paid 
to Rutherford H. Towner, founder of 


is now 


the Towner Rating Bureau, who 
chairman of its board. “He is in good 
health and is enjoying his well merited 
freedom from active duties,” he said. 


eA 
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Not Ready for Health 
Insurance in New York 


PROPOSAL OF STATE PLAN FAILS 


Republican Imbric’s Amendment Delet- 
ing This Feature From Bill Passed 
by 61—60 Vote; His Arguments 


By the close margin of one vote—-6l to 
60—the New York State Constitutionai 
Convention late last week in Albany 
adopted an amendment to the proposal 
of the committee on social welfare (In- 
tro No. 686) so as to delete therefrom 
the right of the legislature to establish 
a system of health insurance. This 
amendment, proposed by Daniel F. Im- 
brie, Republican of Glens Falls, was de- 
bated for several hours before vote was 
taken, While an attempt will probably 
be made by proponents of the health 
insurance proposal to restore the deleted 
matter on third reading, it is not be- 
lieved the attempt will be successful. 
Insurance companies and their agents 
gave determined opposition to the pro- 
posal and are elated over its defeat, as 
it would have paved the way for enter- 
ing the state into the accident and health 
insurance business. 

In supporting the amendment Mr. Im- 
brie said he did not believe that it was 
advisable at this time for the State of 
New York to embark upon a policy of 
health insurance. He emphasized: “Most 
certainly and assuredly I do not and 
cannot believe in inserting in the consti- 
tution at this time a measure which on 
the face of it is permissive merely, but 
which if passed by this convention and 
submitted to the voters and approved by 
them will without any shadow of doubt 
whatsoever be considered to be a man- 
date to the New York legislature to em- 
bark on this enterprise.” 

Mr. Imbrie doubted if many of the 
convention delegates, himself included, 
understood just what the state would be 
committed to by the proposed health 
insurance plan. In addition to finding 
itself in a general A. & H. business 
the state may find itself in a plan for 
the compulsory compensation of automo- 
bile injuries, he said. No estimate of 
the cost of such a project had been 
given and no inkling as to “whether it 
will be a burden partly on the taxpay- 
ers, partly on the employer, partly on 
the wage earner.” 

The speaker noted that social welfare 
workers in the state had fought since 
1910 to put into the law a program of 
health insurance. He also recalled that 
the late Samuel Gompers, noted labor 
leader, had frowned on compulsory health 
insurance “as it does not get at the 
causes of social injustice, cannot be ad 
ministered without exercising control 
over wage earners, and is in its essence 
undemocratic.” 

In closing Mr. Imbrie said: “With the 
voluntary insurance plans which are now 
existing the public and private relief for 
the indigent and the workmen’s compen- 
sation law, with provisions safeguarding 
that in section 14 of article 1 of the 
constitution, it seems to me that there is 
ample authority and power to care for 
the health and relieve the sickness of 
the public without putting a further bur- 
den upon the taxpayers and wage earn- 
ers.” Mr. Imbrie minced no words in 
saying he would have more faith in the 
health insurance proposal if it had been 
workable and satisfactory in the coun- 
tries in which it has been tried, particu- 
larly those comparable in size to the 
United States. 


A. E. HAYES TO DULUTH 
Alban E. Hayes, who was assistant 
casualty manager of the Travelers branch 
office in Omaha, has been transferred to 
its Duluth office where he will serve as 
assistant manager in cooperation with 
Frank S. Kilpatrick, manager. 


C. A. BARKIE ON P. C. TRIP 
_ Charles A. Barkie, assistant United 
States manager, Accident & Casualty, is 
on a Pacific Coast trip, 





U.S. F. & G. Made $807,000 
Profit in First Six Months 


The United States F. & G. reports 
net income of $3,270,000 for the first 
six months of 1938, before reserves. Its 
underwriting profit was $807,000, the 
largest for any first six-month period 
in the last nine years with one cxcep- 
tion. Premiums written during the first 
half of 1938 totaled $18,044,000, a de 
crease of 2.8% compared with the first 
half of last year, but in the interval 
$1,597,000 was added to premium re 
serves. All legal reserves were increased 
about $1,900,000 to a total of $40,567,000. 

During June the company more than 
made up all depreciation in its securities 
of the previous five months, through 
operations and increases in market value 
Surplus was increased $321,000, from $6,- 
014,000 on December 31, 1937, to $6,335,000 
on June 30, Bonds and stocks were car- 
ried on the balance sheet at the end 
of June at $33,477,090 as compared with 
$31,781,336 a year ago, the increase be- 
ing $1,688,754. There was an increase 
from $11,737,089 on December 31 to $13,- 
455,829 on June 30 in holdings of Federal 
Government securities and Federal Land 
Bank issues. 

Total assets of the U. S. F. & G. on 
June 30 were $50,608,290, against $48,429,- 


In N. Y. Nears Final Lap 


As the New York State Constitutiona! 
Convention approaches the final lap of 
its proceedings and the various commit- 
tees make their final reports, unmistak- 
able evidence is revealed that minority 
eroups have captured the various com- 
mittees. The various committees have 
reported for consideration of the con- 
vention practically everything which 
vested interests and that group of per- 
sons who believe in the preservation of 
the present form of government do not 
wish to have made a part of the organic 
law. 

But one principal committee, that of 
industrial relations and workmen’s coim- 
pensation, had the strength to resist the 
organized minority forces. That commit- 
tee killed the labor program, except that 
it did report a proposal to write into the 
constitution a guaranty that the labor of 
a human being is not a commodity of 
commerce and protection to the work- 
ing man of prevailing rate of wages 
and hours of labor on public works con- 
tracts. An Albany observer comments: 

“True the banking and insurance com- 
mittees killed everything before them, 
except three repealer proposals spon- 
sored by the Superintendent of Banks, 
on the ground that the proposals were 
legislative in nature. Here no special 
minority groups wanted any of the in- 
surance or banking proposals. The one 
proposal of merit, which was before the 
banking committee, which would have 
brought factors and motor vehicle finance 
companies under supervision of the bank- 


CHANGES IN P. G. MANUAL 


Both Increases and Decreases in Rates 
Announced by Nat’l Bureau; All Risk 
Ins. on Neon Signs Lower 
Changes in the manual of glass insur- 
ance were made effective August 1 by 
the National Bureau of Casualty & Sur- 

ety Underwriters. 

Reductions were made in the rates for 
Miami Beach and certain other parts of 
Florida; Louisiana except New Orleans; 
Maine; the suburban section of Mass- 
achusetts; Missouri except Kansas City 
and St. Louis; Montana; Reno, Nev.; 
New Hampshire and Vermont. 

Rate increases became effective in Ari- 
zona except Phoenix and Tucson; Kan- 
sas City, Kansas; Minneapolis, Minne- 
sota; Kansas City, Mo.; Omaha, Neb.; 
Atlantic City and Camden, N. J.; Cin- 
cinnati, Columbus and Toledo, Ohio; and 
Utah except Ogden and Salt Lake City. 

The rate for bent glass over twenty 
one square feet in surface area was 
increased by transferring that type of 
glass from Class C to Class D. New 
and lower rates have been adopted for 
the all-risk insurance of Neon Signs and 
Half Tone Screens and Lenses. 

CLAIM CONVENTION AUG. 11-12 
Continental Casualty Annual Two-Day 

Gathering Was in Charge of 
Attorney J. G. Bill 


The annual claim convention of the 
Continental Casualty was held’ in 
Chicago August 11 and 12. Attorney 
Joseph G. Bill was in charge of arrange- 
ments and presided at the sessions. 
Of the two days, the first was taken 
up with speeches and the second, today, 
is given over to group conferences with 
discussions on specific subjects. 

Speakers on the first day included 
President Cornelius and Vice-President 
Tuchbreiter; H. N. Rose, assistant sec- 
retary; Owen B. Hunt, Pennsylvania 
Commissioner, and E. S, Gambrell, At- 
lanta, Ga.; E. D. Alexander, Detroit; 
Frank X. Cull, Cleveland; W. O. Reeder, 
St. Louis, and J. R. Zuger of Duluth. 


CHATTANOOGA APPOINTMENT 

The Massachusetts Bonding has opened 
offices at 440 Volunteer Building, Chat- 
tanooga, with Ray Anderson as district 
manager. For the last three years Mr. 
Anderson has been in charge of Massa- 
chusetts Protective’s Chattanooga unit. 

The Zurich has recently entered 
Delaware for the writing of workimen’s 
compensation risks. The company has 
been entercd in this state for some time 
for other casualty lines. 


ing department, had much 
and little support. 

“The convention, in my opinion, is in 
a sorry mess and muddle. No one is at- 
tempting to steer its course and the 
delegates waste hours and days debat- 
ing on general orders calendar the ad- 
vancement of inconsequential — pro- 


posals.” 


opp. sition 
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Nat’l Council Approves 
Mich. Retrospective Plan 


W. F. ROEBER ADVISES GAUSs5 


Compensation Risks of $1,000 Premium 
Come Under New Plan; Interstate 
Rating Outlawed 


Definite assurance that the modified 
retrospective compensation rating plan 
insisted upon for Michigan by Commis- 
sioner Charles E. Gauss is acceptabie 
to the National Council on Compensation 
Insurance has been given in a letter to 
the Commissioner from W. F. Roeber 
general manager of the council. ’ 

Commissioner Gauss approved retro- 
spective rating in principle as of June 30 
and the modified plan subsequently pre- 
pared now becomes effective as of that 
date for both new and renewal policies, 
The Michigan plan differs from the na- 
tional plan in that it may be made applic- 
able to risks developing only $1,000 nor- 
mal premium annually compared with a 
$5,000 minimum premium in the national 
plan. Another Michigan “modification” 
outlaws interstate rating and still another 
makes the rating bureau in Detroit, orig- 
inally a branch of the National Council, 
final authority in retrospective rating 
matters, 

Mr. Roeber informed Commissioner 
Gauss that the modified plan had the 
approval of the Michigan regional com- 
mittee and so is acceptable to the coun- 
cil. The committee is made up of rep- 
resentatives of five stock and five mutual 
compensation carriers operating in the 
State. 


Love‘oy of Maine Forbids 
Occupational Rating Plans 


Insurance Commissioner C. W. Love- 
joy of Maine after careful study of vari- 
ous rating plans of casualty companies 
has notified chief executives that some 
of these plans are in violation of his 
state’s discrimination statute and must be 
changed. In his letter he explains: 

“Tt is my opinion that our discrimina- 
tion statute will permit a differential in 
rate for private passenger automobiles 
used for business purposes and those not 
so used but that no differential in rate 
can be provided for private passenger 
autemobiles based upon a classification 
of automobile owners by occupation, pro- 
fession or employment, 

“Considerable time has been given to 
the study of various rating plans of cas- 
ualty companies for automobiles in this 
state. Some of the plans are in viola- 
tion of our discrimination statute and 
must be changed. Other plans are an 
obvious attempt to modify rates in order 
to obtain volume and result in misun- 
derstanding on the part of the public. 
These plans by casting doubt on the 
equitable handling of charges, made for 
coverage, undermine public confidence 
and in my opinion are detrimental to 
best public interests. 

“Automobile fleets must not be rated 
without due regard to experience or to 
the risk assumed. This type of handling 
results in discrimination which must 
cease immediately, and for any company 
to enter into an agreement as to rates 
which are not reasonable, fair and ade- 
quate will be held to be in violation ot 
statute.” 


AMEND RETROSPECTIVE PLAN 
The actuarial committee of the Com- 
pensation Insurance Rating Board 0 
New York has adopted and the Super- 
intendent of Insurance has approved an 
amendment to the supplement to the 
New York retrospective rating plan with 
respect to the advance surcharge in cases 
where the contract provides that all or 
part of the retrospective premium in ex- 
cess of the standard premium is to be 
waived by the carrier. This amendment, 
effective May 15, 1938, appears as a sep- 
arate paragraph after present paragraph 
5 of the supplement. 
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Continental Casualty 
Makes New Records 


UNE 30 SHOWS PROFIT OF $969,590 


Assets Up to High Mark of $32,136,655; 
Surplus, Contingent Reserve Ahead; 
Premiums Slightly Below 1937 


Operating profit of Continental Casu- 
ty for the first six months of 1938 
as $969,590, according to Roy Tuch- 
breiter, executive vice-president This 
mpares with $573,000 for the same pe- 
sod in 1937. Operating profit for the 
ntire year 1937 totaled $1,784,554, the 
best in the company’s history. Under 
sriting gain in the first half of 1938 
vas $030,907 against $196,000 for the firs: 
sx months last year Net investment 
ncome totaled $338,623 for the half year 
ust passed. 

The company’s admitted 
creased $1,562,754 during the first half of 
198 to $32,136,655 as of June 30, the 
highest in its history. Net surplus in- 
-reased $616,569, and contingent reserve 
was increased $50,000 to $1,450,000. 

Net premiums written amounted to 
$10,789,038 compared with $10,860,186 for 
the same period of 1937. 


assets in- 


The Transportation Insurance Co., of 
which Mr. Tuchbreiter is president, new 
fre company in the Continental Group, 
has already written premiums of “some 
thousands of dollars,” to quote from Mr 
Tuchbreiter’s report. The company is 
licensed to write business in thirteen 
states: Illinois, Indiana, Towa, Kentucky, 
Michigan, Missouri, Nebraska, Washing 
ton, New Jersey, Pennsylvania, Ohio, 
New York and Wisconsin 

Mr, Tuchbreiter expects the Continen 
tal companies to enjoy a marked upturn 
n the last half of the vear. This belief, 
he said, is based on the experience in 
the first half 


NAT’L LLOYD’S STARTS SOON 


Baltimore Organization Will Write Un- 
usual Casualty Lines and Automo- 
bile Mechanical Breakdown 
National Lloyd’s, Baltimore, has been 
licensed in Maryland, Kirk A. Landon is 
manager. The organization has leased 
the building at 17 South Street and ex- 
pects to begin business in August. The 
present underwriters’ capital is $100,000 
and this is expected to be increased to 
$1,000,000 within a year. Other states 
will be entered, This Lloyd’s will spe- 
cialize on unusual casualty risks includ- 
ing “stop compensation and _ lia- 
bility, automobile finance and what Mr 
Landon Says is a new kind of automo 
bile insurance—mechanical breakdown. 


aa? 
loss 


National Underwriting Corp. is the 
Managing attorney-in-fact for National 
Lloyd's. In the prospectus issued last 


March its officers were given as follows: 
president, Col. Allan Rutherford, Balti- 
more; vice-president, Howard P. Sup- 
plee, Baltimore: treasurer, Henry Lay 
Duer, saltimore; secretary, Charles M 
Balder, Baltimore. Mr. Landon says 
that the present officers of the corpo- 
Tate attorney-in-fact are the same as 
those last March, but that Colonel 
Rutherford is to retire from the presi 
dency September 1 and will be = suc- 
ceeded by a casualty insurance executive 


New Title Company 


State Superintendent of Insurance 
Louis H. Pink has announced the forma- 
tion of a new title insurance company 
to be known as the Lawyers Title Corp. 
of New York. Chairman of its board 
will be Morris S. Tremaine, comptroller 
ane State of New York; the president, 
William D. Flanders, senior deputy ad- 
ministrator of the FHA at Washington. 
“¢ Company began operations on Au- 
ns | with headquarters at 141 Broad- 
— = tour branches in the metropoli- 
at Tal It is a merger of the New 
pr A. € Insurance Co. and the Law- 
©. itle Corp. as approved by the 
“Upreme Court. 
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CENTRAL SURETY PROSPERS 
Semi-Annual Statement Reflects In- 
creases in Assets, Reserves and Sur- 
plus; Net Premiums $2,036,161; 
Earnings $157,323 
Increases in assets, total reserves, pre- 
mium reserve and surplus were registered 
by the Central Surety & Insurance Corp. 
of Kansas City in its successful six 
months’ operation as reflected in the 

June 30, 1938, statement just filed. 
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Total admitted assets were $6,603,924, 
total reserves $4,227,687, surplus $1,376,- 
237, premium reserves $1,678,982, and 
claim reserves $1,924,921. Compared with 


the same period of 1937, total admitted 
assets were increased by $864,028; total 
reserves by $687,888; surplus by $176,140; 
premium reserve by $189,582, and claim 
reserve by $250,823. 

Compared with December 31, 1937, to- 
tal admitted assets were increased during 
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reserves by $231,666; surplus by $119,823; 
premium reserve by $147,283, and claim 
reserve by $31,735 

Central Surety’s net premiums written 
during the six months, after reinsurance, 
totaled $2,036,161, an increase of $226,344 
compared with the corresponding period 
of 1937. 


Market value of bonds owned exceeded 
statement value by $174,007 Earnings 
for the six months period were $157,323 


- because You Gave a Friendly Word of Advice--- 


** GN HOULDN’T you have protection 

for your payroll out here?” you 
remarked to John in his office one day. 
“I don’t see any danger,” John replied. 
“But maybe you're right.” 

A few months later, with the news 
of a $17,304 payroll holdup scream- 
ing in the headlines, you handed John 
a check for the payroll which had been 
stolen—a check on the U. S. F. & G. 
A business saved embarrassment— 


“Consult your Agent or 
Broker as you would 


your Doctor or Lawyer"’ 


thanks to a friendly word from you. 










It’s peculiar how a man will read of 
a payroll holdup—and think, “It can’t 
happen to me.” In effect he’s trying to 


UNITED 


of claims. 





STATES FIDELITY 
with which is affiliated 


beat the law of averages when he main- 
tains this attitude. However, few men, 
without urging, will take advantage of 
the protection you can give them 
through a Paymaster Robbery Policy. 
It is up to you— it’s your duty to advise 
your prospects and policy-holders to 
buy this form of protection. 


Here at the U.S. F.& G. we rely on 
you to advise your prospects and pol- 
icy-holders about fidelity, casualty and 
surety protection. To help you to do 
this, we support your efforts with a 
record for prompt and fair settlement 


L&G. 


AND GUARANTY COMPANY 


FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: BALTIMORE 
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On the Production “Firing Line 
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F. W. Selsor, New Platform Star, On 
National Ass'n Program at St. Paul 


Frederick W. Selsor, legal research 
attorney and country-wide claim exam- 
the Fidelity & Casualty, 
scored a big hit before 
the the 
New Associations, has 
accepted the invitation of the National 
Agents to dis- 
Bonds” at the 


iner for who 
in his address 
convention of 


recent annual 


England Agents’ 


Association of Insurance 


cuss “Selling Fidelity 

sales conference session of its annual 
convention the week of September 25 
in St. Paul, Minn The addition of 
Mr. Selsor completes the pregram of 


this session, other speakers already an- 
nounced being Roy A. Duffus, Roch- 
ester, N. Y.. and Harvev R. Preston, 
Springfield, Mass. In addition the sales 
skit, “Rejuvenate Your Sales Talks,” 
will be presented by Wheaton A. Wil- 
liams of Minneapolis. He will be as- 
sisted by George B. Stephenson and 
Earle Loose, both of whom are asso- 
ciated with him in the Fred L. Gray Co. 

At the close of the session, W. Eugene 
Harrington of Atlanta, former presi- 
dent of the National Association, who 
served so well at the 1937 convention 
in Dallas, will again act as commentator, 
summarizing the chief points brought 
out by the speakers. 

Selsor Student of Psychology 

The National Association expects that 
Mr. Selsor’s appearance will be one of 
the outstanding events of the conven- 
tion. He is much in demand as a 
speaker, and has made frequent appear- 
ances before bankers’ associations, civic 
clubs and agency meetings. He has 
contributed numbers of articles to bank- 
ers’ and other trade papers. A_ keen 
student of psychology, who has made 
an intense study of thefts in business, 
he has the happy faculty of placing 
before his hearers actual case histories 
with which he is familiar in such a 
manner as to aid the insurance salesman 
in overcoming difficulties in selling fidel- 
ity bonds, 

His Sales Technique 

Mr. Selsor is not concerned, he says, 
with the questions of sales approach, 
as he feels that every competent insur- 
ance salesman is familiar with the best 
of salesmanship methods. He directs 
attention, accordingly, to overcoming the 
most usual of the sales resistances of- 
fered by employers. He estimates that 
the defalcations in the United States 
amount to around $250,000,000 a year, 
with only about one-tenth covered by 
fidelity bonds Numbers of business 
failures result each year from defalca- 
tions on the part of unbonded employes. 
Therefore, the fidelity bond field affords 
a splendid opportunity for insurance 
agents to increase their business and at 
the same time, extend a genuine public 
benefaction. 

The three most ordinary difficulties 
in selling fidelity bonds he classifies as 
indifference, confidence in what em- 
ployers believe to be fool-proof book- 
keeping systems, and faith in employes 
of long standing. Of these three, the 
last named is the most difficult to over- 
con 

In his address at St 
will point out case histories of the three 
types. His idea, which he has put over 
so successfully before othe groups, that 
actual case in effect the open- 
ing up of the home office records with 
their revealing data—places the agent in 
a position where he can serve as a real 
diagnostician of an employer's case, not 
merely a peddler of policies. He will also 
stress the necessity of pointing out to 
the employer that he is conferring a 


Paul, Mr. Selsor 


histories 


mark of distinction on a trusted employe 
when he places a fidelity bond on hirm, 
because only a man of good reputation 
can be_ bonded. 

Mr. Selsor is a ready speaker, and 
talks without notes. At the close of his 
talk he will answer questions from the 
floor, in regard to other difficulties agents 
have experienced in selling fidelity bonds. 

In Claim Business Since 1925 

Mr. Selsor has been in the claim busi- 
ness since 1925 when he joined the claim 
department of the Detroit F. & S. He 
has been with the Fidelity & Casualty 
since 1931. A _ native of Higginsville, 
Mo., he spent his early vears alterna- 
tively teaching and attending universi- 
ties. They include Missouri State Col- 
lege, University of North Carolina, Uni- 
versity of Utah and Peabody College in 
Nashville. He obtained his B.A. degree 
from the Michigan Institute of Tech- 
nology, and his LL.B. from the Uni- 
versity of Chicago. 

In addition to his work as research 
attorney and fidelity claim examiner for 
the Fidelity & Casualty, he also acts 
as advisor to the company in special 
legal matters. He is a member of the 
New York County Lawyers Association, 
and during the World War served with 
the Seventh Division. 





AGENCY BEATS DEPRESSION 


St. Louis Organization Succeeds in In- 
creasing June Production 51% 
Over Same Month, 1937 
Lawton-Byrne-Bruner Insurance Agen- 
cy, St. Louis, demonstrated the ability 
of a determined sales organization to 
beat business stagnation by scoring a 
gain of 51% in new business of all kinds 
during June, compared with that month 
last year. The sales campaign was part 
of the agency’s observance of its twenty- 
fifth anniversary as representative of the 
Hartford Accident & Indemnity as gen- 
eral agent. For the first six months of 
this year the agency was well ahead of 

that period in 1937. 

Carl S. Lawton, president and general 
manager of the agency, was the personal 
leader in June production and for the 
year so far. Tom L. Farrington was 
second, with L. P. Cremins, Mason Mil- 
ler, R. E. Heffernan, A. A. Jordan and 
J. S. Manion also being among the lead- 
ers. June premiums collected were $197,- 
911 against $137,000 in June, 1937. 


MULLER AGENCY FIVE YEARS OLD 


A. & H. Specialists in N. Y. Ahead 224% 
For Year to Date; Doing Business 
With 270 Brokers 

The L. D. Muller Agency, accident and 
health specialists in New York City, 
which observed its fifth anniversary re- 
cently, reports that production in both 
new business and renewals is 2214% 
ahead for the year to date. This increase 
is significant as it marks the fifth con- 
secutive year that this agency has re- 
corded volume gains. L. D. Muller, who 
runs the organization, started in the ac- 
cident and health business in 1916. After 
a broad backeround in both underwrit- 
ing and production with various com- 
panies he went out for himself in May 1 
1933, in the depths of the depression. 

In five years’ time the L. D. Muller 
Agency has established contacts with 
some 270 metropolitan brokers and life 
insurance agents and represents as acci- 
dent and health general agents the fol 
lowing companies: Phoenix Indemnity. 
Century Indemnity, Royal Indemnity and 
New Amsterdam Casualty. Also repre 
sented are the Massachusetts Indemnity 
as managing agent and the Aero Insur- 


ance Underwriters for aviation coverage. 
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For Motor Carrier Lines 
EXPECT RULE 8 DECISION SOON 


H. L. Callanan Submits Surety Bond 
Proposal at Washington Hearing; 
Harrington, Moor, Sayer Attend 


The Interstate Commerce Commission 
is expected to announce shortly the deci- 
sion on proposed modification of the 
insurance regulations of the Bureau of 
Motor Carriers, particularly rule 8 which 
now requires that companies insuring 
motor carriers be licensed in every state 
in which such carrier operates. 


One of the significant comments made 
by Henry L. Callanan, assistant chief 
of the section of certificates and insur- 
ance, Bureau of Motor Carriers, in his 
statement before the recent Washington, 
D. C. hearing on modification of rule 8, 
was that there is far from a monopolistic 
tendency in evidence in connection with 
this rule. The bureau’s records to date 
disclose that 222 casualty insurance com- 
panies have made filings for liability 
and property damage classes of busi- 
ness and 218 fire and marine companies 


have made filings for cargo and prop- 
erty damage lines. These companies 
vary in size from small institutions to 


the largest and most strongly financed 


in the business. It appears from this 
record, said Mr. Callanan, that there 
are a sufficient number of insurance 


companies available to enable motor car- 
riers to obtain their insurance and fully 
comply with existing Federal and State 
regulations. 

But Mr. Callanan has observed that 
when it is found that insurance can 
be purchased at a lower cost from some 
insurance company which is not, or in 
some instances, could not be, licensed 
in all of the states through which the 
motor carriers operate, there is a dis- 
position on their part to regard any in- 
crease in cost, above that produced by 
the lowest insurance rate available to 
them, as unreasonable. 


Surety Bond Proposal 


In an effort to find some means of 
eliminating objections to rule & under 
a plan which would provide security 
for the public protection equal to that 
obtained under that rule, Mr. Callanan 
said the Bureau of Motor Carriers is 


proposing that each insurance and surety 
company writing motor carrier insur- 
ance or surety bonds be required to file 
with the T, C. C. a surety bond (in an 
amount between $50,000 and $100,000) 
in the event rule & were abrogated. 
He explained: “The proposal, if adopted 
as submitted, would be in lieu of rule 8, 
but it could also be considered as a pos- 
sible alternative to be allowed insur- 
ance companies wishing to avoid the 
domestication requirements of the pres- 
ent rule. Under such an arrangement, 
an insurance company would be author- 
ized to insure motor carrier operations, 
providing it was admitted to transact 
the specific class of business in the state 
of its incorporation or domicile and in 
at least one state in which the insured 
motor carrier operates. 

“This would accomplish everything pro- 


posed by American Trucking Associa 
tions and Safeway Lines with respect 
to the insurance company domestica- 
tion feature of rule & and would, in 
fact, extend the insurance market for 
motor carriers operating in more than 
one state, as they would not be _ re- 


stricted, in the purchase of insurance, to 
companies licensed in the states of their 
domicile, but would have available to 
them, not only such companies, but com- 
panies admitted to do business in any 
of the other states in or through which 
such motor carriers operate.” 

Mr. Callanan likened this plan to the 
requirement of numerous states under 
their workmen’s compensation laws that 


foreign and alien insurance companies, 
transacting compensation insurance, file 
surety bonds or deposit securities to 


guarantee payment of compensation 
benefits to injured employes, under poli- 
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cies of insurance issued to the employ. 
ers of such workmen. 

“It is recognized,” he said, “that my. 
tual and reciprocal companies are in some 
instances not authorized and, for the 
most part, do not transact a surety 
business. As a result of this it may be 
difficult for such companies to obtain 
surety bonds from stock surety com. 
panies, Some mutuals, however, do trans. 
act this class of business and_ there 
are, in addition, some stock surety com. 
panies which are not in competition with 
mutual and other non-stock casualty 
companies for the classes of insurance 
which motor carriers are required to fyr- 
nish under the motor carrier act. Some 
of these stock companies, to our knowl- 
edge, have written bonds for non-stock 
insurance institutions under policies of 
insurance issued in connection with this 
act and under state workmen’s compen- 
sation laws. Some mutual companies, 
which are authorized to transact a surety 
business, have also written these surety 
bonds. In addition, there are a number 
of reinsurance companies, with whom 
the mutuals and reciprocals have ar- 
ranged reinsurance treaties, which, under 


state laws are authorized to transact 
direct surety business, if they so de- 
bd ” 
sire. 


Opposition’s Proposal 


The Underwriters Service Association, 
Inc. and the American Trucking Asso- 
ciations and Safeway Lines, most per- 
sistent in their opposition to rule 8 as 
it now stands, petitioned the I. C. ¢ 
to change the rule so as to permit an 
insurance company to cover buses and 
trucks engaged in interstate commerce 
provided such company has been licensed 
to write such lines for a period of five 
consecutive years in the state of its 
domicile, possessed a policyholders’ sur- 
plus of at least $250,000, and has de- 
posited at least $100,000 with the Insur- 
ance Department of the state of its 
domicile for the protection of all of its 
pe jlievholders. 

Such a proposal would serve to weaken 
the security of motor carrier insurance 
to the public, in the opinion of some 
insurance leaders who attended the 
hearing. W. Eugene Harrington, chair- 
man of the Bureau of Motor Carriers 
committee, National Association of Insur- 
ance Agents, who attended the hearing, 
argued that $500,000 to $1,000,000 free 
capital and surplus for stock companies, 
or the same amount of free surplus for 
other types of carriers should be a 
reasonable minimum, and he contended 
that insurance companies accepted for 
the writing of bus and truck lines be of 
unqualified financial stability and_loss- 
paying reputation, 

If the I. C. C. should set the standard 
of qualification of insurance companies 
so low as to attract to the field carriers 
which might be tempted to engage in 
speculative underwriting, whose sole 


claim to the business would be one of 
rate or cost, Mr. Harrington was afraid 
that three results would be inevitable: 


1. A high mortality among such carriers with 
a distinct loss to the public who have out 
standing claims against motor carriers insure 
in such companies, thus defeating one of the 


major objectives of the Act. } 
2. The inability of other companies, as 4 
result of such competitive rate practices, to 


establish a nation-wide type of safety engineer 
ing and claim service, and their possible with- 
drawal from this field. 

3. We emphasize the importance to the motor 
carrier of proper standards which will attract 
to the field of underwriting the class of insur- 
ance carrier which other lines of industry - 
found essential and which will be necessary ! 
the ultimate financial solvency of the motor 
carrier itself is to be maintained. 

The National Association of Insurance 
Commissioners was represented by Su- 
perintendent J. Balch Moor of the Dis- 
trict of Columbia and the Association 0! 
Casualty & Surety Executives was repre 
sented by Henry D. Sayer, casualty man- 
ager, both of whom argued that changes 
in rule 8 would reduce the security ' 
the public. Responding to a recom 
mendation that the 1. C. C. investigate 
the cost angle of motor carricr ora" 
ance and stay the effectiveness of rie 
until such investigation is complete, 
Mr, Sayer said he was not opposed t0 
the investigation but did oppose sus 
pension of rule 8 until the inquiry ene 
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